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GENERAL IOWA SITUATION 


SOME SIGNS OF IMPROVEMENT 





While Demoralization Still Reigns, 
Insurance Men Are Regaining 
Their Nerve to Some Extent 





Des Moines, Ia., Feb. 26—Iowa has 
a fire insurance situation bad enough 
to test the patience and ingenuity of 
everybody connected with the business. 
The problems are bewildering. The 
truth of the matter is that a good pro- 
portion of the people engaged in the 
business are bewildered. They are ask- 
ing, with the statesman from Alabama, 
“Where am I at?” Comparatively few 
answers to the query have yet been 
vouchsafed. 

When the Supreme Court of the 
United States upnheld the Blanchard 
law, it knocked the pins from under 
the fire insurance men. During the 
period in which Auditor Carroll was 
tied up by Judge McPherson’s injunc- 
tion, the field men had become well or- 
ganized and the important towns had 
strong local boards. The field men 
leaned on each other and the board 
members leaned on each other and the 
boards leaned on the field club. If an 
agent cut rates, the board undertook 
to discipline him. If it failed, it called 
on the field club and a committee read 
the riot act to the recalcitrant in a 
language he understood. From a fire 
insurance standpoint, the situation was 
close to perfection. Then came the 
earthquake. 

Leaners Get a Jolt 


Having become accustomed to lean 
on somebody else, everybody had, to 
a certain extent, lost the power to stand 
on his own legs. The agents who had 
been held in line with the whip prompt- 
ly jumped over the traces. The others, 
being used to the boards and the aid 
of the field club, did not know what 
to do. Sometimes they sent out to 
the field men the Berean cry, “Come 
over and help us.” The cry was vain. 
The field men had troubles of their 
own, and they didn’t want any more. 
The agents were given to understand 
they must work out their own salva- 


tion. 
Rate Cutting Rampant 

When an agent sees business going 
away from him by cut rates, the first 
impulse is to go the aggressor one 
better. Many agents adopted this 
course, and in some instances they were 
aided and abetted by certain field men, 
who thought they saw an opportunity 
to increase their companies’ premium 
incomes. They set fire to the grass to 
raise quail and they got a prairie fire. 
The situation got away from them and 
before the end of the first year, some 
of the field men who had been full of 
fight were feeling sick. They had ex- 
cellent prospects of showing decreased 
incomes, and, if there is anything a 
field man doesn’t like, it is to explain 
to the manager why the premiums have 
fallen down. 

Some Companies Stood Pat 

There were some companies that 
stood pat. To be sure they deviated 
from book rates, but they did not go 

(CONTINUED ON PAGE 22) 








Losses Paid by Aetna in 89 years, $112,036,856.57 
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The CONTINENTAL 
sells the most secure fire 
insurance obtainable. Its 
net surplus ($7,503,591.36) 
exclusively aoeeeettng 
American policyholders is 
larger than that of any 
other company. 








Capital, $1,000,000 
ASSETS 


$16,399,452,10 


LIABILITIES 


$7,895 ,860.74 


SURPLUS TO POLICYHOLDERS 


$8,503,591.36 











An appointment as Agent for the Continental 
Fire Insurance Co., is a sure cure for all the 
worries, cares and doubts that threaten agents 
of companies with limited assets; constantly 
changing underwriting ideas; or managements 
of uncertain permanence. 








The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 
280 La Salle St., Chicago, III. 











D. W. C. SKILTON, President 


J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policy-holders, $3,421 ,837.31 





JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 


Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453.74 
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MIDYEAR MEETING IS HELD 


ST. PAUL GETS CONVENTION 





Officers and Executive Committee of 
the National Agency Association 
Accomplish Much Work 





The 1908 annual meeting of the Na- 
tional Association of Local Fire In- 
surance Agents will be held at St. Paul, 
Aug. 11-13. This was decided at the 
midyear meeting of the officers and ex- 
ecutive committee of the National asso- 
ciation and officers of state associations 
held at the Great Northern Hotel in 
Chicago on Monday and Tuesday of 
this week. The meeting was very well 
attended, there being upward of thirty 
men present, and is regarded as the 
best meeting of the kind ever held. 

At the Monday morning session, 
President Offenhauser and Secreta 
Putnam made full reports of the wor 
done during the past six months, ex- 
plaining how the resolutions of the 
Richmond convention had been carried 
out. 

To Prepare Uniform Blanks 


The report of the joint conference 
committee, which met with company 
executives in New York last week, was 
taken up and considered under four 
heads. On the question of uniform 
blanks, it was voted to have a commit- 
tee of three prepare standard blanks for 
daily reports and accounts current, to 
be submitted to the companies for a 
proval. The opinion is held that the 
committee will be able to devise forms 
which will be satisfactory and will be 
adopted by a number of leading compa- 
nies, and that eventually other compa- 
nies will fall into line. 

The following resolution was ,adopted 
in regard to the “and vicinity” clause: 


We approve the action of the joint confesenen 
committee in recommending that companies 
consideration to the request of agents in 
to the Co —- of territory, and Support the ac- 
tion of Owensboro, Ky., agents in making such 
a request of their companies. 


Multiple Risk Industries 


The action of the joint conference 
committee was approved on the subject 
of multiple risk industries with the sug- 
gestion that in making differential rates 
for exclusion of loss clauses due care 
be taken adequately to protect the 
interests of agency companies and their 
agents. 

On the subject of cooperating com- 
panies it was voted to drop forthwith 
from the list, the names of companies 
reported by the grievance committee 
as violators of the agreement with the 
National association, and the grievance 
committee was given discretionary 
power, in conjunction with the execu- 
tive committee, to drop other compa- 
nies detected in violation of their obli- 
gation. 

At the Monday afternoon session the 
St. Paul delegation presented the claims 
of that city for the convention. There 
was no opposition and the only ques- 
tion was the fixing of the date. Aug. 
11-13 was chosen in order that those 
who attend the meeting may have full 
enjoyment of the lake resorts near St. 


Paul. 
Agents to Be Held in Line 


The Tuesday morning session was 
taken up largely with a discussion of 
(CONTINUED ON PAGE 22) 
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MARKHAM’S STRONG TALK 


GOSPEL OF AGENCY MOVEMENT 





Former President of National Agents’ 
Association Gives His Views 
at the Illinois Meeting 





(FROM A STAFF CORRESPONDENT.) 

Springfield, Ill., Feb. 22.—The local 
agents of the western country will be 
interested in the substance of the ad- 
dress given by George D. Markham of 
St. Louis, ex-president of the National 
Association of Local Fire Insurance 
Agents, at the midyear meeting of the 
Illinois Association of Local Agents 
held here this week. Mr. Markham is a 
man of education and force, a most 
successful local agent, a convincing 
speaker, and one who has given pro- 
found thought to the agency movement. 

I give you the benefit of Mr. Mark- 
ham’s comment, because it sums up the 
results the National association has ac- 
complished and gives in succinct terms 
the advanced thought of the movement. 
I regret that the personality of the 
man can not be transcribed to the 
printed page. 

Present at the First Meeting 

Mr. Markham was present at that 
memorable meeting in the Great 
Northern hotel in Chicago in 1897 when 
thirteen agents, headed by R. S. Bran- 
nen of Denver, gathered to form a na- 
tional organization. Mr. Markham went 
out of curiosity but his convictions 
after listening to the conversation there 
were that it was the start of an im- 
portant movement. It was ridiculed 
by the companies and many agents as 
being fantastic, radical and visionary. 
The culmination was reached at the 
Buffalo meeting when 800 agents were 
present. After that the delegate sys- 
tem was adopted and the march of 
events has continued along definite, 
conservative lines. 

Publicity Been Greatest Factor 

The movement has succeeded, he de- 
clared, through publicity. The princi- 
ples advocated have appealed to the 
conscience and moral sense of the 
agents. They saw in it the crystal- 
lizing of proper sentiment. The large 
cities men were against it. They were 
afraid to participate on account of the 
company view. But Chicago came in 
as did other important western cen- 
ters. New York, Philadelphia, Boston 
and some of the eastern cities are still 
indifferent. 


The one supreme result, Mr. Mark- 
ham said, is that agents have found 
themselves. They realize that they 


have a community of interest and they 
have common rights that bind them 
together. 

The local agents of the country are 
a high class of business men that are 
far above the average. They are in- 
telligent and conservative. They are 
not given to doing radical and unwise 
things and the companies have found 
it out. The companies now confer 
with the National committees and the 
National Board last year invited the 
National Association’s legislative com- 
mittee to confer with it regarding bills 
introduced in different states. 
Companies Sensitive to Public Opinion 

The companies, he avowed, are sen- 
sitive to public opinion. In their race 
for leadership and their desire for busi- 
ness they want the friendship of agents. 


They are alive to criticism and are 
careful not to incur hostility. Where 
the agents are agreed that certain 


rights of theirs should be protected, 
the comparties have respect for this 
combined judgment of thoughtful men. 
Act for the Common Gooé 
In attending these state meetings at 
their own expense and sacrifice of busi- 
ness, the agents show their desire to 
co-operate for the common weal. They 
meet agents from other points and 
(CONTINUED ON PAGE 22) 





TO DISBAND GENERAL AGENCY 





Guardian and Southern Agents Will 
Report Direct to the Head Offices 
of Companies 





The western department of the Guard- 
ian and Southern of New Orleans, in 
charge of General Agent J. E. Hendry 
of Chicago, will be discontinued as of 
March 1. Soon after that date Guard- 
ian agents will begin reporting to the 
executive office in New York and the 
Southern agents to New Orleans. Mr. 
Hendry will be the supervising special 
agent in his present territory. He is 
due in New Orleans soon to confer 
with President Dickson. 

The three field men in the west are 
Ralph J. Hirsch of Minneapolis, C. S. 
Beebe of Spirit Lake, Iowa, and Dean 
A. Baldwin of Marion, Ind. 


New Orleans, La., Feb. 26.—(Special) 
—In regard to the change in the west- 
ern department of the Southern and 
Guardian, President Dickson said to- 
day that General Agent Hendry would 
arrive here next week for a conference 
as to particulars. 


FIRE IN CONCRETE BUILDING 








Effectiveness of This Kind of Construc- 
tion Seen in the Recent Dayton 
(Ohio) Loss 





A good example of the advisability 
of building concrete buildings was dem- 
onstrated in the fire which occurred in 
Dayton, Ohio, at the plant of the Day- 
ton Motor Car Company. The fire 
originated in the concrete building on 
the third floor, and because of the lack 
of fire doors between the old and new 
building, spread rapidly, causing a loss 
of $150,000 which, if fire doors had been 
used, would have been reduced to 
$5,000, as that was the estimate of 
damage placed on the concrete build- 
ing. The only thing injured in this 
building was the woodwork on the third 
floor. There was no damage from water 
dripping through to the floors below. 
As an evidence of the extreme heat to 
which the concrete was subjected, the 
iron pipes and other metal appurten- 
ances were bent and twisted. Yet not a 
square foot of concrete construction 
was injured. 





Detroit Conference Opens 

Detroit, Mich., Feb. 26—(Special)— 
The semiannual meeting of the Detroit 
Conference, composed of industrial dis- 
ability companies, opened today with 
about fifty in attendance. All officers 
are present except Treasurer Stevens 
of Philadelphia, who is ill. President 
Fibel gave his address and a number of 
committees reported. The real work of 
the convention will be on tomorrow. 





Life News of Indiana 
Indianapolis, Feb 26—(Special)—At 
the annual meeting of the Indiana Life 
Underwriters Association J. E. Bishop 
of the Western & Southern was elected 
president; E. E. Flickinger, John Han- 
cock, vice-president; F. C. Fry, Trav- 


elers, secretary; E. G. Ritchie, State 
Mutual, treasurer. 
The Evansville Life Underwriters 


Association has petitioned Auditor Bill- 
heimer to stop rebating by the Inter- 
mediate Life and Security Life of Chi- 
cago. It is said insurance is being sold 
for $1 to $3 a thousand. When notified 
the accused companies replied they 
would not accept rebated business and 
would discharge agents guilty. 

J. L. Shields, special agent of the 
Phoenix Mutual, wrote this week a 
$50,000 twenty-payment policy on Dr. 
Albert E. Sterne of Indianapolis, the 
annual premium being $2,181. 





John Ashby, actuary of the Indiana depart- 
ment, has completed his examination of the Walla 
Walla Fire. 


INSURANCE COMPANY 
MARS B. WAGAR, President of CLEVELAND, OHIO on Secretary 
STATEMENT JAN. 5, 908 


CAPITAL - = = $200,000.00 
UNPAID LOSSES - = © $4,820.28 
REINSURANCE RESERVE - - - $45,455.08 
NET SURPLUS - - - - 443,254.99 
assets - OC; C- $470,530.35 


A. P. ROSS. 505 Chveiand: ont i West Virginia 
. es 
A: R. PORTER, 723 23.6 45th th’ St. Cbleage— Michigan and i Wisconsin 
R. H. TAYLOR, 655 bash St., Terre Haute—Indiana and a illinets 
Nhe Locust St. St. Louis Mo.—Missouri and Minnesota 
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The OHIO GERMAN FIRE 
INSURANCE COMPANY 


Capital $200,000.00 Surplus to Policyholders $260,192.74 
Gross Assets $751,012.56 


M. DONNELLY,Pres. J.H.LEIDING, Vice-Pres 


F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 3 1908, $135,408,617.31 


Tusurance Company + [orth America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION. JANUARY 1}, 1908 


Total Assets, - . - - $11,290,121.11 
Total Liabilities except Capital, : . - - : .200,163 
Policy-Holders’ Surplus, . : + - - $4,089,957.57 


Premiums less cancellations and re-insurance on risks written in 1907, $8,224,445.27 
(An indication of the confidence of the iasuring public in the stability of the Company.) 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,000 
continues to offer to the insuring public Indemnity against Loss or Damage by 
Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’l Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen'l Agts. 
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MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 


ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York. 


F. H. DOUGLASS, Gen. Agt. 





Assets.. 
Liabilities, except Ca pital. 
Policyholders Surplus.............. 705, 686. is 


F. M. GUND, Manager Western Department 
FREEPORT, ILL. 
BRUMMEL BROS., Chicago Agents, 153 La Salle Street 














OHIO FARMERS INSURANCE COMPANY 


Per 


LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1908 
Reserve for Reinsurance................ Sten 08 53 


i 





Reserve for Losses.. 291 00 
Reserve for Contingencies. —_ 25,' 60.00 
Bist Cathe Sarpins.... cccccccccccccceseses 600,476.83 

Total Assets. «se ..0ccc cece cece $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 














Losses Paid More Than $13,000,000.00 
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POTTER SOUNDS KEYNOTE 


NEW LINEUP AT SPRINGFIELD. 





At Illinois Agents Meeting Head of 
Insurance Department Asks for 
Fire Men’s Co-operation 





(FROM A STAFF CORRESPONDENT) 


Springfield, Ill, Feb. 22.—The mid- 
year meeting of the Illinois Local 
Agents Association held here this week 
may have lacked in attendance, large- 
ly due to the very severe storm that 
raged Tuesday and Wednesday, but 
the meeting was by no means bar- 
ren of results. By far the most 
potent achievement was the secur- 
ing of an expression from the IlIli- 
nois insurance department which places 
that office in an entirely new attitude to 
the insurance interests of the state. 


Potter Leaves Strong Impression 


Superintendent F. W. Potter read a 
paper before the meeting that created 
a profound impression. He used sim- 
ple, definite language. There was no 
attempt at ambiguity. He declared 
with frankness that his knowledge of 
the fire business was not extensive, but 
he asserted that his experience was suf- 
ficient to lead him to a few indubitable 
conclusions. 

In the first place, Mr. Potter wanted 
it understood that the department in its 
relation to the insurance interests was 
not that of master to slave, but of par- 
ent to child. Insurance men should have 
the same freedom in approaching the 
department as the public. He invited 
at all times suggestions. He desires in- 
surance men to feel that the doors of 
the department are open to them in a 
friendly way. The department is not 
a fortress, he holds, but a meeting place 
where the state and the insuring pub- 
lic and insurance people may meet to 
confer on questions of mutual in- 
terest. 

Life Men Appreciate the Situation 


The -life men already appreciate the 
cordial atmosphere of the department 
offices. Superintendent Potter was in 
the life insurance field himself but a few 
years ago and understands that end of 
the business. The life men, therefore, 
have no fear or hesitation in seeking 
Superintendent Potter’s private office 
unless they are violators of the law. 
During the last session of the legisla- 
ture life agents and company officers 
conferred with the department on the 
bills introduced or being prepared. 
They came with suggestions of 
change and were not backward in op- 
posing some and giving their views. 
They knew they were not dealing with 
an enemy or a supervising official that 
represented and acted only for the as- 
sured, but they were cognizant of the 
fact that they were one of the parties 
at interest. The result of this policy 
was that the people, the insurance con- 
tingent and the state met on friendly 
terms. A set of life insurance laws 
was passed that were perfectly satis- 
factory to all. The companies and 
agents co-operated with the depart- 
ment to secure the passage of bills 
agreed upon and they were passed. 

Acts for All Interests 

In adopting this policy, Superinten- 
dent Potter did not act for the com- 
panies, but mark this—he acted for the 
companies and for the people. In most 
departments the commissioner ignores 
one of the factors, the companies. In- 
Stead of the relationship of parent, so 
aptly brought out by Mr. Potter, the 
department usually becomes the auto- 
crat and the big stick is a very obvious 
weapon close at hand. Thus the de- 
partment and people are aligned against 
the companies and agents. Antagonism, 
hostility and suspicion can only fol- 

iw. 

Previous Administrations in Mlinois 

Insurance people have not felt here- 
tofore that they could deal with the Illi- 
nois department in a frank, sincere and 
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friendly way. They did not like the 
appearance of things at the state house. 
Superintendent Potter realizes this, per- 
haps, but he wants the fire and casualty 
people to feel as free to come to him 
as do the life men. 

With the policy of the department so 
well and clearly outlined, it is thought 
the fire interests will now co-operate 
with the department in securing legis- 
lative measures for the benefit of all. 

The Illinois department has been for- 
tunate in having O. Ryon of 
Streator, a local agent, as its special at- 
torney. He knows the fire business, and 
has left a fine impression. Now that 
Superintendent Potter has opened the 
doors in a way that no one need hesi- 
tate to enter, the fire men should ap- 
preciate the situation and co-operate 
with the department in all that will 
benefit the business. 

New Committees Appointed 


At the Springfield meeting is was de- 
cided to revise some of the standing 
committees, they being now as fol- 
lows: 

Organization—J. E, 


Gard, ee. chair- 
man; B. G. Vasen, Quincy; S. E. Moisant, Kan- 


kakee; C. F. Volstorff, Elgin; W. E. Beckwith, 
East St. Louis; J. C. Lanphier, Jr., Springfield. 

Grievance—L, G. Smith, East St. Louis, chair- 
man; B. C, Miller, Chicago; F, S. Bartlett, 
Galesburg; * Woods, Joliet; W. S. Weyburn, 
Peoria; S. F. a Danville. 

Legislative—R. W. Troxell, Springfield, chair- 
man; T. L. Fekete, East St. Louis; E. B. Case, 
Chicago; E. S. Clark, Champaign; O. B. Ryon, 
Streator; Geo. Brinkerhoff, Springfield. 


Addresses of High Order 


The addresses were of high order and 
were unusually well delivered. Ex- 
President George D. Markham of the 
National association arrived Thursday 
noon and gave a talk that went to the 
hearts of the agents, it being treated at 
some length in another column of this 
issue. 

The Springfield agents were most 
hospitable. The entertainment at the 
Gayety theater and the Dutch lunch 
afterwards were evidences of their gen- 
erosity. 

Nicholas Roberts of the Ad. Men’s 
Club, the business association of the 
city, appeared before the convention, 
thanking the members on behalf of the 
city and inviting them to return. J. C 
Lanphier, Jr.,extended an invitation on 
behalf of the Springfield agents to hold 
the annual meeting here, which was 
accepted. 

in Pull Force 

The field men were present in full 
force and added to the occasion. Presi- 
dent Armstrong of the Philadelphia 
Casualty, who gave an address, and his 
agency superintendent, John E. Paul, 
mixed with the fire people very cor- 
dially. As Mr. Armstrong put it, he 





felt as if he were on a lone casualty 
island surrounded by fire. 

Those striking hose of President Sex- 
ton, so conspicuous at the Blooming- 
ton meeting, were supplanted with 
black. The color scheme of East St. 
Louis was not wholly lacking as Presi- 
dent Sexton and T. L. Fekette wore 
cravats that attracted the eyes of neck- 
tie connoisseurs. 

Chicago agents were not represented. 
It was a meeting of men of the smaller 
cities. 

Major Funkhouser’s Address 

M. L. C. Funkhouser, president of 
the Illinois Field Club, read his paper 
on “Multiple Agency Appointments” at 
Thursday’s session. Some such appoint- 
ments are due to a company having an 
old established agent who does not give 
it sufficient volume, but otherwise is 
satisfactory. 

Another case is where a company 
appoints other agents to get a larger 
percentage of preferred risks. These 
agents frequently do not observe good 
practices. 

Another cause for double-headers is 
where a company is not able to locate 
in an established agency and has to pick 
up a couple of outsiders to get a satis- 
factory volume. 

With reinsurance facilities curtailed a 
company is not in a position to handle 
double-headers as it once was. 

First and Subagencies 

Major Funkhouser gave it as his 
opinion that it would be more justifi- 
able if one was appointed a first agency 
and have any others report to it. Yet 

(CONTINUED ON PAGE 22) 





GOOD OPENINGS 

Address the business manager of 
THE WESTERN UNDERWRITER relative to: 

Two fire companies wanted at Spen- 
cer, Iowa. 

Fire company at Red Oak, Iowa. 

Fire companies at Seattle. 

Casualty company at Seattle, or gen- 
eral agency for Washington. 

Automobile company at Red Oak, 
Towa. 

Fire companies and automobile com- 
pany at Muscatine, Iowa. 

Fire company at Des Moines. 

Liability company at Des Moines. 

Live stock company at Robins, Iowa. 

Salaried manager for the casualty de- 


partment of a large western city 
agency. 
Liberal writing fire company at 


Cedar Rapids, Iowa. 
Automobile company at 
town, Ohio. 
Company that will write farm busi- 
ness at Newark, Ohio. 


Youngs- 





BARS CALIFORNIA COMPANIES 





As Commissioner Wolf Will Not Ac- 
cept Nebraska Examinations, That 
State Will Retaliate 





Lincoln, Neb., Feb. 28.—(Special)— 
As Insurance Commissioner Wolf, of 
California, has indicated that he will 
not accept the examinations of Nebras- 
ka companies reported by Examiner 
Wiggins. Insurance Deputy Pierce has 
met this action by falling back on the 
reciprocal law and will refuse licenses 
to the Pacific Mutual Life, Firemans 
Fund and Pacific Coast Casualty until 
such time as he is able to make an 
examination of the three companies. As 
he has no special interest in making 
these examinations, the Pacific coast 
companies will probably be barred from 
doing business until the California com- 
missioner telents and grants licenses to 
the Bankers Life of Lincoln, and the 
Bankers Reserve Life of Omaha, both 
of which companies applied for admis- 
sion in August. 

Mr. Pierce bases his action upon the 
request of Mr. Wolf that he hire an 
expert at $50 per day to examine the 
books of the two Nebraska companies. 
The Nebraska statutes limit examiners 
to $10 per day. Mr. Pierce says that 
he does not object to having another 
examiner work in conjunction with his 
examiner, Mr. Wiggins, but he will not 
admit that the examinations made by 
him are not thoroughly reliable. 





Queen City’s Field Plans 

Ora C. Kinnison, of Logansport, 
Ind., has been appointed special agent 
of the Queen City Fire for Indiana 
and Wisconsin. He is a local agent at 
Logansport and has been doing per 
diem work for some of the companies. 
He will report to Anderson & Young 


of Chicago, the central department 
managers. Geo. Hoffman, of Se- 
dalia, Mo., will continue as_ special 


agent traveling in Missouri and Illinois. 
Anderson & Young have relinquished 

Iowa from their territory, it now being 

under control of the home office. 





Farmers & Merchants Surplus 

The net surplus of the Farmers & 
Merchants under the Nebraska law, 
which is accepted by some of the trans- 
Mississippi states is $107,552. In other 
states it reports $30,146 net surplus, 
which is the amount under the Hew 
York law. Under the New York law 
the reserve is $313,976, under the 
Nebraska law it is $240,552, 








THE WESTERN 


UNDERWRITER. February 27, 1908 








AS VIEWED FROM CHICAGO 


NATIONAL OF ALLEGHENY’S DEAL 

The National of Allegheny has made 
new arrangements in Chicago by ap- 
pointing Brummel Brothers Cook 
county managers. Raftree & Wilber 
secure an independent line agency. The 
company’s local office in charge of 
Klinke, Jones & Co. in the Women’s 
Temple and its agency in the office of 
R. A. Napier & Co. have been discon- 
tinued. The new arrangement will 
bring Cook county in direct relations 
with the home office. 

+ 7 * 
LOSS OF TARPAULINS 

The numerous fire losses in Chicago 
have hit the fire insurance patrol hard 
in loss of covers. An _ unfortunate 
run of luck has been experienced in 
having a lot of covers destroyed, so a 
rush order has been sent in for several 
hundred. Usually the patrol men can 
make enough covers to supply the de- 
mand, but the drain was found to be 
too heavy. 

The patrol has lost about 400 covers 
during the last few weeks. As each 
cover costs $10, the loss of covers is a 
material item. 

. + * 
GREATER MORAL HAZARD 

Companies agree that the financial 
situation and unsettled business condi- 
tions are causing a greater moral haz- 
ard than usual and that to some extent 
is the cause of the heavier run of 
losses. One of the mercantile agencies 
had a list of Iowa losses that occurred 
during the last few weeks. It had 
looked into the financial condition of 
owners of property in which the fire 
started and came to the conclusion that 
arson was the cause. In some cases, 
not only the original risk was burned, 
but others caught from it, resulting in 
considerable loss. 

. > * 
MORE LIBERAL IN COLLECTIONS 

As regards collections, a more liberal 
policy is being pursued by many com- 
panies, owing to the money stringency. 
In the past it was the practice to insist 
that remittances to balance accompany 
each monthly account, and that such 
account be rendered not later than the 
10th of the month following that in 
which the business is written. Now, 
while companies wish the monthly ac- 
count sent forward at the usual time, 
they want it with or without the money. 
The latter, of course, is desired at the 
same time, yet it is not unusual now to 
allow an agent sixty and sometimes 
ninety days to make remittance, or be- 
fore the company makes draft for the 
premiums. This indulgence is some- 
times taken advantage of by agents who 
are in a position to pay promptly, but 
knowing the company’s leniency, will 
take the prescribed limit for settlement. 
As a rule, however, the loosening up 
policy of the companies has worked 
them no injury. 

* * * 
SOME LOCAL EVENTS 

C W Seabury of Marsh & McLennan has 
gone on a European trip. 

President Holloway, of the Walla Walla Fire, 
who has been visiting Manager Colson in Chi- 
cago, has gone to New York to enter the com- 
pany there, 








Two Bills in West Virginia 

Only two bills relating to insurance 
has been introduced in the legislature of 
West Virginia, which is now in ex- 
traordinary session, one of which places 
domestic surety companies under the 
supervision of the insurance commis- 
sioner, and the other is a bill to pro- 
vide for the organization and super- 
vision of mutual fire companies and 
fraternal beneficiary societies. It is 
probable that both measures will be- 
come law. Heretofore West Virginia 
has had no laws regulating fraternals 
and it is considered very important 
that these societies be put under state 
supervision, 





PREMIUMS AND LOSSES GIVEN 
Records of Companies’ Last Year’s 
Business in the Middle West 
and Northwest 





The following shows the premiums 
received and losses incurred by fire in- 
surance companies last year in the mid- 
dle western and northwestern states: 


WEST VIRGINIA 





Company— Premiums. Losses. 
BAS Cian cdasessueeeenssse $ 48,505 $ 19,933 
Firemans Fund .......s.ee0% 12,222 4,165 
Franklin, W. Va........ee0e 48,921 25,074 
DOGO cccccccccccocscoccese 5,86 4,957 
Southern Stock ......seeee8 8,604 5,145 
Southern Und. ........se006 18,448 5,331 
Williamsburgh City ........ 13,018 6,027 

OHIO 
Company— Premiums. 
GENE, ccccesccésceceocsocce $ 44,778 
Williamsburgh City ... -- 68,603 
So. National, Tex........... 7,119 
Wational, Ck, cccccccscccceve 349,324 
WISCONSIN. 

Company— Premiums. 
Coemopolitan cccccccccccccce 14,711 
Ind. Lumbermens Mut...... *§,73 
Mich. Millers Mut........... 6,518 
Millers Mutual, Ill.......... 4,121 
Texas National, Tex......... 3,43 
Western, Pa. ...sseseeeeeeee 9,258 


*Premiums and assessments. 
WISCONSIN MUTUALS 


Company— Premiums. 
City of Oconomowoc........ $ 84 
Fond du Lac & Ripon...... 2,439 
Towa County .....ccccccces 6,954 6,159 
Marion ccccccccccccccccccee 6,011 5,274 
Mayville ...sccccccccccccces 14,059 7,563 
Merchants & Bankers........ 8,259 2,742 
Neshkoro Business Men’s.... 96 232 
L We GED cccccccocss eevess 8 §=©6seecce 
Portage Co-Operative ....... 104 291 
Sheboygan Falls ........+.++ 18,914 10,076 
Waterloo coccccccccccccccccs 6,954 5,159 





Transatlantic’s Payments 

A total of 35 cents is about the best 
claimants can expect to get out of the 
Transatlantic Fire, according to a San 
Francisco attorney and a Chicago firm 
of adjusters for the assured who have 
accepted that amount. A dividend of 
20 cents was paid some months ago 
and an additional 5 cents was promised 
in January, but so far nothing has been 
heard of it. The liquidation agree- 
ment promised 75 cents on the dollar 
collected with the guarantee that this 
75 cents would net at least 40 cents. 
The delay in payments and the further 
fact that the trust fund in New York is 
tied up in expensive litigation, offer 
little encouragement to claimants that 
they will get their 40 cents any time 
soon. 





Sol Meyer Elected President 

The Indianapolis Fire has elected 
the following directors: Sol Meyer, A. 
Q. Jones, John J. Appel, Winfield Mil- 
ler, Sol S. Kiser, Ed. B. Hutchinson, 
John A. Scuhmaker. The directors 
elected the following officers: 

President—Sol Meyer. 

Vice-President and Treasurer—Sol S. 
Kiser. 

Secretary—J. T. Hinderks. 

Attorney—A. Q. Jones. 


Good Suggestion Made 

The aggregate of wealth in the con- 
gested value districts of our cities has 
become so great that the capital of the 
insurance companies, home and foreign, 
is inadequate to its protection. This 
makes it instantly imperative that se- 
rious errors in architecture should be 
remedied. There is urgent need that 
this matter be considered by legisla- 
tures, municipal governments, boards of 
trade and manufacturers’ associations. 
—Ohio Fire Marshal. 








E. L. Dashfield, for a number of years mana- 
ger of the Seaboard Fire at Portsmouth, Va., and 
a well-known local agent, has been found guilty 
and sentenced to four years in the penitentiary 
for forgery. The case in which Dashfield was 
convicted was instituted by the Firemans Fund 
on account of a forged loss draft for $250. A 
pester of other companies were also victim- 
ze 





The loss ratio of the Washington Fire of 
Seattle during January was 51 percent, its high- 
est ratio (omitting San Francisco) since its or- 
ganization in 1905. 








FIDELITY | sere 
FIRE $2,529,465. 
$727,763 
INSURANCE CO. SURPLUS TO POLICY HOLDERS 
46 CEDAR ST., N. Y. $1,801,701. 

















Automobile [nsurance 


5 COLUMBIA 
INSURANCE COMPANY 
é of Jersey City, N. J. 
“#  FIREMAN’S FUND 
a INSURANCE COMPANY 


of San Francisco, Cal. 
INSURE AUTOMOBILES under the most liberal 


form of policy, coverin inst loss Coenen 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING. and THEFT. Also against loss by 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, IIl. 
AGENTS WANTED IN DESIRABLE LOCALITIES — 


NATION AL NORTHWESTERN F&M. 


Tnsurance Qompany Tnsurance Zompany 
OF ALLEGHENY, PA. OF MINNEAPOLIS, MINN. 
INCORPORATED 1866 INCORPORATED 1899 
CAPITAL - - = $500,000.00 CAPITAL - - <= $300,000.00 
RESERVE - - 403,635.50 RESERVE - - 173,266.97 
SURPLUS To Policy Holders 949,044.18 SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 1,389,800.34 TOTAL ASSETS - 706,428.85 











GEO. H. SCOTT, General Agent 
H. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 


Cc. K. HOLLOWAY, Prest. 





O. G. PARKER, Treas. 


O. P. CONAWAY, Sec’y. 
ASSETS Walla Walla, SURPLUS 
$476,638.11 FIRE INSURANCE ¢ 949 Agd 
088. INSURANCE ¢ 348,484.64 
WALLA WALLA, WASHINGTON 
CAPITAL, $200,000.00 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, 


H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 
H. E. CORNELL, Supervising Spl. Agt. 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 





New York Office, 45 William St. 
3. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, 


Northwestern Department: 
205 La Salle Street, - CHICAGO 
WILLIAM S, WARREN, Resident Secy. 





West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys 
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OHIO AND WEST VIRGINIA 


OHIO LEGISLATIVE OUTLOOK 











Two Bad Bills Now Under Considera- 
tion Likely to Be Defeated— 
Politics in the Case 





It is not believed that either of the 
two bills in the Ohio legislature aimed 
at fire insurance will pass. Many of the 
legislators express themselves as 
against them. The legislative situation 
is rather warm at present, however, 
and much interest is being shown in 
the trend of affairs. The bill amending 
the Valentine antitrust law was intro- 
duced by Representative Foster of 
Findlay and the one emasculating the 
saving clause in the O’Neill law which 
permits an independent rating bureau 
was introduced by Representative Stew- 
art of Springfield, chairman of the 
house committee on insurance. A fea- 
ture of the fight has been the articles 
and editorials in the Columbus daily 
papers controlled by the Wolf Broth- 
ers. It is generally felt that the animus 
of these attacks proceeds from the dis- 
pute over the loss in the Columbus 
Dispatch fire and the dissatisfaction of 
Mr. Wolf over the settlement proposed 
by the companies. Mr. Wolf is also 
supposed to be backing the candidacy 
of Smith Bennett for attorney-general. 
Mr. Bennett was Mr. Wolf’s attorney 
in the adjustment of the Dispatch loss 
and is now associate attorney-general. 
He was with Attorney-General Mon- 
nett in his famous trust-busting cru- 
sade. The O’Neill law, under which 
suits were brought against the compa- 
nies several years ago, legalizes the 
Ohio Inspection Bureau, whose status 
would be affected if the law were 
amended as proposed. 





IN THE WEST VIRGINIA FIELD 


Shawnee Fire Will Retire From the 
State—Citizens to Enter New 
York and Pennsylvania 





The Shawnee Fire, which has been 
transacting business in West Virginia 
through Smith, Stockham & Co., gen- 
eral agents at Baltimore, has retired 
from that agency, and it is stated that 
the company will not renew its West 
Virginia license which expires March 1. 


The Citizens Fire, of Charles Town, 
W. Va., has recently been examined by 
the West Virginia department, prepara- 
tory to entering Pennsylvania and New 
York. This company commenced busi- 
ness April 1, 1907, and operated in 
Maryland and West Virginia during the 
first nine months of its existence. The 
examination shows the company to be 
in first-class condition. 

Another serious fire was added to 
the series of fires that have occurred 
in Williamson, W. Va., during the last 
year. On this occasion the property 
loss will reach about $15,000. Other 
fires during the past week destroyed 
Property in St. Albans valued at $12,000, 
and in Clendenin about $10,000. So far 
1908 has proven very unprofitable to fire 
Insurance companies doing business in 
West Virginia. 


Davis & Maddy, of Montgomery, W. Va., and 
Prichard & Robson, of Charleston, W. Va., have 
consolidated their agencies and will have the 
Principal office in Charleston. It is understood 
that the agency will be incorporated. 

E. M. Lorraine, who has conducted a success- 
ful fire and casualty agency at Beckley, W. Va., 
has become interested with the A. E. Scherr 
Company of Charleston. 





Assessment Mutual Doings 
The Union Federation of Mutual In- 
Surance Associations of Ohio, which 
met in Columbus last week, elected 
Officers as follows: J. W. Elsea, 
Adamsville, president; A. D. Barker, 
Marietta, vice-president; Charles P. 


| fraud the insurance com 





Troup, Upper Sandusky, secretary; 
Theo. L. Gardner, Belleville, treasurer, 
were present from 110 of the 124 asso- 
ciations in the state. 

The report of the Ohio department 
on these assessment fire mutuals shows 
that their income last year was $704,014 
from all sources, including borrowed 
money, of which $489,219 was from as- 
sessments; losses paid, $368,586; total 
disbursements, $684,053; cash assets, 
Dec. 31, $111,579; total liabilities, $134,- 
195. 


OO 


DAYTON VISITED WITH FIRES 





Three Blazes Strike the City Which 
Puts a Crimp in Its 
Good Record 





Dayton, Ohio, has had quite an epi- 
demic of severe fires during the past 
week which will put a crimp in the 
splendid fire record of which this city 
has boasted. 

The first of importance was the 
Friend Paper Company, of West Car- 
rollton. This insurance is written by 
the Dayton, Miamisburg and Franklin 
agents. Just one year ago, within two 
days, this company had another heavy 
loss. The fire of last week was esti- 
mated to have caused a loss of about 
$113,000. The amount of the general 
form was $140,000 with the 80 percent 
coinsurance clause attached. 

The second fire was that of the Day- 
ton Motor Car Company, the makers 
of the Stoddard-Dayton automobile. 
The early reports of this fire placed the 
loss at $300,000, but this estimate has 
been reduced at least $150,000. The 
percentage of loss is reported to be 
about 30 percent. 

The third fire was that of the Stengel 
Furniture Company. This was _ the 
smallest of the three, but might have 
been one of the worst had it not been 
for the excellent service done by the 
fire department. The fire is said to have 
been caused by spontaneous combus- 
tion in the paint and finishing room. 
This loss is estimated at from $10,000 
to $12,000, fully covered by insurance. 
The last two fires were heavily insured 
in Ohio mutual companies. 


OHIO NOTES 
The Ohio Fire Prevention Association has 
postponed the inspection of Marion and Delaware 
until April 8. 
The firm of Walter & Spence, New Philadel- 
phia, has dissolved partnership. E. A. Walter 
will continue the business. 


R. T. Huggard, Ohio state agent of the 
Springfield, will shortly remove his headquarters 
from Columbus to Cincinnati. 

The amount of insurance carried on one block 
in Cincinnati is $3,744,000; in Cleveland $3,500,- 
000 and in Columbus on Chittenden Hotel block 
$2,850,000. 

W. K. Briggs, for several years special agent 
in Ohio for fire and om companies, has 
gone to the head offices of the Continental at 
New York. 


C. T. Deatrick has removed the state agency 
offices of the Home of New York from the 
tenth to the sixth floor of the Hayden building, 
Columbus, Ohio. While the new quarters are 
no larger than those on the upper floor, they are 
much more convenient, 


G. E. Decker of Dayton will remove his office 
in the near future from the Reibold building to 
the handsome and modern office structure being 
erected by the Schantz estate, and to be known 
as the Commercial building. Mr. Decker, in ad- 
dition to his insurance interests will be the man- 
ager of this building and will have charge of the 
renting of office rooms. 

Briefs have been filed in the United States 
court at Columbus in a case involving the fire 
protection of Newark, Ohio. Henry M. Verrill, 
of Newark, filed a suit against the city of New- 
ark, the Newark city school district and city 
officials. He had a contract to furnish water 
fire plugs for city and schools, and alleges that 
payment has been refused of hydrant back 
rentals to the amount of $18,080, for which rea- 
son he declares the contract should be annulled. 


Mrs. Martha J. Campbell, president of the 
Huron county (Ohio) W. C. T. U. and an active 
Sunday school worker for many years was con- 
victed by a jury at Norwalk, Ohio, Friday morn- 
ing, of conspiring with Miss Loa Mather to de- 
nies by burning the 
latter’s property. The value of the property was 
fixed at $1,000. Mrs, Campbell, who is 60 years 
old, also is under indictment for arson. Miss 
Mather confessed her part in the crime and will 
be brought to trial soon. 





Cancellation Tabl leather bound, 
$1.05 by mail. ” 





Eastern Fire Insurance Co. 


ATLANTIC 
Total Assets $486,514 


CITY, NJ. 
.93 Capital $200,000 


Net Surplus $89,547.49 





COOPE 


Fire Insurance Co. 
of Dayton, O. 











DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


THE CINCINNATI 
UNDERWRITERS 
COMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN. 1, 1908 





EE, cinthininken ners endisbesoot $250 000.00 
Reservefor Reinsurance...... +00. ss00s 222,284.22 
Other Liabilities............+eseee0e+ 20,200.11 
Net Surplus .... cesses secsesseeeess 212,074 59 

TOTAL ASSERTS 0000 c00c 000000008 cece $705,158.92 


P, A. ROTHIER, Prest. ADAM BENUS, Sec*y. 








THE SPRINGFIELD UNDERWRITERS 


MUTUAL FirRE INSURANCE 


ComMPANY 
SPRINGFIELD, OHIO 


AGENTS WANTED AT ALL DESIRABLE 


ORGANIZED 1902 


N. H. FAIRBANKS, pacer. 
M.L. MILLIGAN, racas. 
E. C. PRICE, avoivon « v. pacer. 


JOHN G. WETZEL, exo'ry. 
POINTS IN OHIO 


CORRESPONDENCE SOLICITED 





ORGANIZED 3853 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





i 
E. J. Forney, Pres. 3.'M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 











Insurance : $4,644,155 
G. W. POHLMAN - - President Premium Notes 633.293 
E.W.BURNET - - Secretary PAN 
G. W. POHLMAN, Jr. State Agent |AN See ee NY 
Fire Insurance at Cost Dividends on all Renewals 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


J. H. LEIDING, Secretary 
NET SURPLUS, $111,775.38 


Agents Wanted in Ohio. 
J. H. LEIDING, General Insurance 


HOME OFFICE: 1309 First National Bank Bidg. 


CINCINNATI, OHIO 





Teutonia 


Fire Insurance Company 
of Dayton, Ohio. 
INCORPORATED 1865 





Cash Asscts he $685,661.92 
Net Surplus over capital and all liabilities 487,128.90 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR. Sec’y. 


INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barnes Lewis Brucker 
A.C. Cummins E. B. Caldwell } A. Rigb 
N.S. Reed J. W. Jenner . A. Jennings 


Assets, $2,227,855.88 





H. R, SMITH, Pres. R. SMITH, Sec’y 





romeo PLE NIX company 





OF BROOKLYN, N. Y. 


Western and Southern Department, 208 La Galle Street, CHICAGO 


J. H. LENEHAR, General Agent 





CHAS. R. STREET, Aes’t General Agent 
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GAIN AND LOSS EXHIBIT OF FIRE INSURANCE COMPANIES FOR THE YEAR 1907 


Statement Is Given Showing Net Premiums Earned, Total Interest Earned, Including Increase or Decrease in Security Values, Total Net locome, Net Losses Incurred, Total Expenses 
Incurred, Total Losses and Expenses, Net Gain or Loss, Dividends to Stockholders, Increase or Decrease in Surplus and Ratios of Total Losses Incurred and Total Expenses to 


Total Net Premiums Earned, 


HE gain and loss exhibit hereby 
Ei shown gives the underwriting ex- 

perience for 1907 of most of 
the stock fire insurance companies do- 
ing business in the west. The enor- 
mous depreciation of market values of 
securities held by these companies is 
indicated by the minus sums in the 
“Total Interest Earned” column. The 
total depreciation charged out by the 
companies in this manner aggregates 
$13,645,071. It also must be taken into 
consideration that this amount does 
not approximate the total depreciation 
in values, but represents in each case 





a deduction that must be made in net 
income after crediting the net interest 
earned and consequently reduces net 
interest earnings by the minus quanti- 
ties shown. There is scarcely a com- 
pany that did not reduce its net inter- 
est earnings in the gain and loss exhibit 
by charging against interest earnings 
depreciation in value of securities. 

Ninety-six companies in the exhibit 
show a net underwriting gain for the 
year of $16,078,158, and fifty-two com- 
panies show a net underwriting loss of 
$3,425,003. 

The companies paid dividends to their 





stockholders of $14,289,464.-.In the 
dividend column for foreign companies 
the net amount remitted to home office 
is treated as dividends to stockholders. 

Seventy companies show a net in- 
crease in surplus on all transactions for 
the year of $6,688,745, and seventy-eight 
companies show a net decrease in sur- 
plus of $8,591,855. 

It may be asked in view of the large 
depreciation in securities why some of 
these companies should pay dividends 
to stockholders resulting in a further 
decrease in surplus. It will be remem- 
bered, however, that some of the com- 





panies paid their dividends early in 
the year on a good security market and 
before the November panic. It is also 
true that market values will improve as 
soon as the country returns to a nor- 
mal business basis. 

The last two years have been strenu- 
ous periods for fire insurance com- 
panies. In 1906 the San Francisco fire 
wiped out the accumulated surplus of 
years, and in 1907 the panic further re- 
duced the remaining surplus of the 
companies many millions by deprecia- 
tion in market values. 








Total 


Net Int. Earned 





















Total Total 
Premiums Inc. or Dec. in Net Losses Expenses Lossesand Net Gain or Loss for Year. Dividends to Inc. or Dec. in Surplus. Loss Expense 
Company— Earned. Mkt. Values. Total. Incurred. Incurred. Expenses. Gain. Loss. Stockholders. Increase. crease. Ratio. Ratio. 
Aachen Munich. .ccvcsccccccscs ---$ 970,019 $—88,498 $ 881,521 $ 410,171 $ 405,293 $ 815,464 $ 66,057 ceeecces Scrcccccee “ GEV covcccee 42 41 
BROREREE o ccccccccccevesocceceeses 181,854 —12,917 168,937 99,162 94,317 193,479 ecccccece 24,543 ecccceces coccccce 24,543 55 52 
GEE senccecvccecvevceecescecvccoese GRGROO — 920,803 5,740,543 3,297,976 2,378,033 5,676,010 64,533 eeccccce 776,000 eccece 711,467 49 35 
Aaplomitural .cccccccccccccccccsccces 1,686,988 8,128 1,433,061 578,430 670,809 1,249,240 183,822 eecccce 50,000 133,822 ecccccce 40 47 
AMOMARRS cccccccccccccccccoes eeeee 582,003 39,198 621,201 271,755 269,732 541,487 79,714 cvccecece 20,000 59,714 ececccoe 46 46 
Bese, PS. cccccccccccccccsccccces GOGSiS —49,689 597,126 368,645 226,088 594,733 2,393 cevccese oeencese 2,393 ecccccce 56 34 
American, N. J........ socccccccccce Bebe, 989 325,724 3,169,713 1,336,310 1,585,726 2,922,035 247, 678 eeecececce 109,573 138,105 eccescee 46 55 
American Druggists ........ssesee> 10,776 3,771 14,547 4,358 11,073 15,43 Seecesee 884 eedens éeeeceee 884 40 102 
American Central .........-.e005. -. 2,178,014 —162,576 2,015,438 1,148,931 873,639 2,022,570 ecccccce 7,132 240, 000 covcccece 247,132 52 40 
Assurance Company ‘of America....... 182,195 —60,741 121,454 108,989 46,127 WSETIC ccc cccee 33,622 cosccece 33,662 58 25 : 
BD. HN, ce ccccccccccceses eeeeeese 1,526,461 7,988 1,534,450 727,052 625,923 1,352,975 * 481, 474 eoccece * 224,600 eccceces 43,126 47 40 5 
RMB, TORR ccccccvccccses TTT TT. - 193,373 27,612 _ 220,985 121,610 77,476 199,852 21, 899 eccvcece esccccce 736,068 Ccvccese 62 40 M 
Men TOR. ccccscccccece covenesse: SR 38,090 444,544 215,560 187,557 403,117 41,427 ceccccce 32,000 9,427 ecccccece 53 46 $ 
DOME. sccccccdrcccrescocece «+ 2,331,733 —151,704 2,180,029 1,183,680 800,742 1,984,422 195,607 cceccsece 200,000 ceescece »393 50 34 : 
British America ..........+. . 1,365,470 40,554 1,406,024 936,372 550,486 1,486,878 covccece 80,854 eccecces PPTTTTTy 7,741 68 40 : 
Buffalo Commercial ...........+++ e+e 829,978 10,059 340,038 174,974 137,413 312,387 27,651 coccses 21,000 6,651 ececcece 53 41 
Buffalo German .....eecccceesecsess 615,732 18,960 634,692 275,132 262,307 537,439 97,253 TTTTiy 60,000 37,253 evecce ee 44 42 
PE. cccectccovicctsccesecvesces SRO 24,405 $362,357 100,171 119,653 219,824 142,532 ecccecece eoceccce 142,532 ceccccce 62 62 
SE -cccecedccacatecovce coccccccse 1,006,850 24,689 1,029,548 555,145 415,711 970,856 58,693 coeccecece 40,000 18,693 cocce 55 41 
Caledonian ........... eeecccecccoccs Ageneee —48,956 1,313,401 594,208 543,311 1,137,519 175,882 eoccccce 237,475 eccccece 61,593 43 39 
City of ad York OTT TTTT eeccese 256,353 —87,584 168,770 131,225 127,349 258,574 evcecece 89,805 eecccece ccecccce 89,805 51 49 % 
Ch Mh nrcccoccvccveceseecs +». 458,956 10,445 448,511 238,085 174,344 412,429 36,082 eccsece coveccece 36,082 eecccece 51 37 4 
Cc olonial, Ti, Wasevsécees - 595,453 12,737 608,190 408,988 248,221 657,209 cosecose 49, 020 14,000 ceecece 63,020 68 41 
Commerce, oh Besunss evcccocccccece 250,213 —4,381 245,832 129,800 109,596 239,396 6,435 20,000 3 =—s a. nn eeeee 13,665 47 39 4 
Commercial Union, Eng.. 4,127,950 —264,132 3,863,819 1,803,898 1,267,564 3,071,462 792,357 510,663 281,694 43 30 i 
Columbia, N. J........ 235,695 6,715 242,410 94,003 72,780 166,783 75,626 ecccccce 75,626 39 30 
Commonwealth, N. Y.. -- 869,257 81,731 450,988 151,320 150,227 301,547 149,440 50,000 99,440 40 40 
COMSSTGER cccccccccccecs ccvccecvesse  Sauee 46,422 865,167 392,518 414,624 807,142 58,025 24,000 34,025 47 50 
Connecticut ...ccccccccece ecccecccee 3,008,344 —67,973 3,434,371 1,673,341 1,444,941 3,118,282 316,089 120,000 196,089 47 41 
Continental ceccececcccccocceceses 6,385,226 —1,548,125 4,837,100 2,918,664 2,393,644 5,312,308 ccesccee 449,935 ecccccece 45 37 : 
COGMOPOINAN cccccccccccccccccccccce §SF1,088 8,260 579,293 342,498 305,393 647,891 seeeees ¥ eccsecce PPT TITT 60 54 | 
COURT, TO. ccccccvccssccscceseoese - 827,945 —12,169 315,776 182,489 154,790 337,279 eceesece 21,503 32,000 eccccece 53, "503 55 47 
ENG, PR. cocccsccscesecceccesce BRAID —33,470 985,659 457,369 469,473 926,842 58,818 osecsecee 59,923 ecccccce 1,105 44 41 | 
Detroit F. & M. ecccccces ecoecosceson GRBs 59,815 615,425 320,283 221,877 542,160 73,265 ccececee 50,000 23,265 ecccccece 57 39 j 
SS) 2 eer ecceee - 863,314 87,542 450,856 276,599 267,724 544,322 evccccecs 93,466 eevvccce cocccece 93,466 76 73 1 
Dubuque F. ‘s M. ccccccee «+ 636,772 37,930 574,702 347,231 188,026 535,258 39,444 eécesece 32,000 7,444 eccccces 64 35 4 
BOS cctrccccoces 484,361 —68,629 415,732 312,751 274,344 587,094 eccccece 171,362 ecccccce ececcece 171,362 64 56 } 
Eastern, N. J.. ° 238,431 23,063 261,494 124,498 104,786 229,284 32,210 ececcece ecccccce $2,210 eccccese 52 43 
Equitable F. & M. eececce 806,334 —62,464 743,910 422,984 334,599 757,583 eccccece 13,672 cccccece occcccce 13,672 52 41 
Paree Pe. cccccscvetcoece ceccvcece 589,763 24,064 613,827 307,073 271,126 578,199 7 ere Tee ccevcece 35,628 eccccece 46 45 t 
Farmers & Merchants. CeSesvcovevsee - 821,758 15,590 337,348 181,856 162,628 344,484 eeescecce 7,137 10,000 cceccece 17,137 53 48 > 
WU, Wis Bebscécesccocscees ove 979,898 —57,134 922,764 473,133 267,557 740,690 po! errr 60,000 122,074 eccccece 48 27 5 
Fidelity, ik Whbescdsseteevosaceeces 524,267 —56,184 468,083 335,082 331,299 666,382 ecccccecs “Tos, 298 covceve eoocccece "98, 298 63 63 : 
Fire Association .........++++. cece 4,014, 066 147,476 4,161,542 1,992,377 1,565,512 3,557,889 603,653 eocccece 250,000 353,626 eccccece 49 39 
WEEN. Die Hevccvdaccceceqasvoceoes - i, 489, 515 75,740 1,565,255 632,297 557,654 1,189,951 375,305 Covccece 150,000 225,305 eoccccce 42 37 
PPOs FUNG cccccccccccccccccece ° 27885,528 106,928 2,992,456 1,510,471 1,187,794 2,698,265 294,191 eocccese eevcece ee 294,191 evcccece 52 41 
Pramiim, Pe. ccccccscocce eececccces 933,606 18,278 951,885 421,679 404,852 826,531 125,354 eeseeee 25,000 100,354 eeesccce 45 43 
Georgia Home .......... 20,502 623,439 343,826 310,621 654,447 ceccecece 31,008 30,000 cevcccece 61,008 57 61 
German Alliance .......... —136,188 421,203 307,672 180,357 488,029 eoccecce 66,826 48,000 ccccccce 114,826 55 32 
German American, N. —865,312 5,387,213 3,214,983 2,437,303 5,652,286 Kinde 265,073 450,000 akan 715,073 61 38 
COOTER, TE. ccccccccese —9,014 633,938 296,517 269,479 565,996 67,942 cocncce ecccccce 67,942 eccccece 46 41 
German, Pa. eeccccece 41,984 699,479 309,958 313,432 623,390 76,088 ceveseee 33,000 43,088 occcccce 47 47 
Germania ....... —345,050 2,290,325 1,159,336 1,168,986 2,328,322 ecesccces 37,997 120,000 evccecoe 157,997 43 44 
Girard F. & M..ccccccdccecs —11,632 701,522 366,402 399,829 66,231 Sccesece 64,704 90,000 Ceeccecee 154,704 61 56 
Glens Falls ........... 73,621 1,706,443 729,116 722,487 1,451,603 254,839 oeeceece 60,000 194,839 ecccccce 45 44 
Granite State eoccce 802 478,416 282,162 200,952 483,114 PrTTTirTy 4,698 16,000 ccccccce 20,698 59 42 
Guardian, Pa. ...... —13,908 443,762 242,149 231,091 473,240 coelecee 29,477 9,677 ecccccce 39,155 52 50 
PS. nesadcecocevcveeces secsness . SOTA —10,457 137,020 $2,415 61,887 144,302 ecessece 7,282 coccee eccccece 7,282 60 45 
Hamburg-Bremen .........+e+0++- «++ 1,682,351 —45,421 1,636,929 830,678 688,757 1,519,435 117,494 eeccccce 131,475 ecccccecs 13,981 4g 40 
Hartford ........ eeeeecceoese cosvee 13,549,818 —641,897 12,907,921 6,873,139 5,208,241 12,081,380 826,541 eoccccce 385,000 441,541 ecccccce 50 38 : 
MUEE cnccccccccedsvdccececsccece « 2,259,976 —140,210 2,119,766 1,100,302 950,575 2,050,877 68,889 eee 100,000 cccccece 31,111 48 42 
POUR, The Rivcccvcevescceseeseseoeve 9,972,159 —1,628,378 8,343,781 4,545,765 3,903,160 8,448,925 coccese "tos, 144 600,000 ecccccce 705,144 45 39 
DEUMIONEE sc vccdcccvececs ptaobesees -» 839,250 39,410 378,660 122,872 145,347 267,446 “Ti 7214 eeccccce 32,000 80,214 eovcccce 36 42 % 
Individual Fire Und., Mo.........++. 107,874 3,076 110,950 40,968 25,779 66,746 44,203 ccceccce 35,139 9,064 ecececce 38 23 3 
Ins, Co. No. America..... eodeccccocs 7,721,600 —107,104 7,614,496 4,424,319 2,797,877 7,222,196 392,300 cccccece 360,000 32,300 evcescee 57 36 
Ins. Co. State of Til... ccccescsccss - 894,000 29,032 423,033 182,251 205,437 387,688 35,345 covccece 25,000 10,345 ecccccce 46 52 5 
Ins, Co. State of Pa...... coos eee 421,972 11,089 410,883 279,791 214,984 494,984 eeccesee 83,892 eccccece cocreccce 83,892 65 50 Pp 
Jeffernon, Pa. cccccccccccccccccccvese 791,414 —8,775 782,638 876,114 450,602 826,716 eeccccee 44,078 20,000 eovccece 64,078 46 56 
, 
L &L.&G, Eng. Bee sxiuecdee . 7,587,984  —81,588 7,456,396 3,724,853 2,635,268 6,860,181 1,006,275 ......0- @1,208,121 — ..cccece 201,836 49 34 
SG. BE Midecadevscscsse%e . 201,544 —57,173 144,371 115,686 53,213 Me: ncannces 24,529 een 34,515 57 26 
a eeccceccccnces eececcceece e+ 2,351,072 —37,691 2,313,381 1,016,431 909,771 1,926,201 397,180 Coccscoe 421,733 cecccces 24,553 43 38 
London & Lancashire. Sececceveese oes 2,299,054 —104,321 2,194,733 906,645 893,339 1,799,384 394,749 ecccccecs 654,476 eccccces 259,727 39 38 
Lumber, ek urccsres ciecececce +. 240,897 —16,721 224,175 106,742 100,964 207,706 16,469 eccccecce Y eccccece 8,531 45 42 a 
DMPOPIOMG, PR. cccccccecceccccccees . 261,689 —3,405 258,284 121,394 125,311 246,706 11,579 ecccccee 30,000 eoccccse 18,421 46 47 
Manmhei ..ccccccccccccccce ° ‘ 833,058 —16,241 816,817 531,484 249,763 781,247 35,570 ecccccece ecceseoe 35,570 eccccece 63 30 
Mechanics, Pa. .....c.ccccccesees «+». 856,476 —10,131 346,345 183,398 165,045 348,443 eeccccce 2,097 25,000 ecccccce 27,097 61 46 
Mechanics & Traders, La.. ccocese 467,492 23,344 490,836 249,999 181,532 431,531 59, 305 cocccece eccccece 59,305 cecccece 53 38 
Mercantile F. & M.....-0-sseeeeee0+ | 133,685 43,253 176,937 46,280 92,712 138,992 37,945 ccccccce cceccece 37,945 ceccccece 34 69 
Metropolitan ........ eocevoeccce escee 244,805 7,881 252,185 154,360 98,072 252,432 eeccccce 247 coecccce eoccccecs 247 63 40 
Michigan Commercial .........++++++: 671,466 23,765 695,230 352,478 333,461 685,939 9,291 pineveee ecaxsawe 9,291 icant 52 49 
Michigan F. & M....ceeeeeeceeceees 503,424 10,558 513,982 209,294 218,923 428,217 85,765 ecccccce 24,000 61,765 eecccese 41 43 
Millers National ...... cecccceveceece 484,549 —7,883 476,667 320,695 121,527 442,222 34,444 eennes e ecvccccce 34,444 eecccecce 66 25 
Milwaukee Fire ........0ese005 ccocce Saunas 3,140 315,158 137,486 353 293,839 21,319 evcccose 20,000 1,319 cccccece 44 50 
Milwaukee Mechanics ..........+++++ 1,390,835 229 1,391,064 603,304 675,876 1,279,180 111,884 65,000 46,884 ecccccce 43 48 
IRON cc ceccvccecs 543,822 376,702 236,371 613,073 $0eceues 20,000 esecvece 89,251 64 40 
DE IU bc6ccenvccececesececes 530,032 203,615 258,307 461,932 68,110 56,000 12,110 cescccce 32 41 
National Brewers 22,729 4,165 6,2 9,438 13,291 10,000 3,291 eeccccce 21 27 
SD. CR. ccwoccccceceve 4,946,566 2,411,945 2,149,402 4,561,347 385,219 110,000 275,219 cvcccese 45 47 
National Lumber ° ° x 162,874 81,700 81,510 163,211 coescece 337 ecccccce ecccccce 337 47 47 
Miatiemes UWelOR ccccccdcocccgeccccee B 292/245 —8,698 1,283,548 635,685 615,524 1,251,209 32,339 eecccece 30,000 2,339 cvcccece 49 48 
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3 Total 
Net Int. Earned Total Total ; 
Premiums Inc. or Dec. in Net Losses Expenses Lossesand Net Gain or Loss for Year. Dividends to Inc. or Dec. in Surplus. Loss Expense 
Company— Earned. Mkt. Values. Total. Incurred. Incurred. Expenses. Gain. Loss. Stockholders. Increase. Decrease. Ratio. Ratio. 
MEE eahocesssccscsssccsctonsasde 316,377 17,940 334,317 162,377 155,499 $17,877 SE “essaxcee Sane” “geebeven 8,559 61 49 
PT EEE ccnnscadssesosscesen 330,761 —17,091 $13,671 152,671 182,522 See. " geabenet 21,522 ©. wuthaasy $1,517 46 55 
EE So diccssrostecseters 1,959,832 —107,495 1,852,337 932,715 743,702 1,676,417 errr See * adssne 00 665,920 47 87 
‘ NE ins cident ceauaieceant 8,024,230 —518,067 2,506,163 1,379,686 1,211,595 2,591,281 ........ 85,118 SUD” “visnnaes 235,118 43 87 
North Brit. & Merc., Eng........... 4,302,487 —303,327 3,999,160 1,732,267 1,656,237 3,385,498 et ee 602,457 ee Adcanuin 40 38 
North Brit. & Mere., i ee 254,371 —133,434 120,937 64,139 102,968 SE: > eesenaas 46,170 20,000 S erhess 66,170 25 40 
ES Wicca niechucocadestns 491,259 —30,206 461,052 242,105 224,030 See. vasensas 4,083 ae -- avaséars 22,583 49 46 
| OTN hacen behab-iae dase’ 2,834,804 168,816 3,003,619 1,291,216 1,071,935 2,363,151 ee eee 210,334 Me? “puscaeee 45 87 
| North River ..... bbabuenetinesauaol 1,457,475 —19,878 1,487,597 798,147 591,976 1,390,122 Oe. ecuaenea 35,000 as. . stesewis 64 40 
Northwestern National .............. 1,667,541 —54,771 1,612,771 592,171 860,985 1,453,156 SE. hwexesas 120,000 SE ‘wanaadicn 85 51 
} CIE Sn nctncsesdecicdccass 2,049,906 —20,492 2,029,414 1,015,979 902,380 1,918,359 TE = ienucans Ge” e¥ecsess 237,878 49 44 
Ohio German 663,593 14,238 677,831 849,925 833,427 er RE -Vsccgaeeb enadiawe 5,522 53 60 
. Old Colony . - 196,629 —457 196,172 115,741 157,967 orroers 77,535 eee errs 85,535 68 80 
SEE pasdudesepdddnsibordenswcocns 1,237,301 —70,710 1,166,591 570,080 500,208 1,070,289 WEGGN  déaeivas. © Suendade Wane: ‘Naeawken 46 40 
; Pacific .. —13,428 409,163 264,427 132,944 397,871 a ee ree 207 62 $1 
- Palatine —47,980 1,438,633 642,545 577,008 1,219,553 roca sear 48,892 43 38 
. Pelican 24,006 329,708 169,207 117,758 d305,839 i \¢usuhaen-” 0 wanes EM: Wagseade 55 38 
IE covimsnicéceccanwncdance 3,083,590 —7,898 3,075,692 1,630,073 1,118,466 2,748,539 Oe 115,000 Seen“ Naneeees 62 36 
f Te cn cnieseasedeneuempes 6,177,898 —1,195,149 4,982,749 3,255,958 2,130,153 EE cengends 408,362 ED -‘eéeasene 708,362 52 34 
~ See eeeer pr oe 4,440,332 —293,202 4,147,181 1,956,213 1,797,513 3,753,726 OM sakscave 246,360 MEE: GS eknnves 44 40 
tui tiene dduamdamwts 2,425,146 —75,827 2,349,319 1,258,766 921,588 2,180,355 7 eeeeere: Nee 84,107 61 38 
e Providence Washington ............- 2,207,144 —167,184 2,039,959 1,188,358 822,436 2,010,793 "Siting 6 aeuaeee oe eee 53 87 
3 Prussian National ........ceseeeeees 873,956 —10,143 863,812 440,288 874,905 -815,188 Cee waanesns ee 1,876 60 43 
Queen ..... hiaadaeessis bidiadaww eda 3,959,995 —241,270 3,718,725 1,981,168 1,569,026 3,500,194 a 100,000 rere 49 39 
DMN, PR oecsccrsscescceseceess 705,585 —10,955 694,630 $81,557 $31,408 ee 18,335 ae 39,335 64 47 
Reliance Marine, Eng.............++- 162,204 —667 161,538 110,385 29,623 140,008 OC ree 17,842 Bas... sceeduas 68 18 
} accent ncasudninetnabes 116,696 4,452 121,148 53,241 65,367 118,608 Di “Sccsenes d¢ediees Be  vestewss 45 56 
— SNE hs dnsttpinsehiitubanicadbcenae 1,184,004 5,468 1,189,472 571,839 535,820 1,107,660 Sie >. Jeteaaie 37,500 See -bsanneds 44 45 
IO LTH TET RN 8,495,392  —424,410 8,070,983 3,723,562 2,673,942 6,397,504 1,673,479 siveerte 575,614 1,097,864 onechina 43 31 
eval ED 6b avecs ckttacecensccs 1,309,208 —9,743 1,299,464 605,902 621,403 1,227,305 72,159 ev eeeeee Ee asasedas 251,613 46 47 
7 ee cinanieta bianca 53,151 7,726 60,877 26,958 42,128 CE © scicccas OP 8 aaksazes. *imiiaxe 8,209 50 79 
iy ~ j oe ee ope ae 3,526,488 28,926 8,555,414 1,980,788 1,817,033 3,247,816 SEGOE - nseseuns 50,000 Oe ree 64 87 
Scottish Union . i incsaaiwensins 1,978,694 —55,718 1,922,980 1,101,533 739,671 1,741,203 Seer sackases 20,598 Se snentens 50 87 
=< "9 & % Speppaggetessey 78,363 21,651 100,014 35,209 56,408 91,616  anebeaes: diane 43 SGE  -exessaie 25 25 
: DCR, cinccrdsvestoswsanveste 1,129,107 —67,786 1,061,320 585,626 557,825 1,143,450 82,130 30,000 112,130 61 49 
P| RE otal Scunianidnanasaneenne 998,881 67,021 1,065,907 466,082 550,470 1,016,551 = 49,855 ........ 80,000 $19,855 ..eseeee 46 65 
4 ER EO, sv sanaienaashinesadnin 699,834 27,774 727,608 404,269 $23,616 727,885 227 16,000 16,227 67 46 
{ Springfield F. & M. sais -. 4,484,381 —438,350 4,046,032 2,212,150 1,894,248 4,106,398 60,366 200,000 260,366 49 42 
3 Spring Garden .... -- 1,551,039 —95,680 1,455,359 860,892 603,785 1,464,676 9,318 24,000 33,318 55 88 
4 State, Eng. . +.» 126,110 —11,376 114,734 71,069 36,002 107,071 §§ 7,668 = ceceee 21,378 18,710 56 28 
"4 Stuyvesant . +. 493,604 —61,968 431,636 296,876 146,264 443,140 11,504 6,000 17,504 60 29 
‘ Sun, La. ... -. 476,402 —27,687 448,715 246,057 211,831 457,888 9,173 50,000 59,1738 43 $7 
| DEY ncticeinacsnbbacacesbinees 2,671,895 —42,785 2,629,110 1,234,715 1,121,963 2,356,678 ree 164,634 SG dccavess 46 41 
: BE Fic cniniuianadsowbadsmniaaes 694,170 —19,014 675,156 298,589 $02,542 601,131 | rarer 34,850 ee” «= adenes 43 43 
> 
2 MRE, Bh. éccnsgedscasnewenesese 789,817 489 790,306 458,826 289,349 743,175 re 25,000 ies 57 36 
ES TR sicicaciuccurercecsone 305,119 42,311 347,430 151,788 129,042 280,830 i ae 44,000 22,600 ss. . sn eee 49 42 
2 Und. at American Lloyds...........+ 281,123 —15,662 265,461 77,937 109,813 187,751 er 146,703 sevaane 68,992 27 39 
§ DEES cciscaccnadassdaucadegnes 623,795 —6,991 616,804 367,912 308,828 OT76,740 cc cccece 59,936 ieee | aeseekie 59,936 58 49 
ef EE -scarcdsvcndesacenses 605,734 12,086 617,820 307,294 258,373 565,666 ae asuicene 40,000 oe” * eae 60 42 
; SE SIIOE 9h600s0ssdeienscarears 305,085 61,566 366,641 166,401 106,535 872,936 éeuneses ee re eee 6,295 64 35 
i PE CN cco ccnsndaeveaonnnian 489,027 16,679 505,706 439,225 82,157 err 15,675 TE ctssenes 52,863 89 16 
NN once es camsonestnenie 89,830 —470 89,360 15,829 130,047 CS. cénnscns WU sateen ~~ Senkaien 56,515 17 145 
} Washington, Wash. ........cceeceees 142,494 8,860 151,354 69,058 61,768 130,836 DANS ecaceias adaennes a” -acswnans 48 43 
. “of “i eeipSneneSHiReenaes 401,597 25,994 427,573 210,131 185,604 395,736 a. xiheanes SA’> . denndinnh 18,837 52 45 
DE MR scacascdincadcutiagan 2,269,440 50,495 2,319,935 1,417,897 824,682 2,242,579 Te" sieecsis weseeeke NED cttinéans 62 36 
Western Reserve .....cccccccccccees 170,274 6,333 176,607 78,957 93,571 172,528 ae asissaee Ree 11,921 46 64 
ET. kiccccnstesetedsiisnans 2,443,560 —251,497 2,192,068 1,215,350 962,898 2,178,248 piennees 13,815 See whacedas 103,815 49 39 
: Williamsburgh City ......ccccccccces 1,303,754 —819,845 983,909 559,311 683,005 SHORE «= Wkrwesene 258,407 YS errr 308,407 42 62 
DME icccoctniensuassaonlackas sab ppeRehsbeatdaebaDeencandas pshenonssreueeen jiamnneneentende $16,078,158 $14,289,468 
, *Aachen & Munich—Net received from pone office, $30,649. bNew Hampshire—$10,000 set aside for home office sinking fund. 
tAustin Fire—Surplus increased $24,169 cNorthern, Eng.—Item reduced by $240,870 depreciation in securities charged out. 
} : ay yay in by stockholders $130, 000, dPelican—Expense Item includes $18,874 depreciation of securities. 
} L. & L. & G.—Includes $10,743 stocks written down out of sinking fund. eWestern, Ont.—Increase in surplus includes $39,478 received from home office. 
. 
; : S C ORGANIZED 1867 INCORPORATED 1849 
| -- Samuel Gans Compaty} GERMANTIA) ¢ e 
. Ei a ERMAN FIRE |WE STERN 
’ 
, F IRE AND FIRE INSURANCE COMPANY |  WSURANCE COMPANY| incrnewcr company 
3 MARINE SALVAGE NEW YORK RA 
eS OF WHEELING, WEST VA. £ Pittsb gh 
1 1859 Oo sbur 
207- a ORGANIZBD : 
2 209 E. Madison St. a Cash Capital . . . $200,000.00 
i Telephone Main 275 CHICAGO | Cash Capital, - - $1,000,090 00| net surplus . . . 222,604.02 FIRE AND TORNADO 
7 Assets, - - - $5,185,649 51 
6 SOUTHERN DEPARTMENT: Net Surplus, - - $ 949,260 99 | ww. ». srirer, presiaent 
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2 _ VIRGINIA STATE isvi ORGANIZED 1870 
2 . Louisville Insurance : ; 
# | _ INSURANCE COMPANY Cama tke Concordia Fire 
23 OF RICHMOND sag LONDON & 
52 e Geo. L. Christian, President FIRE AND TORNADO INDEMNITY Ins rance Com an 
aaa P | Robert Lecky, Jr., V. Pres. and Sec’y —_———— U pany LANCASHIRE 
66 5 Assets - -__ $891,46332 | In business continuously under the same of Milwaukee, Wis. cr | R E 
Surplus to Policyholders 309,830.08 t 1872. 
84 Management since Capital $ 300,000.00 
Cash a e od = . 
bo Agents Wanted in Illinois Application from leading agencies solicited. ge maha Reserve 820,989.64 
° Se Reserve for all other. Liabilities 434,231.72 
“3 q S H | P MAN & W AYN E Hen P. Magill & Co Net Surplus - - $90,619.59 
General Agents ial - Nag . TotalAssets - - -  3,445,820.95 
30 GEO. L. P eneral Agents ' 
46 159 LaSalle § LATT, Special Agent 184 La Salle Street Chi GEORGE BRUMDER, President Of Liverpool, England 
38 alle Street CHICAGO a salle otree icago GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 
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4 SEABOARD F. & M. INSURANCE CO.) wc. auaues, supt, of Agencies 
4 HOME OFFICE, GALVESTON, TEXAS. CHARLES E. DOX, Manager 
B, a 
4 ADOUE, Pres, 3 H. LANGBEHN, Sec’y. Cc. C. BOWEN, Ass’t Sec’y. BIERCE & SAGE, General Agents for Michigan 
vi Deceatben Si ige7 t ASSETS; $401,093.00 CASH CAPITAL; $250,000.00 RET SURPLUS, $65,176.53 eee Wee — 
41 ADDRESS HOME OFFICE FOR AGENCY SPECIAL AGENTS]. 2 Eeenwoce Cleve 
27 Forces tong ed and; FRANK . SAGE, etroit; Gro. B, 
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MICHIGAN AND INDIANA 


WITH DETROIT LOCAL AGENTS 











Burglary Company’s Methods in Treat- 
ing Crooked Loss Worthy of Imi- 
tation by Fire Companies 





Detroit, Mich, Feb. 25.—(Special 
Correspondence)—About a month ago, 
Babbitt-Taylor-Lane Company, manu- 
facturers of ladies’ clothing, suffered a 
loss from burglary. After the loss 
they took out a good sized burglary 
policy. The ink on the contract had 
hardly dried when burglary No. 2 oc- 
curred, with a loss of about $3,000. 
Certain parties, among whom was a 
man by the name of McHale, who broke 
in the place, were arrested. They impli- 
cated one Solomon, and the police de- 
partment now has him in charge, 
though at present he is out on bail. It 
is intimated that the burglary company 
is going to sift the matter to the end. 
Some one will land in Jackson. If the 
fire insurance companies would take as 
much interest in looking after the cause 
of certain fires, there would be a fire in- 
surance department in Jackson as well 
as a burglary department. 

The board of public works of De- 
troit has four flushing wagons and uses 
the city fire hydrants for its supply of 
water. The fire commissioners object 
to this for the reason that on one oc- 
casion, immediately after a wagon had 
been filled, there was a fire alarm in 
the district, and, when the department 
attached their suction hose to the hyd- 
rant there was no water, consequently 
they had to change to another hydrant. 
This delay might have been disastrous. 
The claim is that the men who attach 
hose to the hydrants for the purpose 
of filling the flushing wagons do not 
understand the working of the valves 
and are liable at any time to put a 
hydrant out of business. The commis- 
sioners are going to ask the board of 
estimates to allow them money enough 
to put in hyrrants for the express use 
of the board of public works. An effort 
should be made on the part of the in- 
surance agents to influence the esti- 
maters to allow the commissioners 
enough to put in these separate hyd- 
rants. _ 

A company took up the agency of a 
well known insurance firm in Detrot, 
locating with another in the city. As an 
act of courtesy it allowed the former 
agents to make endorsements on their 
own policies. The firm had written a 
policy on a plant some time previous to 
the taking up of the agency, for another 
agent. The company wrote them to 
cancel the policy. They claim that im- 
mediately after getting notice they tele- 
phoned the agent to return the policy, 
then forgot all about it. The company 
again wrote, saying the policy had 
not been received. Shortly after, the 
place burned. The company notified 
them it was going to settle the loss 
and make them pay the company 
whatever it had to pay. The agents 
claim they telephoned the party for 
whom they wrote the policy. The lat- 
ter claims that no such telephone was 
received. The question is, can a com- 
pany, after taking up an agency, hold 
the agents for not taking up the policy? 
Of course, it is understood if a com- 
pany you represent asks you to take up 
a policy and you do not do it within a 
reasonable time and a loss should occur, 
you are liable; but after your commis- 
sion and supplies are taken up, are you 
its agent? 

Op DErRoITER. 





Indiana Agency Appointments 

Agriculture—Hudocks & Sosko, Indiana Har- 
bor; C. G. Heckenlively, Angola; F. J. Heller, 
Columbia City. 

Atlas—D. it. McGill, Laporte. 

Ben Franklin—M. J. Blitz, Ft. Wayne. 

Calumet—J. G. Field, Elwood; R. H. Owen, 
Elkhart. 

Citizens—J. H. Courin, Freedom; A. T. Gard- 
ner, Jamestown; Tebbs Bros., West Harrison. 





Columbia—M, J, Blitz, Ft. Wayne. 
Franklin—C. Knapp, Auburn; E. H. Sher- 
wood, Linton. 


German, IlL—Mercantile Trust & Savings 
Company, Evansville. 

Michigan Com’l—M. J. Blitz, Ft. Wawne; L. 
M. Rowe, Lagrange; Timmerman & Co., Bates- 


Dixie—Hodges & Ridgely, Gary. 
Dubuqee—. R, Russell. Cicero, 

i Arcadia; E. W. 
Sheridan; 


Home—McLain & Myers, Summitville. 

Newark—A. J. Biddinger, Washington. 

Prussian Nat’l—Doughi & Emmons, Hart- 
ford City; Greek Agency, Bluffton. 

Queen City—Brandon & McMahan, Anderson; 
W. T. Dunbar, Colfax. 

Scottish U. & N.—Farmers Loan & Trust 
Company, Tipton; J. M. Carter, Salem. 

State, Eng.—D,. M. Best, Elkhart. 

Sun—J. H. Draper, Greenwood; Tichenor & 
Massey, Princeton. 
—* O.—Stimson, Lee & Thomas, Terre 

aute. 





Expect Managers to be Present 
The Michigan Blue Goose is expect- 
ing a number of managers at its annual 
banquet at Lansing, March 3. The 
election of officers will take place in 
the afternoon. 


Rate Cutting Is Charged 

The charge is made that at some 
points in Michigan certain union com- 
panies are cutting the rates wide open 
on risks that are controlled entirely by 
nonunion agents. One nonunion field 
man claims to have found evidence of 
this at a dozen different points in the 
state. 








Michigan Agency Appointments - 

N. W. Nat’l—Hyman C. Knowlton, Eaton 
Rapids; M. S. Lawton, Lawton; G. N. Hodg- 
kins, Marquette. 

Ohio German—O. B. Bowen, Addison; C. P. 
Bancroft, Norvel; H. S. Temple and Guy E. 
Nemire, Tecumseh. 

Orient—C. D. Spafford, Charlotte; W. R. 
Carven, Mason. 

Prussian Nat’l—J. N. LaBillois, Menominee. 

St. Paul—Iver Lallerstadt, Ishpeming. 

Scottish & N.—L. F. wrence, Calumet; 
Wynn C. Gerome, Kalamazoo; C. H. Garrett, 


Kalamazoo. . 

Walla Walla—M. H. Hoisington, Adrian; I. 
R. Pratt, Coldwater. 

Westchester—E. R. Labadie, Ecorse; B. R. 
Swift, Edmore; G. E. Whimore, Middleville. 

Buffalo German—H. M. Merrill, Marshall. 

Caledonian—L. F. Lawrence, Calumet. 

Commerce, N. Y.—J. F.. Slezak, Bay City. 

Commonwealth, N. Y.—W. D. Holst, Saginaw. 

Cooper—J. H. Harder, Niles. 

Capital—A. A. Juttner, Menominee. 

Franklin—Anson E, Hagle, Albion, 

Federal—Zimmerman & Adams, Detroit. 

Hanover—F, W. Herrick, Pigeon; Darley 
Leach, Ubly. 

Ill. Bankers—J. G. Harder & Son, Cassopolis; 
L. F. Haight, Coldwater; W. V. Dailey, Jack- 
son; A. E. Howard, Three Rivers, 

State of Pa.—J. F. Slezak, Bay City; Michigan 
Ins, Agency, Detroit. 

L. & L. & G., N. Y.—W. W. Knapp, Howell. 

Lon, & Lanc.—T. O, Leonard and Wm. H. 
Kammer, Detroit; Walter Knapp, Howell; G. E. 
Warner, Paw Paw; F. J. Simon, Stanton, 

Metropolitan—M. H. Godfrey, Detroit; J. F. 
Ryan, Hancock. 

. = Nat’l—Heath & Byrne Agency, Grand 
apids. 

Norwich Union—H. J. Boer, Grand Haven. 

Orient—F. C, Bentley, Detroit. 


INDIANA NOTES 


Fred R. Davis at Frankfort, Ind., has arranged 
to sell his interest in his agency to his partner, 
Charles F. Cromwell, and take up farming. 

At Boonville, Ind., a few of the newer in- 
stallations are fairly well installed, but a very 
large percentage of the work throughout the city 
is very defective. 

The careful attention given to electrical de- 
fects at Indianapolis is meeting with good re- 
sults. It is the practice of the inspection de- 
partment at that point to penalize each risk found 
wanting in electrical equipment and apply the 
charge upon existing policies, until such a time 
as the improvements suggested are made. 


MICHIGAN NOTES 


J. H. Mott gets the American National at Bat- 
tle Creek and J. B. Jones at Flint. 
_ At Menominee, Mich., the new wiring being 
installed is open to serious criticism, and an 
effort will be made to secure the adoption of an 
electrical inspection ordinance, 


W. L. Blossom, who has had charge of the 
agency of Burns & Blossom at Munising, Mich., 
has been appointed manager of the insurance de- 

artment of the First National Bank of 
egaunee, Mich. 
. The plan of extending a large pipe from the 
river to the west side of Front street, in the 
vicinity of the Fox typewriter plant, at Grand 
Rapids, so that steamers may pump water di- 
rectly from the river in case of fire, has been 
recommended to the council by the city engineer 





.and the fire marshal. 








JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, inc. 


9$ PORT STREET, WEST, DETROIT, MICH. 





General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 


Michigan agents in need of a live Company write us. We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 


MICHICAN OHIO KENTUCKY WISCONSIN MINNESOTA 


BIERCE & SAGE 


General Agts., Detroit, Mich. 














COMPANIES SPECIAL AGENTS 
Concordia efferson F. M. SAGE and F. A. MARSHALL 
Milwaukee Philadelphia Detroit 
North River Nassau J. T. KIRKWOOD 
New York New York Garfield Building, Cleveland 
German Dixie GEO. B. SEDGWICK 
Pittsburg Greensboro 612 Pabst Building, Milwaukee 
Ben Franklin F. C. SAMMIS 
Allegheny N. Y. Life Bldg., Minneapolis 


We writea of business and des presentation in every Town, Village and City in 
Non-U 9 ‘ any agent 


general class ire re 
the above States. We have the lar -est inion in the United States, and rep- 
one or more of our companies is entit.ed the full capacity of our Office. 


MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


‘Total Assets 2 = - $1,041,817.24 
Surplus to Policy Holders 410,892.88 








F. A. Hooker, President 
RosBert HENKEL, Vice Pres. 
A. D. Baxsr, Secretary 


B. L. Hewett, Asst. Secy. 
Ratpu Raw ines, Asst, Secy. 
D. W. Anprews, Supt. of Agencies, 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented, 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office, 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Wisconsin 








Indiana Michigan 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. Detroit, Michigan 


Minnesota 
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IN ILLINOIS AND WISCONSIN 


CONDITIONS AT BLOOMINGTON 








New Mutual is Licensed—Much Cut 
Rate Business on the Books 
of Companies 





The insurance department has li- 
censed the Bloomington Mutual Fire 
after a hard fight on its part to have its 
policies approved which waived contin- 
gent liability in case an assured put up 
the full cash premium. 

The department would not have it, 
so it revised its policies, making the lia- 
bility three premiums. 

Just what figure the mutual will cut 
at Bloomington, Ill, remains to be 
seen. It was the outgrowth of the re- 
volt on part of some premium payers 
against the new rates. They wanted 
to get an institution which would 
charge lower rates, but relieve them 
of contingent liability. Considerable 
business from Bloomington has drifted 
into surplus line channels through 
Chicago offices at cut rates. Such busi- 
ness, of course, was not surplus. 

Even after the big field committee 
went to Bloomington, local conditions 
did not improve. There was a good 
coat of whitewash applied, but today 
there is much cut rate business on the 
books. 

There are two or three local offices at 
Bloomington that have become notori- 
ous for bad practices. 

The leading agents believe that if 
they secure a stamping secretary, that 
will tend to reduce rate cutting. It 
is likely the field organizations will 
arrange for this. 





Elmwood Agents in Line 
A joint field committee visited Elm- 
wood, Ill, a few days ago and all 
agents signed the agreement and or- 
ganized a local board. The North- 
western National becomes a board com- 
pany there for the first time. 





No Further Move Made 
Assistant Attorney-General Gilles- 
pie of Illinois has made no further move 
to take evidence in the Belleville anti- 





trust cases, but he states he intends to 
do so. It is said that Mr. Gillespie in- 
tends to put O. B. Ryon, special attor- 
ney for the insurance department, on 
the stand. 

Attorneys for the companies feel that 
the state has not accomplished much. 
Evidence shows that the rates in the 
East St. Louis compact district have 
been decreased. 





Outlook Bright for Organization 

The outlook is bright for a state or- 
ganization in Illinois composed of all 
classes of companies, which will de- 
vote itself to fire prevention work, pat- 
terning after the Ohio Fire Prevention 
Association. Some of the union man- 
agers have been approached and they 
favor the proposition. It is likely a 
meeting of a few field leaders will be 
called to discuss the time for a general 
meeting. 





MILWAUKEE’S BREW IN PERIL 





Agent Geo. H. Russell Rallies the In- 
surance Hosts Together Under 
the Banner of the Stein 





George H. Russell, the Milwaukee lo- 
cal agent, has gotten out a letter to the 
insurance agents of his city and other 
parts of the state calling attention to 
the wave of prohibition passing over 
the country and which threatens the 
large brewing interests. Mr. Russell 
calls attention to the fact that brewing 
is Milwaukee’s third largest industry. 
The brewers, he says, are large pur- 
chasers of fire and other insurance. 
The contributory interests will be af- 
fected if the brewing business is forced 
to curtail its operations, and insur- 
ance, he says, will suffer thereby. Mr. 
Russell urges agents to use their influ- 
ence on legislators, 





Wisconsin Agency Appointments 
Amer. Cent.—O. R, Olson, Blanchardville; J. 
T. Paul, ateprwey 
Camden—H. M. "nest, Neillsville. 
Dubuque—J. H. Spengler, Marion. 
German, IiL—F. J. Lu edtke, Milwaukee. 
State of Pa.—Ray E. Chartier, Wausau; Wil- 
liam C, Orr, Rhinelander; W. A. Maetz, An- 


fee ich. Millers Mut.—J. B. Taylor, La Crosse. 
Nat’l Brewers—F. W. Boeshaar, Milwaukee. 
Northwestern F. & M.—O. J. Garton, Elk 





— 
— 





Union Company writing a general busi- 
ness, including Farm Risks, wants agents 


in Wisconsin and Minnesota. 


Apply 


R-18, Western Underwriter. 





The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. 


Capital $200,000.00. 


H. G. Buswell, Cook County Manager, Chicago 





Wo. D. Denney, Secretary. 


Vedder Underwriter Co, 9°! A&t. for the United States 


61 WILLIAMS ST., NY. 


F, C. Sammis, State Agent, Mianeapolis 


W. S. Wolverton & Son, State Agents, Oklahoma City 





SURPLUS LINES 


For Local only after the 

oa risks up to - 2 
agents and brokers of Dilinois. 
ssrats aad brokers except in the States of 


ly ay by ey We also write Al 
theft anywhere in the United States, Europe or Canada. 


a 
given. commission paid to 


WE INVITE YOUR eee lye PROMISE CAREFUL ATTENTION 2° 
BR INTERESTS. 


MARSH & McLENNAN | 


Office 
50 ea oaks, om : a0 ey Tort Omics: 


m Office: 
123 BISHOPSGATE STREET 


We write for LLOYD’S at LONDON 


AUTOMOBILES—Covering anywhere in the United States, Canada, Western Europe 
and elsewhere if desired. Rate 2% without collision clause; 4% collision included. 
FIRE AND TORNADO INSURANCE-—$2,500 to $10.000 lines. Territory: United 
States except San Francisco. by any reliable Company. SURPLUS BUSI- 
NESS AT ESTABLISHED RATES O 

= FLOATERS—Rate 2%. Covers anywhere; everywhere. 
y the 


SHIPMENTS OF HORSES AND VEHICLES—From and to points in United States 


Includes loss 


ane Gl CEE NO GIN 6.060.000 006 sc00 bsnden0e0sccerssnncceseboeueses Rate 50c 
i ed NU NE I in ob 05600 nn0s0snn ne 0esd coectesenes banesenevsenns Rate 75c 
a OP ae ee Se OE Nis so 5 v.60 0. 0.00:6:0 000050:05000000 000000068 Rate i¢ 


All losses adjusted and paid by us, either by check on Chicago or draft on London. 
BINDERS AND POLICIES ISSUED AT THIS OFFICE 


Klee, Rogers & Company, 159 La Salle Street, Chicago, IIl. 
A. T. GRAHAM, Manager Surplus Line Department 


Keystone Underwriters 


Of Pittsburgh, Pa 


Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO, 
ALL OF PITTSBURGH, PA. 





Capital.. . $675,000.00 
MING s 5.05 0:0:5000:00:000000 ceca 000000008 $2,108,032.22 
Surplus to Policy Holders...... sabb Subd céscaweeconceess $1,240,502.29 


HENRY WACHTER, Manager 
OFFICE, 218 FOURTH AVENUE, PITTSBURGH 


Reliable Agents Wanted in Illinois 









INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE GERMANY. 


UNITED STATES BRANCH 
HARVEY W. MURRAY Sug NEW YORK. , 4 


¢ 153 LA SALLE 8T. 
A. cy 
GENERAL AGENT FLSEY, MS wes 


CHICAGO, ILL. 





C. W. Ransom, President W. A. Morin, Vice President John H. Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 





Gross Assets (January 1, 1908)...... bus ceeccencoeencececae 
Surplus (Policyholders) pieeereesens ocecesccccccocccccces SOEE 
Increase in Assets.......... scence cocccceveceses o90needes 80,714.11 
Increase in Reserve............ cececccceccseccesoecces --- 20,092.48 
Increase in Net Surplus.. WTTTTTITITIT TTT TTT TTT ee 4,829.78 








Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 
Capitel, $200,000 a . ie 1868 
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Mound; K. A. S. Swenson, Colfax; Jacob Jack- 
son, Independence; J. S, Malchow, Clayton; H. 
G.. Goddard, New Auburn; M. J. Bullock, Er- 


nest A. Conrad, J. A. Hannan, E. J. Ludwig, 
A._K. Reid and Emil Ruhmke, Milwaukee. 

Northwestern F. & M.—Edward Riplinger, 
Mondovi. 

Royal Exch.—A. T. Gemmill, Baraboo, 

St. Louis—Emil Tanck, Watertown. 

Toledo F. & M.—Charles Anderson, Eau 
Claire. 

Westchester—M. E. and Jennette Truax, Spar- 
ta; J. S. Barry, Phillips. 

Atlas—Henry Johnson, Edgerton, 

Buffalo Com’I—F. S. Boardman, Milwaukee. 

Camden—A. K. Orven, Phillips. 

Consolidated F. & M.—E. S. Tradewell, An- 
tigo—A. L. Hutchinson, Weyauwega. : 

Continental—George A. Lauer, Madison; 
M. W. Knapstein, New London. 

Farmers, Pa.—Frank E. Chartier, Wausau. 

Fire Ass’n—Webb & Tratt, Fort Atkinson. 

Germania—R,. S. Olmstead, Boscobel; O. 
Fessel, Muscoda. 

Spring Garden—B. J. Moser, Plum; Jonathan 
Park, Hager City; K. L. Laffer, C. B. Roberts, 
Milwaukee. 





Advocates Local Ordinances 


President Funkhouser of the Illinois 
Field Club at the Springfield meeting 
of the Illinois Association of Local 
Agents urged the agents in each town 
to get together and secure the passage 
of a local ordinance, making the chief 
of fire departments a local inspector 
to investigate the conditions of prop- 
erty relative to storage of combustible 
material, gasoline and the like. If 
clothed with police power, he could 
enforce the removal of these factors 
that add greatly to the fire hazard. 


ILLINOIS NOTES 


H. G. Kaspar, southern Illinois special of the 
Home under State Agent Wise, has established 
his headquarters in the H. T. Morgan agency at 
Springfield. 

A joint field committee visited Nashville, IIl., 
to explain the rate system and schedules to the 
agents. There has been but little trouble re- 
ported at that point. 

State Agent Mavon of the Providence Wash- 
ington has sent a letter to Fire Chief Ott of 
Harvey, Ill., complimenting the work of the de- 
partment in handling the David Rosenthal build- 
ing fire. 

Companies previously writing the building and 
stock of Chas. Lineack, at Parnell, Ill, com- 
plain that they have lost the business to Farmer 
City agents who have written the line at less 
than the estimates. 


At Morris, Ill., a good share of the new elec- 
tric wiring is fairly safe, but it is not in full 
compliance with code requirements, and in some 
cases is poor. It is proposed to have the city 
electrician who looks after the fire alarm sys- 
tem make inspection of wiring. 

Cooperation is being sought to correct the form 
of policy on the property of the Superior Chem- 
ical Company, at Joliet, Ill., which covers indefi- 
nitely on contents, also insures “all other prop- 
erty of said company not herein otherwise 
enumerated while contained in said buildings or 
any of them.” 


WISCONSIN NOTES 


Thomas & Carow of Ladysmith, Wis., who had 
a union agency have taken on the Camden and 
Hawkeye. 

T. G. Livingston, of Wichita, Kan., has pur- 
chased a half interest in the Geo. A. Jacobs 
agency at Janesville, which represents the mu- 
tuals. The firm is Jacobs & Livingston. 

Since the Capital of Concord entered the West- 
ern Union and retired from the Gorham-Braden 
eneral agency of Minneapolis, the Gorham- 
Braden Company is planting the Hawkeye in 
many agencies in Wisconsin in which it formerly 
had the Capital. 

The chief of the Madison fire department rec- 
ommends in his annual report to the common 
council the addition of a new fire station in the 
residence district; the purchase of 1,500 feet 
of hose, the laying of a pipe line from Lake 
Mendota to the business district, a repair shop 
for the department, and the purchase of a com- 
bination hose and chemical wagon. 








THE WEST AND NORTHWEST 


TRY TO TRAP THE COMPANIES 











Certain South Dakota Agents Endeavor 
to Get Companies Entangled 
With the Law 





Companies find no other anticompact 
state more aggravating than South Da- 
kota, where the legal machinery is ever 
on the alert to pounce upon any viola- 
tor of the drastic laws in force there. 
Companies had a taste of this some 
months ago, when several managers 
were summoned to appear before the 
South Dakota’ authorities and disclaim 
any combine or agreement as to rates 
and commissions. Since then the 
trouble has been enhanced by the tac- 
tics of a number of local agents who, 
either through connivance with the au- 
thorities or owing to their general cus- 
sedness, have used every endeavor to 
inveigle their companies into compro- 
mising admissions. Not infrequently 
has it been found that an agent re- 
ceiving a straight 15 percent commis- 
sion for all classes of business, will 
take credit for 20 or 25 percent on cer- 
tain risks when rendering his account. 
Upon being called to book for the over- 
charge he will come back with the 
query, “Why am I not allowed the same 
commission for business that my other 
companies pay me?” In making this 
inquiry the agent, in some cases, hopes 
to receive a response to the effect that 
the status of his agency is not such as 
will entitle him to graded commissions. 

It is stated on positive authority that 
certain agents in South Dakota have 
made their boast that they will yet en- 
trap some of their companies into a 
direct admission of this character, 
which, having been received, will be 
used by the agent to bring down the 
law upon the victim. 


Goes With National Union 

Chas. A. Heniger, who has been 
with the western department of the 
Westchester for eighteen years, com- 
mencing as office boy, has been ap- 
pointed special agent of the National 
Union in Kansas and Missouri, with 
headquarters in Kansas City. He has 
a good knowledge of the business and 
will soon make an impress in the field. 





Agents Want Big Line 

Local agents in Deadwood and Lead, 

D., are considerable agitated over 
the proposed insurance on the several 
plants of the Homestake Mining Com- 
pany. The line, if secured as against 
New York brokers now flirting with the 
proposition, will represent total insur- 
ance of $1,521,000, and premiums of 
$50,383.50. In December last the own- 
ers expressed a desire for insurance 
and requested an inspection of the 
plants in order that such improvements 
as might be suggested could be made. 
A thorough inspection was at once 
made by experts and a schedule of 
insurance drawn up. It now develops 
that Superintendent Greer, of the mines 
at Lead, has changed the schedule ma- 





IOWA AGENTS 


If you wish to be sure that your list of companies will appear absolutely correctly in 





the forthcoming IOWA INSURANCE DIRECTORY, we would suggest that you mail 
us, not later than February 25th, information as to which you represent, your street ad- 
dress, and full name of each member of your agency. Any other information you can give 
would also be appreciated by 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET CHICAGO, ILLINOIS 


Gorham-Braden Company, General Agents 
40 South Fourth St., Minneapolis, Minn. 
Camden Fire Ins. Assn. of Camden, N. J. County Fire Ins. Co. of Philadelphia, Pa. 


Hawkeye Ins. Co. of Des Moines, la. New Brunswick Fire Ins. Co. of New Brunswick, M.J 
New Amsterdam Casualty Co. of New York, N, Y. Llineis Surety Company of Chicago, Ill. 


Agents Wanted in Minnesota and Wisconsin 








needed. If you order policy labels before those on hand are gone, that's 


W reece consists in knowing what you need—and having it ready when 
wisdom, and saves ten days of waiting with policies held back. 


ORDER NOW 
The Western Underwriter Company, Chicago 








Managers and Home Offices 


I can save you about ten per cent on all your printing and 
if you Will send me a few odd jobs for figures I will show you 
where the saving is. I shall guarantee you first-class work 
which Will be superintended by an old insurance man With 
twenty-five years field experience. Business Manager 


THE WESTERN UNDERWRITER CO. 
145 LA SALLE STREET CHICAGO, ILL. 











PERMITTED Without Extra ey 


By all Leading Insurance Companies in Twenty-three States and Territories In the United States. 





HAePrPoOae 
HACPOES 





‘*F-P’’ GASOLINE GAS MACHINE. 


FIRE PROOF MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 

2nd—A seamless generator without a soldered or a screw joint. 

i impossibility to create a pressure in the tank of more than one-fifth of what it 
will stand. 

4th—The impossibility of liquid gasoline squirting from any valve under any condition. 

5th—The impossibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure. 

7th—No liquid gasoline conveyed through the building of hollow wires. 

8th—The impossibility for gas to escape in room while filling tank. 


: THE INCANDESCENT LIGHT AND STOVE CO, £'#-41#-420-422-424-426 East Pear! st, 


CINCINNATI, OHIO, U. &. A. WRITE FOR CATALOGUE. 


FOOL PROOF 

















The Stuyvesant Insurance Co. 


ORGANIZED 1850 
Capital $200,000.00 Assets December 31, 1906, $553,600.74 
Surplus to Policyholders, $281,670.18 


Pacific Fire Insurance Co. 


ORGANIZED 1853 
Capital $200,000.00 Assets December 31, 1906, $637,724.68 
Surplus to Policyholders, $389,680.74 


Insurance Underwriters 


Capital $400,000.00 Assets December 31, 1906, $2,067,333.15 
Surplus to Policyholders, $570,641.67 


Writing only Sprinklered Risks ¢ . 
Manufacturers Lloyds, ysl . a. 
Merchants Fire Lloyds 159 La Salle Street, Chicage’” 


Applications Accepted by 
JOSEPH S. FRELINGHUYSEN 
76 William Street NEW YORK 
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terially, cutting out a number of the 
best properties. The insurance on some 
other parts has been so reduced that 
it amounts to practically nothing. With 
these changes the companies do not 
now regard it as a good underwriting 
proposition and will not make a drive 
for the business unless the schedule as 
originally established is restored. The 
local agents are very anxious to write 
the line, but in view of the changes in 
the schedule, and the fact that New 
York brokers have been out looking 
over the plants it is feared the business 
will be placed away from home, possi- 
bly in lloyds and mutuals. 


NORTH DAKOTA ADJUSTMENTS 








Special Agent Declares That They 
Have Not Been Made on Un- 
fairly Liberal Basis 





Minneapolis, Minn., Feb. 22.—To the 
Editor:—In the Record Herald of the 
16th, the statement is made that “the 
heavy fire loss in North Dakota is due 
to considerable moral hazard, owing to 
business depression, and to unduly lib- 
eral adjustments in the past.” 

The fire loss in North Dakota has al- 
ways been heavy for the following rea- 
sons: First, our winters are very cold, 
and owing to the prairie country winds 
are very high. Very few of the towns 
have fire protection, construction is 
largely frame, and when once a fire 
starts there is nothing to stop it untii 
it has burned itself out. There has 
been unquestionably an increased moral 
hazard the past six months, owing to 
business depression, but no greater 
than that found generally over the 
country. Adjustments have been made 
up here by men who are handling losses 
in South Dakota and Minnesota, a 
good proportion being handled by the 
Western Adjustment Company. 

The situation is best illustrated by 
the statement of a well-known adjus- 
ter for one of the leading companies 
who handled the two Dakotas and 
Montana. He says that his “loss rec- 
ord in Montana would indicate that 
he had average underwriting ability; 
his loss record in South Dakota would 
indicate that he had unusual under- 
writing ability; and his loss record in 
North Dakota would indicate that he 
was fifty-seven varieties of a damned 
fool.” 

I wish to say that I believe the in- 
formation given in the Record Herald 
is not reliable, and that it has been my 
experience that losses in North Dakota 
have been adjusted more carefully and 
with greater scrutiny of all questions 
involved than in states adjoining us, 
not only by adjusters living here, but 
by adjusters from other states. 

If my views are correct, it would 
hardly seem that adjustments were 
more liberal in North Dakota than in 
these other states, nor that the loss 
ratio was increased by these alleged lib- 
eral adjustments. 

SpectaL AGENT. 





Briggs Goes to South Dakota 

R. R. Briggs, of St. Paul, Minn., has 
been appointed special agent to repre- 
sent the Williamsburg City in South 
Dakota, which state has just been added 
to the territory under the supervision 
of F. M. Gund, western manager at 
Freeport, Ill. 





Winding Up Hail Company 
The district court at Lincoln, Neb., 
has ordered the receiver to bring suits 
against three officers of the defunct 











Nebraska Mutual Hail Insurance So- 
ciety for about $3,500 alleged to have 
been illegally withdrawn from the com- 
pany by them. In addition the court 
ordered the collection of two unpaid as- 
sessments which are expected to net 
about $30,000. The liabilities of the 
company are placed at $13,277. 





Figures for Three Cities 
The following shows premiums and 
losses in the three large cities of Min- 
nesota of companies which had not 
reported when the most of these figures 
were published on Feb, 13: 


MINNEAPOLIS. 

Company— Premiums. Losses. 
Consolidated F. & M........ $ 2,792 $ 638 
Fire Association ..........+. 19,484 11,846 
Northwestern F. & M........ 12,682 5,698 
National Lumber ........... 2,096 120 

ST. PAUL 
Consolidated F. & M........ 4,338 2,435 
Fire Association ............ 8,821 11,046 
Northwestern F. & M....... 4,309 3,494 
NPT YY arr 
PE: Seaenscncessse00089 32,030 17,786 
DULUTH. 
Consolidated F. & M......... 2,234 63 
Fire Association ......ccsees 8,777 1,475 
Northwestern F. & M....... 3,076 790 
atl LAMBS ccccccvecccese MOE secces 





IOWA NOTES 


The Iowa Implement Mutual shows assets 
$5,475, legal reserve $2,660, premiums $26,296, 
losses $5,709, amount in force $1,620,846. 

The Protected Mutual Fire of Des Moines is 
a company organized to insure only protected 
risks, or buildings and contents protected by a 
properly placed lightning rod, except on out- 
buildings and small barns of not to exceed $300 
in value. The company will insure town dwell- 
ings, churches and school houses, and farm prop- 
erty. A D Struthers is president, C. N. Doane 
vice-president, W. D. Forbes secretary, West 
Dodd treasurer. 


MISSOURI NOTES 


The Illinois Bankers of Mt. Vernon has been 
licensed in Missouri. 


Edgar R. Smythe & Co., of St. Louis, has 
been appointed agent of the automobile depart- 
ment of the Boston in place of the Insurance 
Agency Company. 

Another effort is being made by attorneys of 
the old Missouri State Mutual Fire of St. Louis, 
which reinsured its business in the Phoenix of 
Hartford a year ago, to assess policyholders to 
pay off $1,500 in claims, unpaid at the time of 
reinsurance. The insurance department has 
ruled that this assessment cannot be made. 


Securities held by the Missouri insurance de- 
partment for the Mercantile Town Mutual of 
St. Louis, face value $17,500, were sold at pub- 
lic auction in St, Louis this week by Superin- 
tendent Vandiver to satisfy judgments certified 
to him by the courts. hese securities only 
brought $3,700. Their value was greatly de- 
preciated by the reason of statements made by 
parties holding other claims against the com- 
any that the sale would be contested in court. 
here are a large number of outstanding claims 
against this company. 


GENERAL WESTERN NOTES 


Exeter, Neb., has adopted an occupation tax of 
$5 per annum against each fire insurance com- 
pany doing business in the town. 

The St. Louis Fire which has entered Min- 
nesota has placed the state in charge of Special 
Agent C. W. Davis of Chicago. 

W. R. Gillette of Crane, Mo., intends to open 
a general agency at Dallas or Kansas City to 
cover Missouri, Kansas, Texas and Oklahoma 
and is now seeking companies. 

The town of Hartford, S. D., has been de- 
prived of protection owing to the blowing up 
of the waterworks plant through a mistake of 
an inexperienced engineer. Construction of a 
new plant will commence soon. Meanwhile the 
town has been placed in the unprotected class 
aw | companies are reducing their lines accord- 
ingly. 











Iowa Companies in the Northwest 

The Commonwealth Fire of Ottum- 
wa, Iowa, and the Des Moines Fire 
have entered the state of Washington, 
in charge of Carstens & Earles, as gen- 
eral agents for the Pacific Northwest. 


Cancelling Off Tobacco 
Agents in the Burley tobacco district 
of Kentucky have been still further cur- 
tailed in their carrying capacity as re- 








SPECIAL ATTENTION —IOWA AGENTS 
It is very important that you read and preserve any printed matter 
that we may mail you within the next few weeks. 
There will be something of vital interest to you in each piece of 





mail we send. 


WATCH FoR IT! THE WESTERN UNDERWRITER COMPANY 


cently several prominent companies 
heretofore writing tobacco in this vicin- 
ity, have instructed their agents to un- 
load their liability. The action in can- 
celling out the Burley district is based 
on the feeling that a distinct incendiary 
hazard is likely to be developed by the 
agitation growing out of the order not 
to raise a crop in 1908. It is feared that 
tobacco growers, particularly tenants, 
who are forbidden to raise a crop in 
1908, may take revenge by secret in- 
cendiarism on the people who have 
crops on hand from previous years and 
are not seriously affected by the prohi- 
bition. 





In Your Agency 


is there needed a CASUALTY COM- 
PANY whose liberal policy forms, es- 
tablished methods of claim adjusting, age 
and prominence in liability, personal 
accident and health insurance are a guar- 
antee of satisfaction to your assured? 


Address 


Prominent English Casualty 
Insurance Co. 


Care Western Underwriter 





SHAWNEE FIRE INSURANCE CO. OF TOPEKA 
Fireand Tornado--F arm Property Written 


FIDELITY AND DEPOSIT CO. OF MARYLAND 
Surety Bonds 








301-5 Masonic Temple 


Apply to 


J. S. ANDERSON & SON, General Agents. 


GOOD AGENTS WANTED IN IOWA 


NEW YORK PLATE GLASS INSURANCE CO. 
Plate Glass Insurance 


NEW AMSTERDAM CASUALTY CO. 
Burglary Insurance 








CEDAR RAPIDS, IOWA. 





Cash Capital ; 
Surplus 


NATIONAL UNION — 


FIRE INSURANCE COMPANY 


° ‘ ° $750,000 
840,000 





AGENTS WANTED 
F, E. Church, Special Agent, 


Des Moines, Iowa 





CASH CAPITAL 


THE 


COPATAON WEALTH 


STOCK COMPANY 


FIRE INSURANCE COMPANY 


OF OTTUMWA, IOWA. 








Billingsley & McConnell, 


GENERAL AGENTS 


Guthrie, Okla. 








0000 0000 c00e 0000 0000 0000 0000 000s 0008 c08e 00s c0es 8000 00s C008 8808 Coes cece cons Cees $100,000.00 
SURPLUS TO POLICYHOLDERG.............. 146,704.55 
For Agency Contracts apply to the Company. 

Insurance Company 
es" Des Moines, se Towa = ™***hiighet 


Place your business in an American Company, and keep 
the money in the United States. 

Fire, Lightning, Tornado and Plate Glass Insurance. 
This is a coming company. Liberal in its writings. 
in its settlements and considerate of its Agents. 
Agents wanted in Iowa, Oklahoma and Arkansas. 

Agencies address the Home Office. 


Prompt 


For Iowa 


W. L. Nelson & Co. 


GENERAL AGENTS 


Memphis, Tenn: 
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A NEW PUBLICATION 


ELSEWHERE in this issue will be found 
the editorial announcement of MIDLAND, a 
new publication by THe Western UNDER- 
WRITER CoMPANY. MIDLAND is the only 
magazine published that is devoted ex- 
clusively to the Middle West. It is sold 
at the popular price of one dollar per 
year, and has on its list of contributors 
many of the leading writers of the central 
states. 

It will be brimful of interesting articles, 
stories, comment, all having a direct bear- 
ing on the section we live in. The samd 
methods of intensive cultivation which 
have given THE WeEsTERN UNDERWRITER 
the largest circulation among all the in- 
surance journals of America—and that 
circulation in a restricted territory—will 
be followed in building up Mrpianp. 

We bespeak the cordial goodwill and 
interest of the insurance men in helping 
us to make MIDLAND a complete success. 





WOULD BE RETROGRESSION 


Tue Wotr newspapers in Columbus, 
O., are presenting articles in favor of the 
Foster bill before the Ohio legislature to 
bring agents and companies under the 
VALENTINE antitrust law, whose chief in- 
gredient is venom. Facts are distorted and 
statements are made which would cause 
the informed amusement, were the effects 
not so serious. 

It is not believed that Ohio wants to 
take a backward step insurance wise. At 
a recent meeting of agents Superintendent 
Portrer of the Illinois department gave it 
as his opinion that anti-compact laws were 
a disadvantage to the assured, as the tend- 
ency was under their operation to increase 
rates. 

In Ohio the Foster bill and Stewart 
bill, if enacted into laws, would prevent 
any sort of local agents’ board or social 
organization. They would prevent the 
purchase of tariffs from rating bureaus. 

The tendency of such laws is distinctly 
destructive. By eliminating rate standards 
there would be no guide and companies 
would be forced to charge enough to cover 
all contingencies. 

It would be an expensive luxury for the 
companies each to employ a rater, and 
eventually the policyholders would pay thé 
bill. It would be an unsatisfactory retro- 
gression to return to the old gutter meth- 
od of rate making. 

The people want equity in rates and it is 
right they should. One man demands the 
same basis as another. To give a compet- 
itor an advantage is discrimination. 

Because the companies appreciated the 
necessity of equity, they adopted scientific 
schedules and independent bureaus in Ohio 
apply them. 

These schedules have contributed to the 
public welfare not alone in minimizing in- 
equities in rates but by penalizing serious 
physical defects in risks have caused im- 





provements that have reduced the fire haz- 
ard. They have made it an object for 
buildings to be erected on approved plans 
of safety and fireproof or slow-burning 
construction. 

It requires skill and expert training to 
apply these schedules. Accordingly in 
most states an advisory rating bureau has 
been established to do this work. Any 
company can subscribe to this service. The 
bureau has no authority to enforce rates. 
It simply supplies a guide. 





AGENT’S SERVICE 

THE commission paid a local agent is 
not alone compensation for securing a 
risk. It represents payment for service. 
The right kind of an agent appreciates 
that his work is almost entirely one of 
service. He represents his companies and 
serves them. 

At the same time he represents the as- 
sured and has a service to perform in 
that direction. Then he owes a service 
to his community. 

While there will be a spasmodic effort 
now and then on part of some companies 
to try to deal direct with the assured by 
throwing off the agent’s commission and 
perhaps more, the great volume of busi- 
ness will be handled by agents. Some 
premiums payers who are always look- 
ing for so-called “cheap” companies and 
cut-rate propositions will be lured into 
taking the policies of companies that 
send strangers into the community to so- 
licit business. 

There are many advantages why it pays 
an assured to deal with an agent close at 
hand. “If there comes a loss the agent 
will in a way represent him. He will ad- 
vise him what to do and while there is 
no great danger of injustice in adjust- 
ments by established companies, the as- 
sured will always feel more comfortable 
with his insurance agent on the ground 
to assist and supervise. 

If the agent is intelligent and knows 
his business he can make suggestions as 
to improvements. If there arises any 
controversy with the company the agent 
is the mediator. Many reasons could 
be given to show the real service the 
right type of agent renders the assured. 
In such matters as insurance it pays a 
business man to deal with some one he 
knows, with his neighbor and fellow citi- 
zen. He may get a square deal with a 
stranger who sells him a policy, and- he 
may not. He is much surer of his inter- 
ests being more carefully safeguarded by 
his fellow townsman. 

Practical experience shows that matters 
of controversy or other questions at in- 
terest can best be decided between men 
on the ground than resorting to corre- 
spondence. The mail order system in fire 
insurance may get some premiums, but it 
will never be satisfactory. 

The agent is the man who is most 
interested in the fire protection of his 
town. He keeps track of unusual hazards. 
The mail order company does not become 
a constructive force in a community. It 
pays no local taxes to support the fire 
department. It contributes nothing to- 
ward electrical inspections, investigation 
of the fire department or the machinery 
of rating. 

The local agent is the best man to do 
business with and the companies that are 
acknowledged the safest, longest estab- 
lished and most honorable in the field be- 
lieve in the agency system. 





Personal Side of the 
Insurance Business 


George Creswell Gill of Quincy, IIL, 
compact manager, rating expert and 
former field man, will launch his craft 
in the literary seas, when his new Ken- 
tucky novel, “Beyond the Blue Grass,” 
appears from the Neale Publishing 
Company press, Flatiron building, New 
York. Mr. Gill’s story centers about 
Ginseng county, Ky. He is well versed 
in the customs, life and spirit of the 
section where primitive life prevails. 
The book will soon be out and will 
sell at $1.50, postpaid. 





Alex. W. Fullerton, aged 76, for more 
than forty years with the Ohio Farm- 
ers, and for many years general agent 
of the company, died last week, at Lodi, 
Ohio, and was buried Wednesday. He 
was sick only five hours, with heart dis- 
ease. 


William J. Marchbank, prominent in 
the Mountain Field Club and a member 
of the Fire Underwriters Association 
of the Northwest, died a few days ago 
in Tucson, Ariz., where he had gone for 
his health. For sixteen years he was 
one of the leading fire insurance men 
in Denver, as chief clerk in the moun- 
tain department of the British America 
and Western Assurance. 


J. D. Arnold, of Arnold, Raines & 
Co., general agents at Little Rock, Ark., 
was formerly a local agent at Paulding, 
Ohio. They represent five fire compa- 
nies as general agents and have had a 
39 percent loss ratio during the last 
three years. 


Charles E. Chase, president of the 
Hartford Fire, has been elected presi- 
dent of the Citizens of St. Louis to 
succeed the late Geo. L. Chase. 


A casualty claim man in Chicago ran 
against a snag a while ago. His com- 
pany’s schedule of rates for medical 
services is low, and the physician whom 
he wanted to get objected to it. The 
claim man called attention to the num- 
ber of claims the doctor would have to 
handle. “Yes, that is so,” said the 
medical man. “If you could guarantee 
me say seven cases a week, I could 
afford to take the work up.” 


M. L. Alexander of Cincinnati, whose 
avocation is insurance but who fishes 
for a living, sends out a silver-tinted 
postal card from Palm Beach, Florida, 
showing “three tarpons and a kranck,” 
the tarpons hanging by the gills from 
the cross-piece of a big red lawn-swing. 
Mr. Alexander, with an air of posses- 
sion, sits in the background in the cool 
of the porch calmly contemplating his 
day’s catch. The kranck is a species 
of fish closely akin to the grouch, and 
has the narrow, tapering spinal column 
and fan-like tail which is so character- 
istic of the yellow-tail of Pacific Coast 
waters. The mouth is that of the suck- 
er-bait, while the forward fin has the 
generous sweep of the king tail-feather 
of a bantam rooster. The kranck per- 
mits himself to be caught only by ex- 
pert fishermen, hence the conspicuous 
position given the specimen shown in 
Mr. Alexander’s picture. Members of 
the Agricultural Fishing Club all over 
the country are watching Mr. Alexan- 
der’s work in Florida waters with the 
greatest envy. 


Vice President Roche of the Pacific 
Mutual says as to its new building to 
be erected: 


“Somehow or other an impression 
seems to have gotten abroad that the 
Pacific Mutual Life intends to erect a 
new home office building that will be 
at least ten stories in height and cover 
a large area of ground. The fact is 
that the company does not believe a 
large home office building would be a 
profitable investment, and its intention, 
therefore, is to erect a building exclu- 












[s Contract Bonding 
About to Revive? 


For several weeks past there has been 
something of a revival of contract bond- 
ing in Chicago. A number of offices re- 
port some business, while for November 
and December they had almost none of 
this class. For the most part these bonds 
are comparatively small, and the opinion 
prevails quite generally that the under- 
takings for which bonds are now required 
were practically agreed upon last fail 
and provision was made for the work 
with the exception of the actual letting 
of the contract, which was deferred until 
a time nearer the period when early 
spring work could be begun. 

* ~*~ + 


If this opinion is correct the question 
naturally arises as to whether contract 
business will continue to come after these 
fall plans are carried out, or whether 
there will be another slump. On this 
question considerable difference of opinion 
exists among Chicago surety men. Some 
express the belief that the business will 
not have a lasting revival until after the 
November election. They base this view 
largely upon the fact that presidential 
years are always more or less dull busi- 
nesswise, and they look for this one to be 
like its predecessors. They also hold that 
the signs do not point to the beginning 
of large undertakings at this time. The 
railroads, whose activity or inactivity, has 
a large influence on general business, are 
at the present time not working to their 
full capacity by any means. They also 
point out that comparatively few large 
loans are being made. 

* * * 


On the other hand, there are men of 
long experience in the business who take 
the opposite view as to prospects. Archi- 
tects report that they have all the work 
they can handle. The most prominent 
real estate loan houses are doing an active 
business, although mostly in small loans, 
showing that money is moving. By some 
of these it is held that the presidential 
election can scarcely have the usual effect 
on business. Whichever party may win, 
there can be no immediate radical change 
either in the tariff or the financial system, 
owing to the fact that membership of the 
Senate will not be altered materially. 
The agricultural condition is good and 
the people will continue to buy. Mer- 
chants who allowed their stocks to run 
low last fall will be obliged to replenish 
them. Money, which went into hiding in 
October and November, is back in the 
banks and is not going to lie there idle. 
These men, like business men in many 
other lines, see nothing for it but that 
business is about to resume its normal 
activity very soon. 

* * &* 





Considering that the prices of building 
materials have dropped to a very marked 
extent, it is believed that many will strain 
every nerve to take advantage of the pres- 
ent condition and carry out building oper- 
erations which they have been contem- 
plating. 

While these are the views of Chicago 
men, based in part upon Chicago condi- 
tions, some of these conditions are so 
general in their character that their in- 
fluence, whatever it may be, is likely to 
be felt in all parts of the country. 

It is a fairly safe assertion that the 
majority of surety managers, who have 
given the subject much thought, are of 
the opinion that there is soon to be a 
permanent revival of this important 
branch of the bonding business. 





sively for the company’s use. The 
building will have an outside measure- 
ment of 60x100 feet and will be five 
stories in height. It will be absolutely 
fireproof, as our San Francisco experi- 
ence has taught us to greatly fear fire. 
The building, though classic in its arch- 
itecture, will be severely plain and no 
attempt will be made at costly orna- 
mentation.” 





















Zire —_ 




















































| - 2. a ae me | 


ee OS Oe or eee 


J 








MCD emidurno 























February 27, 1908 THE WESTERN UNDERWRITER. 13 
, “THE OHIO COMPANY.” 
AMONG GASUALTY AGBNTS| s=tv, snc 120,294 one of ne pee| AMERICAN FIDELITY COMPANY | cre ety Company 
elected president, succeeding B. F.| tisbaity, , Personal Accident and 
ENTERS OHIO FOR LIABILITY Tracy, Who becomes president of the | Fidelity and Bonds; also the most Williamson Building, CLEVELAND, OHIO. 
ee oard. , & x a ecre- | Automobile Policy le 
tary, has been aectad caneethry. Mr. Special inducements to and Brokers ee 


American Fidelity Will Put Up $50,000 
Deposit at Once—General 
Agency for Cincinnati 





The American Fidelity Company of 
Montpelier, Vt., will enter Ohio for 
liability. At a meeting of the directors 
a few days ago, it was decided to put 
up the necessary $50,000 deposit and 
this will be done at once. The com- 
pany has been admitted to the state for 
some time for accident, health, bur- 
glary, fidelity and surety lines and has 
something of an agency plant estab- 
lished. Phypers Brothers & Co. are 
the general agents at Cleveland and W. 
D. Pepple at Toledo. The company 
will open a general agency at Cincin- 
nati just as soon as it can get the 
proper man to take charge of it. 

The liability underwriter of the 
American Fidelity was trained in the 
Employers Liability school and handles 
the department on conservative lines. 
The company is making a fine, steady 
growth, showing good increases last 


year. Its policies are liberal and up to 


date. 





Cotterman Is Minnesota Manager 

Stanley N. Cotterman, formerly a 
Chicago fire insurance man, who was 
afterward trained in credit insurance in 
the Chicago office of the Ocean, has 
been appointed credit manager for the 
company in Minnesota, with headquar- 
ters in the Andrus building, Minneapolis. 
apolis. 


B. A. Miller Has Resigned 

Superintendent of Agents B. A. Mil- 
ler of the Metropolitan Surety, tender- 
ed his resignation this week to take 
effect March 15. For some months he 
has been in charge of the Chicago office 
and when H. H. Lovell was appointed 
manager in that city, Mr. Miller’s du- 
ties ended so far as that office was 
concerned. President McCloskey was 
in Chicago this week and decided that 
the Metropolitan would push for busi- 
ness through its present connections 
and could handle what agency work 
there was to do from the home office. 
Mr. Miller has not decided on his fu- 
ture course, although he may locate in 
Chicago if he can form some surety 
connection. He has made a good rec- 
ord in the field and has handled the 
Chicago office very satisfactorily. 








New Company Doing Well 

The Northern Accident of Aberdeen, 
S. D., expects to write more accident 
insurance in its home state this year 
than all the other companies combined. 
While it is confining its operations to 
South Dakota now, it expects to branch 
out as soon as it secures the right kind 
of men. It commenced business last 
March and up to Jan. 1 had $21,387 in- 
come. Its net resources are $8,904. F. 
N. Travis is president. 





Lott Becomes President 
Edson S. Lott, secretary and gen- 
eral manager of the United States Cas- 


Liability Man 
of Experience Wanted 





totake the Cincinnati general 
agency of the 


American Fidelity Company 


. 


Address 


Harlan W. Kemp, Secretary, 
Montpelier, Vt. 





Lott has been secretary since 1897. Mr. 
Lott has developed the company along 
safe lines. 


CASUALTY RETURNS 


The following are premiums received 
and losses incurred in various lines by 
casualty companies: 





ACCIDENT 
OHIO 
Company— Premiums. Losses. 
American Casualty ......... *$13,156 *$ 4,999 
Commonwealth Casualty .... *17,844 *9,470 
General Accident, Pa........ 156,264 62,348 
Te eb GR ccdcwdsacsucs 27,859 15,791 
ILLINOIS 

General Accident, Pa........ 36,664 17,249 
General Accident, Scot...... 36,100 11,480 

WISCONSIN 
Bee TE sivatscvcveecess 33,176 20,248 
Continental Casualty ....... 36,018 17,461 
Fidelity & Casualty......... 42,117 24,813 
PONE 0505065000 60066660 1,696 32 
General Accident, Scot...... 10,874 5,308 
National Casualty .......... *12,690 +*4,813 
Philadelphia Casualty ...... 6,848 4,977 
Phoenix Preferred Acc...... 10,903 8,735 


United American Life....... 854 22 


= aenh ke eocccccccccoce 6,999 1,583 
U. S. Health & Accident..... 19,400 9,065 
SOUTH DAKOTA 
American Accident, Neb..... 5,404 783 
Consolidated Casualty ...... 1,273 545 


Globe Fraternal Acc., Minn.. 27041 1,045 





*Includes health. 


tLosses paid. 
AUTO. PROP. DAMAGE. 
WISCONSIN 
Retna Boe, & EiBesseccesee =f cw vce 
BURGLARY 
OHIO 
American Bonding .......... 3,189 516 
American Casualty ......... eee 
Metropolitan Surety ........ 638 147 
; | ee 06 150 
ILLINOIS 
General Acdieat,_ Son ca 10,977 8,093 
ISCONSIN 
sey & Casualty.......... ’ . See 
DEE dersecencccsccosse 8 =©6©GR os asenee 
We We CHM wos cnccenncns 790 232 
FIDELITY 
OHIO 
American Bonding ......... "74,441 29,107 
Metropolitan Surety ........ . * mare 
WISCONSIN 
Fidelity & Casualty.......... SE aweten 
Illinois Surety ............. Ye 
er ae 
NORTH DAKOTA 
American Bonding ......... ~ . Ar 
Federal Union Surety....... “ES 3 énnese 
*Includes surety. 
FLY-WHEEL 
WEST VIRGINIA 
Fidelity & Casualty ......... arr 
OHIO 
Travelers Indemnity ....... 8345  .secoce 
WISCONSIN 
Fidelity & Casualty......... J. err TTT 
MINNESOTA 
Travelers Indemnity ........ 166 ..eeee 
HEALTH 
OHIO 
Th Ge. Gs cc bccsecacnes 4,950 1,757 
WISCONSIN 
DR BE icicekenadaneneese 2,901 1,428 
Continental Casualty ....... 9,103 4,319 
Philadelphia Casualty ....... 3,076 1,067 
i We RD Sc cvcaseccacs 1,706 480 
LIABILITY 
ILLINOIS 
General Accident, Scot....... 113,375 62,734 
WISCONSIN 
Rat TAR sevsccccsvcvese 76,739 89,478 
DEED ss crcccdcnnetendes 60,833 25,717 
Philadelphia Casualty ....... 9,612 1,676 
| errr 7,536 2,229 
PLATE GLASS 
OHIO 
American Cay onic iate tits 4,308 439 
: ISCONSIN 
Philadelphia Casualty ...... 2,053 1,399 
SPRINKLER LEAKAGE 
WISCONSIN 
Th Hi GHEE wiccccsecaces 2,530 565 
STEAM BOILER 
WISCONSIN 
Philadelphia Casualty ....... | MTEL 
hs i SED evccvecsenane eee 
SURETY 
WISCONSIN 
Eilaela Gardly ..cccccccsces 3,680 8s ccccce 
Unies. GUNG cccccccccescs a ae 
WORKMENS COLLECTIVE 
WISCONSIN 
Standard Accident ......... 14,336 9,526 
. B. Came cccccccscssce 418 1,828 


In last week’s issue an error was made in re- 
turns of credit insurance companies by which 
West Virginia business was given as Ohio busi- 
ness, and ‘Ohio business as Illinois business. The 
returns should have : 

West Virginia—American Credit Indemnity, 
$10,475 premiums, $2,937 losses; Ocean Accident, 


Becomes Surety on! Bonds. 
Chartered Under Ohio Laws, 


€200,000 Doposited with Insurance Commissioner 





HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 








Liability 
Boiler 
Plate Glass 


Accident 
Disability 
Fly Wheel 





Insurance 
Casualty Company 
of America 


HOME OFFICE, NEW YORK 














Mr. Life Insurance Agent: 
You have the confidence of every man whom you insure. 


Every one of your policyholders needs a Casualty Policy 
of some They will buy of you quicker than 


from anyone else—they respect your advice and 


judgment. 

Why don’t yon handle the Casualty Lines—and inci- 
dentally add materially to your commission income ? 

We'd like you to know about our proposition. 

A postal will bring much information—interesting—per- 
haps valuable. Write now. 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE PRES. 


483 SPRUCE STREET, SCRANTON, PA. 








Joun McGILLEN 


O. W. HuncKke 


John McGillen & Company 


GENERAL AGENTS 
FOR ILLINOIS 


HGAL ~ 901-2 Borland Bldg. 181 La Salle St. 





















ull ie Contract, Fidelity, Official 
Halt & and Judicial Surety Bonds 
ae Personal Accident, Health and Burglary Insurance 
AGENTS WANTED IN ALL ILLINOIS TOWNS 
LONDON GUARANTEE AND ACCIDENT CO., 1ta., 8 0%2°" 
Head Office CONKLING, PRICE &WEBB 
Genl, Agts., Ill., Mo. and Ind, 
¢ HICA G O 171 La Salle Guest, Chicage 
A. W. MASTERS a 
Lisbility, Accident, Health “a a. ae 
and Credit Safoetie Wits. Detet 





Majestic Bldg., Detroit 


> FRANKFORT Acct... Ins. Co. 


j Of Frankfort-on-the-Main, Germany ed Established 1865 
United States Department - - - 100 William St., New York, N. Y. 
i a 1 = gg hay = ergs insurance, Workmen’s 
ollec » Teams, Bur Individua 
pine B. giary, Accident and Mealth 


Dahed Stakes pees arance Debartmeats in. $600.000.00 














M. J. GROGAN, Resident Sec’y Cook County Branch, National Lif » Chicago, Ii. 
: THOS Me ROBBINS, Renidout Sec’y Ohio Mew England Bidg., Cleveland, Ohie 


Agents Wanted For Unoccubied Territory 
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1025 premiums, $3,954 losses; , 
» $3,175 premiums, no losse 
hio—American Credit Lodtentity, $85,612 pre- 
miums, $25,928 losses. 





WITH BANK BURGLARY AGENTS 





Rates Said to Be Cut in the West— 
Country Banks Are Not Re- 
ducing Their Lines 





Reports from several companies are 
to the effect that bank burglary rates 
in the west are just now in an unsatis- 
factory condition. Rate cutting is of 
common occurrence, and in some cases 
the cuts are deep. This is attributed by 
one experienced underwriter to its be- 
ing about the end of the bank burglary 
season. Two-thirds of this business is 
written from November to March. 


Up to the present time, country bank- 
ers, who greatly increased their bur- 
glary insurance in November, have not 
cut it down, and it is the opinion of 
some that they will not do so to any 
great extent. It is believed that after 
their experience last fall in not being 
able to get cash from the reserve cit- 
ies, they will hold larger reserves in 
their own vaults. Already Oklahoma 
has passed a law requiring state banks 
to keep a larger currency reserve in 
future. 


The charge that the Maryland Cas- 
ualty is cutting bank burglary rates in 
Wisconsin is said to be founded on the 
fact that special agents are appointing 
some bankers as local agents and they 
are giving their own banks their com- 
missions. 





Made a Great Record 

The Colonial Casualty Company of 
Huntington, W. Va., which commenced 
business the first of last .year, wrote 
nearly $70,000 in premiums during 1907. 
This is the largest volume of business 
ever written in West _ Virginia by any 
company in this line in one year. 





To Require Corporate Suretyship 

The United States Fidelity & Guar- 
anty announces that it has direct infor- 
mation to the effect that the Treasury 
Department is contemplating requiring 
all customs bonds to be signed by sure- 
ty companies and will probably issue 
an order to that effect Shortly. This 
will give surety companies a large ad- 
ditional line of desirable business. 





Decides Against the Company 

A verdict was returned for the de- 
fendant at Pueblo, Colo., in the case of 
the United States Fidelity & Guaranty 
against John M. McKee, ex-county 
treasurer. The surety company brought 
suit for $1,050, premium on_a bond run- 
ning two years, which McKee claimed 
to have cancelled before it was exe- 
cuted. He signed a contract for the 
bond, but changed his mind after taking 





office and requested the agent to cancel 
it. This was refused on the ground 
that the contract was a binding one and 
could not be cancelled without consent 
of all parties in interest. An appeal 
will be taken to the supreme court at 
once. Many other policies in the coun- 
ty were cancelled at the same time and 
the case was an important one. 





Bed Rock Statement 

The actuary of the New York depart- 
ment valued the securities of the Metro- 
politan Surety for its annual statement. 
The company did not take credit for 
the large item of outstanding premiums 
over $100,000 over 90 days old. This 
contains an equity of $50,000 or $60,000, 
which will be an addition to surplus. 

President McCloskey says that the 
statement is bed rock with every dollar 
of assets and liabilities listed. Gener- 
ous provision has been made for pros- 
pective losses. The examiner of the 
orphans court in Philadelphia stated 
that but few companies, even larger 
ones, could have shown a _ stronger 
statement at the beginning of the re- 
cent panic than the Metropolitan did 
at the close. 





Pennsylvania Casualty’s Figures. 

The business of the Pennsylvania 
Casualty last year was distributed as 
follows, Pennsylvania being the lead- 
ing state and Illinois second: 


Loss 

State. Premiums. Ratio. 
BEE cv ccesceerccercees $ 26,591.56 33.57 
CREED cccccdepccceseces 26,982.19 17.37 
District of Columbia. . 5,090.51 21.03 
CER crcccnssscecicnsnee 14,987.07 38.65 
DE viecdestvecseseecunes 1,319.27 18.57 
DEED  cacesesdvescessesee 54,615.27 25.46 
EMUENRD. occ crsececocevess 12,510.14 19.37 
OS Cerne ee 17,277.15 16.22 
MERCURE a ccccvescsvxscees 1,304.83 F500 
PEE oi sccscccocescas 3,598.93 21.90 
RESUME cccsccccecesceses 24,441.53 47.41 
North Carolina ..........6. 19,190.36 23.95 
New Hampshire ..........- 2,900.85 29.53 
New Jersey ...cccccccccces 6,903.36 46.19 
SUED pcecesavesescereceses 40,252.06 54.18 
Pennsylvania ........2+.e08 122,066.71 47.34 
Rhode Toland ..ccccccccese 1,718.31 49.43 
South Carolina .......+.+++ 2°997.60 28.21 
TOMMCSSE ccccccccccccccece 17,479.33 29.57 
VOPMORE occcccccesccccccce 6,093.87 64.71 
West Virginia .....c.cccee 3,998.15 16.86 
Warhington .cccccccccccece 57,043.46 63.76 


*Maryland has been under development less 
than four months and there are no losses. 





Travelers in Chicago. 

The Travelers, which in the past has 
not cut so large a figure in Chicago lia- 
bility business as it has in that of some 
other cities, has now perfected an or- 
ganization which is likely to be felt in 
the city. The liability department is 
now in charge of B. F. Gallant, a sal- 
aried home office representative, as 
underwriter, and he has been provided 
with every facility for handling the 
business which the company can fur- 
nish. The Chicago office now has its 
own attorney, with headquarters in the 
office. It has several inspectors, upon 
whose reports rates are based to a cer- 
tain extent, and who devote their en- 
tire time to inspecting risks insured by 





AGENTS WANTED Identification: Insurance Service 













DENTIFYING CREDENTIAL” (Patent No 467,460), 
“a is inverted in a handsome leather pocketbook, has been 
jorsed an 
bearer to cash money codes and checks everywhere. 
Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 


Each holder is also furnished a special combination 


$2,000 Accident and Health 


ey 15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 

$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 

$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all a 

All Policies Issued and Losses Paid Directly by 
North American Accident Insurance Company. Chioago,tI 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $352, 
identification Pocketbook, Insurance 


is accepted by Banks, Hotels, etc,, enabling the 


Insurance Policy 


the company and suggesting changes 
and improvements which will tend to 
reduce the danger of accident. The of- 
fice also has its own claim department 
men, its own payroll auditors and an 
interpreter, who speaks seven languages. 





To Prevent Official Influence 
The Ohio Senate on Friday passed 
Senator Drake’s bill to amend Section 
6969 of the Revised Statutes, providing 
penalties for any officer or agent of the 
state, county or municipality interested 
in any casualty company doing business 


Woodmen’s Casualty Company 


(Stock Company) 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers. re 





Address W. A. NORTHCOTT, President 


SPRINGFIELD, ILLINOIS. 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
COMPANY 


JF LIMA, OHIO 
Capital Stock $100,000 OO 








Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 


National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC: BLDG., - DETROIT, MICH. 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 
Good Contracts in Good Territory to Good Men, 
Producers address 
H. G. B. ALEXANDER 
President and General Manages 


1208 Michigan Ave., Chicago, Ill. 





WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 


L, A. WATRES, President 


JOSEPH A. SINN, Manager Surety Dep’t 


J. H. LAW, Secretary 


CAPITAL AND SURPLUS OVER $1,250,000 


ISSUES FIDELITY, CONTRACT, 
For Agency Contracts and Territory, Address 


OFFICIAL AND JUDICIAL BONDS 


Superintendent of Agencies, Scranton, Pa. 





The Metropolitan Suret 


38 PARK ROW, NEW YORK CIT 


Home Office: 


ty Co. 


M. Joseph McCloskey, Pres’t; Andrew T. Sullivan, 1st Vic:-Pres’t; Clinton D. Burdick, 
2d Vice-Pres’t; Walter C. McClure, Sec’y; and M. J. Mulrenan, Ass’t. Sec’y. 


ALL FORMS OF SURETY AND FIDELITY BONDS AND 








BURGLARY INSURANCE WRITTEN 








Western Managers: FRED L. GRAY CO., Guarantee Cee Mike H. H. LOVELL, Manager, 


Department Northern Illinois, 529 Rook oy. Chicago; JAM 
402-6 Union Trust Bid 


M. SPRAGUE, 
g., Cincinnati. 








Lhe 





of New Yorn 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, Mow Yor. 











NORTH 


iit ose tabie anaes os 
Surplus and Capital..... 
Income 1907...... 


coce « concceeangree 
esasecesens A 
969,031 
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Policy, Registered Metal Key-Oneck } 9000 Por Year 
mporta If ki dignified method of increasin aed tony 
cmape a coq _— ine rite for sample policy te $25.00 policy.» cas fe made 
ja nD) con’ a Ww 
highest rate vt commmionion, including renewal coutenst ond excl cacsitony ‘a ad 


AMERICAN © 
ACCIDENT 









Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


INSURANCE CO 
CHICAGO 





IDENTIFICATION COMPANY OF AMERICA (lnc 1 1902) ; 
ro 
Western Beestnent HOM FICE Restoran Department EXCLUSIVE TERRITORY. 
One Prenton Gch = OF 35 W. 434 St Now York 


#31 LA SALLE STREET, GHIGAGO, ILL. 56 Fine 5t, New York 














Write A. E. FORREST, Secy., Chicago. 
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with state, county or city. The bill was 


the outcome of the probe, two years 
ago, by a senate committee, of which 
Mr. Drake was chairman, of affairs at 
Cincinnati, where it was found that offi- 
cials of that city and Hamilton county 
were stockholders in an agency repre- 
senting bonding companies on the bond 
of officials and of contractors doing 
business with both city and county. 


Maryland’s General Agents 


The Maryland Casualty, which for 
some time has been cutting up its orig- 
inal large general agency territories, 
has recently announced the appoint- 
ment of the following as general agents, 
a number being former Central Acci- 
dent agents: 

OHIO 


Wright, Russell & Bay and Merrill, Dodge & 
ackson Company, Toledo; W. M. Helms, Steu- 
nville; C. D. Crawford & Co., East Liverpool; 
D. K. Paige & Co., Akron; Parrish-Filton Insur- 
ance Agency Company, Hamilton; Evarts-Tre- 
maine Company, Cleveland; John H. McDonald, 
Zanesville; Laws Insurance Agency, Cincinnati; 
A. W. Clark, Troy; John R. Gow, Bellaire; T. 
A. Johnson, Youngstown; M. C, Clark, Ports- 
C. M. Osburn, Cadiz; Cyrus Hodson, 


= Wes ——s, 
Harry H. Wo ‘company, Muncie. 
ILLINOIS : 7 

R. W. Hosmer & Co. and A. D. Morrison, Chi- 
cago; C. F. Holland, Pekin; Wm. Drysdale, Pe- 
oria; M. B. Marvin, Freeport; J. A. Goodman- 
son, Moline; J. G, Wetzel, Sterling; F. X. New- 
comer, Dixon; Miller & Shreve, Bloomington; 
Stadler & Scott, Decatur. 





mouth; 
Piqua. 


WISCONSIN 
W. E. Walker, La Crosse; Fernandez & 
Laabs, Oshkosh. 
IOWA 


Dudley & Read, Des Moines. 
WEST VIRGINIA 
Edgar N. Smith, Parkersburg. 





Annual Figures Given 
The American Casualty of Reading, 
Pa., shows assets $319,912, premium re- 
serve $29,510, loss reserve $10,000, net 
surplus $76,158. Net premiums and 
losses are as follows: 


Premiums. S. 

Accident and health......... $ 83,751 $ 46,490 
EMT cvccccvceccessconce 15,361 1,780 
RN i chaateinenasennn 7,199 1,587 
DS WO scsccesteencess i ee 
BGEGIATY ccccccccccccccscccce 8,763 1,211 





TD scobeasexedaunesans $114,220 $ 51,068 
The United American Life of Phila- 
delphia shows assets $174,622, premium 
reserve $7,134, net surplus $129,760, to- 
tal accident and health premiums $67, 
013, losses $35,257. 

The Massachusetts Bonding of Bos- 
ton, which started Nov. 26 last, shows 
assets $740,393, premium reserve $3,435, 
net surplus $236,563. It had no losses 
up to Jan. 1. Its premiums amounting 
to $6,660 were divided as follows: Fi- 
delity $2,565, surety $2,707, burglary 
$1,387. 

The Mutual Plate Glass, of Shelby, 
Ohio, shows cash assets $9,742, total 
liabilities $1,000, income last year $11,- 
050, losses $5,037, total disbursements 
$9,866. The company has about $800,000 
of plate glass insurance in force in 
Ohio. 

The Mutual Live Stock of Van Wert, 
Ohio, shows assets of 51 cents and lia- 
bilities of $1,863. It received $2,534, of 
which $704 was from assessments and 
disbursed $2,534, of which $2,110 was 
for losses. 





Federal Union’s Losses Cleaned Up. 

The Federal Union Surety is allow- 
ing most of its liquor dealers’ bonds 
in Iowa to run off the books, renew- 


WANTED, 
State Agency of a First-class Casualtyand 
Accident Insurance Co., also a 
First-class Fire Insurance 


Company just entering 
NORTH DAKOTA, 


on a Guaranteed amount of premium dur- 
ing the year proposition. 
SEVEN YEARS’ EXPERIENCE IN 
FIRE, CASUALTY, ACCIDENT AND 


HEALTH INSURANCE BUSINESS 
Address, 


G. O. RAUGUST, Washburn, N. D. 




















ing only those of men who own prop- 
erty of a greater value than the penal 
sums of their bonds. This is in keep- 
ing with the conservative policy which 
the company has adopted. It has now 
cleaned up all the losses resulting from 
some unfortunate early ventures such 
as excise business in New York and 
the Walsh mail carrying contract in 
Chicago. The cleaning up of old 
losses raised the loss ratio and cut 
down the surplus last year, but the 
company is now on a dividend-paying 
basis and proposes in future to confine 
itself to a smaller business if necessary 
so long as it is of a desirable class. 

The company is confining its devel- 
opment operations to the territory 
north of the Mason & Dixon line and 
only as far west as Nebraska and the 
Dakotas, althouch it has a few excel- 
lent state agencies in the south. 


Difficulty With Very Large Bonds 

Bonding companies find even greater 
difficulty than in the recent past in 
handling very large bonds for fiducia- 
ries. Under the former treasury ruling 
it was held that in case of joint control 
of funds a company could write up to 
any limit. Under a new ruling a com- 
pany may write equal to the amount 
of their funds under joint control plus 
10 percent of the company’s capital and 
surplus. If it writes above this amount 
it must reinsure the excess. Thus, in 
the case of a _ million-dollar estate, 
where the administrator is required to 
give a bond for $2,000,000, the Fidelity 
& Deposit could write $1,470,000 net 
and would have to reinsure $530,000. 
Recently a bond of this kind for $4,- 
000,000 was required in Baltimore, and 
it was found that all the regular com- 
panies recognized by the general gov- 
ernment collectively had not the ca- 
pacity to write it. 


CASUALTY NOTES 


The Massachusetts Bonding has been admitted 
to Michigan. 

The Missouri department has licensed the 
Massachusetts Bonding & Insurance Company. 

The National Surety has located its Montana 
state agent at Miles City with the Calvin Invest- 
ment Company as state agent. 

President Falvey of the Massachusetts Bond- 
ing expects now to arrive in Chicago March 8 
to look over the field for a representative. 

M. G. Wolfe, home office underwriter for west- 
ern liability business of the Travelers, is now 
making a tour of the company’s principal branch 
offices in the west, familiarizing himself with 
local conditions. 


President Armstrong and Assistant Superin- 
tendent of Agents Paul of the Philadelphia 
Casualty were in St. uis last week. They 
placed the company in the J. E. Lawton & Son 
agency for the county. 

C. E. ‘Purdy, superintendent of agents of 
American Accident of Lincoln, Neb., has been 
arrested at the instance of the National Accident 
of Lincoln, charged with circulating libelous mat- 
ter about the National. 

The miscellaneous, casualty, fidelity and surety 
business in Missouri for 1907 shows premiums 
collected of $2,772,824, and losses paid of $1,128,- 
985, being a net increase in premiums over 1906 
of $232,242 and a net increase in losses paid of 

1,328. 

Bartley J. Doyle, who went to Cleveland some 
weeks ago as the special representative of the 
Casualty Company of America to work up the 
accident business in Ohio and adjoining states, 
now has the title of be aed of the personal ac- 
— department, with headquarters in Cleve- 
an 

J. K. Duff, superintendent of agents of the 
Peoples Surety, was in Ohio last week in search 
of some good agents for his company in the cities 
and larger towns. Mr. Duff was at one time 
connected with the Leslie H. Webb Company of 
Cleveland. 

Louis A. Delafield, of New York, is just com- 
pleting an examination of the Illinois Surety, 
which he began in 1906. It was begun for the 
surrogate’s court in New York and is now be- 
ing made both for the surrogate’s and supreme 
courts. His examinations are very searching 
and cover all points in companies’ practices, as 
well as their financial standing. 

T. Z. Hadley, for several years connected 
with the home office of the Central Accident of 
Pittsburg, has been appointed general agent of 
the United States Health & Accident for sev- 
eral counties in Ohio. The territory includes 
Canton, Alliance, Massillon, Youngstown and 
Steubenville. He will probably make headquar- 
ters at Canton. 


The Chicago office of the Empire State Surety, 
which is now carrying out six contracts thrown 
upon it by the default of contractors, expects to 
have all the jobs but one completed within a 
month or so. The company has its own engineer 
in Chicago supervising the work and has been 
fortunate in handling the contracts so that it is 
not likely to lose money on any of them, 











IN LIFE INSURANCE CIRCLES 


RULING HAS BEEN REVERSED 











Old Colony Life Can Now Be Admit- 
ted to Wisconsin, Declares the 
Attorney-General 





Attorney-General Gilbert of Wiscon- 
sin, who a week ago ruled that the Old 
Colony Life of Chicago could not be 
admitted to the state because it had not 
$1,000,000 of insurance in force, now re- 
verses the opinion and says it can be. 
His latest opinion is: 


At the request of the representatives of the 
Old Colony Life Insurance Company, of Chi- 
cago, which is applying for admission to transact 
business in this state, I have given further con- 
sideration to that matter and conclude that my 
letter to you of February 17 must be modified 
as follows: 

I do not think that subdivision 10 of section 
1770b of the Statutes of 1898, as amended by 
chapter 506 of the laws of 1905, applies to for- 
eign life insurance companies prior to or at the 
time of their admission; that is to say, such 
companies are not, in my opinion, required to 
organize in the same manner that like companies 
are required to —_ in this state, nor to 
have the ber o bers, t of capital 
stock, nor are they required at the time of ad- 
mission to be carrying the amount of life insur- 
ance, on which one annual premium has been 
paid, required of domestic companies, but that 
after their admission, such corporations and all 
foreign corporations are subject to the same lia- 
bilities and restrictions as those imposed upon 
corporations of like character organized under 
the laws of this state and shali have no other or 
greater powers. 





Such foreign companies are admitted to tran- 
sact business in this state upon complying with 
the provisions of section 1953 of the statutes of 
1898 when the commissioner of insurance is sat- 
isfied that the assets of the company applying for 
admission are properly and safely secured, as 
provided by section 1948. 

Taking this view in respect to the admission 
of such companies, it is unnecessary for me to 
pass upon the provisions of section 1947 of the 
statutes of 1898 as amended by chapter 640 of 
the laws of 1907, which, as I view it, has refer- 
ence solely to domestic life companies and does 
not apply to foreign companies. 


Immediately after the first opinion 
was given out by the attorney-general, 
Secretary Austin of the Old Colony 
Life took the subject up with him and 
convinced him that he was wrong. Mr. 
Austin laid special stress on the point 
that a stock company is not required to 
have a certain number of paid applica- 
tions for insurance in order to be li- 
censed, the capital acting in lieu of ap- 
plications for insurance. The attorney- 
general, however, took the ground that 
the provisions applicable to Wisconsin 
companies being organized do not ap- 
ply to foreign companies seeking ad- 
mission. This opinion is of great im- 
portance to other companies which may 
seek admission to Wisconsin, as it 
opens to them doors which the former 
opinion closed. 

One of the incongruities of the Wis- 
consin law is well illustrated in this 
case. The amendments to Chapter 640 
provide that no company shall transact 
any business until at least 500 persons 
shall have subscribed for at least $1,000 
of insurance each, etc., and in case of 
a stock company, until at least $100,000 
capital shall have been subscribed for and 
paid in. It also provides that the insur- 
ance commissioner must first issue a 
certificate authorizing it to transact 
business. It is not made clear that the 
capital stock of a stock company shall 
be taken in lieu of insurance subscribed 
for in the case of a mutual, in permit- 
ting a new company to do business. 





The odd part of the same chapter, how- 
ever, provides: “No life insurance 
corporation whatever shall do any busi- 
ness in this state, nor shall any person 
act as agent or otherwise within this 
state in receiving or procuring applica- 
tions for life insurance or in any man- 
ner aid in transacting such business for 
any such corporation until it shall first 
have procured a license from said com- 
missioner, etc.” 

Apparently, a company can not solicit 
insurance until it gets a certificate, and 
it can not get a certificate until it has 
solicited and procured a certain number 
of applications. Thus it appears very 
doubtful whether a company can be or- 
ganized in Wisconsin. 





Columbia’s Best Year 

The Columbia Life of Cincinnati is 
out with its new statement, showing 
$478,829 assets and $190,378 policyhold- 
ers’ surplus. Its assets increased $39,- 
202 and it added $53,163 to reserve. Its 
insurance in force is $4,602,276, a gain 
of $979,567. It saved $12,603 in mortal- 
ity. It wrote over $2,000,000 last year. 
Its average mortaility for four years 
was 46.8 percent of the expected. Last 
year was the banner one for the com- 
pany. It has as fine a directorate as 
any institution in the country. It is 
built on Cincinnati conservatism, which 
means sane and honest methods. 


Life Bills in Ohio 

The fourteen special life insurance 
bills, framed by the Ohio joint insur- 
ance committee, will probably come up 
in the house on Thursday. There seems 
little doubt of their passage. The 
house, which as a whole, knows little 
about life insurance, seems to take the 
view that the earnest study and care 
and the patient investigations of the 
joint committee are sufficient warrant 
for its full confidence, and will vote for 
the bills with practical unanimity. They 
will be messaged promptly to the Sen- 





te. 

Two bills are pending in the Ohio 
legislature affecting fraternal insurance. 
One provides for paid-up insurance and 
surrender values, and the other amends 
the law by compelling all fraternal or- 
ganizations having insurance features to 
adopt the National Fraternal Congress 
table of rates. All the Ohio fraternal 
societies are said to oppose strongly 
the first-named bill, and sentiment is 
divided on the second. 





Will Issue Life Policies 


The Limited Term Life Association, 
of Des Moines, which in the past has 
issued term policies exclusively, has 
amended its articles of incorporation, 
so that in future it can issue whole life 
policies also. Its rates for life policies, 
which quite closely approach the non- 
participating rates of old line compa- 
nies, are based on the National Fra- 
ternal Congress table, with 4 percent 
interest. They were computed by F. S. 
Withington, the consulting actuary of 
Des Moines. The company will main- 
tain the full reserve on life policies and 
give cash values and extended insur- 
ance after three years. Term policies 
are convertible to life policies. All poli- 
cies will contain a total permanent dis- 
ability clause, under which benefits will 
be paid in case of total permanent dis- 





WY anted:— 


by one of the oldest and strongest life insurance Companies with over 
$20,000,000 of assets, a General Agent for Southern Ohioand a General 


Agent for Northern Ohio. 


Collection of the old renewals, with first- 


class contracts will be made with the right parties. 


Address “OLD LINE COMPANY” 


Care of The Western Underwriter 


145 La Salle Street, Chicago, Ill. 
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ability, whether from accident or dis- 


ease. 

The following are the rates for life 
policies for a few ages: Age 20, $14.43; 
25, $16.62; 30, $18.62; 35, $21.71; 40, 
$25.77; 45, $31.14. 


REPORT ON GREAT WESTERN 








Kansas Department Holds That the 
Annuity Certificate Can Be Legally 
Issued in That State. 





The Kansas department has issued 
its report on the Great Western Life. 
The superintendent calls attention to 
its strong force of agents and their 
exceptional record in producing busi- 
ness. Regarding the policies paying a 
special dividend of 25 cents on a $1,000 
and those wherein holders participate 
in a fund created by setting aside $1 
a $1,000, the department contends that 
these contracts discriminate between 
holders of the two classes. The com- 
pany, however, ceased issuing them at 
the close of the year. Regarding an- 


nuity certificates, the vepers Says: 

There has been considerable controversy and 
much discussion of the “annuity certificate” 
which is issued. This certificate provides that the 
holder shall receive a share of the proceeds of 
twenty-five cents per $1,000 of insurance written, 
except reinsurance, in the United States for 
fifty years, or so long thereafter as premiums 
may be paid. This certificate is non-maturing and 
provides that the dividends shall be paid only 
where the first and subsequent annual premiums 
upon the policy of insurance have been received. 
But the company guaranteed and will pay approx- 
imatciy $26,000, ing 8 recent dividend, for 
the holders of these certificates Dec, 31, 1907. 
Two thousand of these contracts have been is- 
sued, but the certificate contains no guarantee 
beyond the first year. I do not believe it is pos- 
sible to estimate the amount of dividend in sub- 
sequent years because it is impossible to deter- 
mine how many of the existing policies of the 
company will be renewed or how much new busi- 
ness may be written. Without new business the 
profits will not increase and the lapse of existing 
policies will decrease the dividend or profit to 
the owner of this certificate. I-believe that the 
present value of the future liability on account 
of these certificates cannot be comput 

This Py my | certificate” provided for the pay- 
ment of the dividends without specific designa- 
tion as to the fund from which the payment 
shall be made. By some it has been held that 
this dividend is a fixed charge against the pre- 
mium income. The certificate does not so state. 
To remove this contingency, the company has 
requested the holders of these certificates to 
sign an amendment.to the contract which pro- 
vides specifically that the dividends shall be paid 
from the earnings of the company, to which the 
holders have generally responded. The legal- 
ity of this certificate and the rights of the com- 
pany were established by the attorney-general of 
this state; first informally, later by a. written 
opinion. 

The attorney general holds that the 
“annuity certificates may be lawfully 
issued and sold in Kansas.” The re- 
port says the company’s investments 


are high class. 


Midland Mutual’s Year 
At the annual meeting of the stock- 
holders of the Midland Mutual Life of 
Columbus, Ohio, the report for the 
year 1907 was presented and showed a 
most satisfactory condition. The assets 
are $184,207; increase, $15,666; income, 








$49,658; increase over 1906 of $41,740. 
The business written up was 1,680 ap- 
plications, aggregating $2,354,500, a gain 
of 628 percent. The policies actually 
issued up to January 1 were 1,485, with 
an aggregate of $2,121,300 insurance, 
a gain over the amount in force of $1,- 
843,200. 

The future for this corporation is 
certainly most flattering, and the stock- 
holders and directors, by resolution, 
have shown their appreciation of the 
officers for the management of affairs. 
No death losses have as yet been re- 
ported to the company, though it has 
been in active operation nearly twenty 
months. 


REFUSES COMPANY’S REQUEST 








Superintendent Vandiver Will Not Let 
Great Western Life Increase 
Capital to $1,000,000 





Although Attorney-General Hadley 
of Missouri has ruled that the Great 
Western Life may issue annuity certifi- 
cates and may increase its capital from 
$100,000 to $1,000,000, Superintendent 
Vandiver has taken the opposite view. 
He has given the company thirty days 
in which to convert its stock from cor- 
porate ownership by the Great Western 
Agency Company to individual owner- 
ship. He says that the corporate own- 
ership of the stock is not authorized by 
law. He refuses to let the company 
increase its capital to the extent men- 
tioned, on the grounds that he is not 
satisfied that the condition and assets 
of the company justify the increase. 
In this connection he says: 

If application is made for a reasonable in- 
crease of the capital stock of this company and 
is accompanied by satisfactory assurance that the 
plans for making the increase are in compliance 
with the law in every respect, this department 
will issue said certificate of authority, provided 
the redemption of the annuity certificates is pro- 


WANTED 
PllicticG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address - 


W.B. LANE, Vice-President 
66 Broadway, New York 
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3rd Annual Statement 
December 31, 1907 


Lincoln National Life 
Insurance Co. 


NN , . cccreke sees sass nccwontd $115,899.95 
*Disbursements.............. ceseeeeee- 51,230.14 
Income Saved................ $ 64,669.81 


*Disbursements included $6,000.00 in death losses, and 
$2,060.00 in dividends to policyholders. 


Admitted Assets..............00000-e00- $231,212.59 
57,018,84 


Admitted Surplus to Policyholders..... $174,193.73 








Progress Since Organization 























Year Income Admitted Assets Poe does Insurance in Force 
*1905 $ 18,562 00 $116,097.40 $118,327.00 $ 532,000. 
1906 67,052.00 162,621.00 142,615.00 1,850,000. 
1907 115,900.00 231,213.00 174,194.00 2,150,000.00 
*Began Business September 23rd, 1905. 


Ask us for a copy of our Coupon Policy and prove to yourself that 


We GUARANTEE What Others Estimate 


Our policies are more liberal than the laws require and may be written with 
or without a disability rider. 


We are now operating in Indiana, Ohio and Michigan and are ready to open in 


other States. 


No advances — just liberal commissions, excellent literature, fine policies — all 
backed up by a decently managed company with 


AS CLEAN A BILL OF HEALTH 


as its name would lead you to expect. 

If you are considering a change, let us show you our agency proposition. Since 
January Ist we have doubled our agency force, and all the new men have come from 
the ranks of long established, conservative companies—they are men who see a bright 
future with a well established, progressive young company, clean all the way through 


The Lincoln National Life Insurance Company 


ARTHUR F. HALL, Secretary and Manager 


FORT WAYNE, INDIANA 
THEO. F. RUHLAND, Supt. of Agencies 








ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 

with all Policies secured by a deposit of the full legal 

reserve with *he State of Missouri. Something new in agency 

contracts. Aa excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 


Missouri Trust Building ST. LOUIS 





Opportunity is at Your Door 





if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success, Special inducements 
to the men that can make good. Address, or call upon 


BL. C. ROSE, General Agent, 706 First National Bank iu‘iding, 


Cincinnati, O. 











‘The Great Western 
Life Insurance Co. 


$27,159,250 Insurance in Force Dec. 31, 1907 


HOME OFFICE - - - 


TO THE LIVE ONES! 


Investigate 


Kansas City, Mo. 
Organized April 20, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 
KANSAS CITY, MO. 








February 27, 1908 
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involved in y impair conte obbing 
ston which, ‘may pnience, of nll — 
o , an 
that the deposit of i with this Seoart 
ment for m of policyholders shall be reg: 
ly increased with increase of business of 
the company. 


It is understood that the company 
and the superintendent have practically 
agreed upon a proposition to increase 
the capital to $500,000 on condition that 
the annuity certificates be taken care of 
out of the surplus from sale of extra 
stock. 





LIFE RETURNS 
The following shows new business 
— in 1907 and business in force on 
ec. 31: 














OHIO 

Company— New Business. In Force. 
Connecticut Mut. ...... $ 1,326,485 $13,375,175 
Equitable, N. Y........ .785,310 41,680,7 
Fidelity Mutual ........ 670,300 4,962,284 
Germania .....seeeseees 108,500 2,574,191 
Hastiard ccccccccccssce 280,650 8,444,120 
Inter-State .....eeseeee 3,0 390,2 
Matual, NM. Yaocccccaces 643,991 62,518,168 

ittsburgh L. & T...... 451,450 4,100,068 
Royal Union .......... 661,487 2,546,453 

MINNESOTA. 

Company New Business. In Force. 
Columbia Nat’l ........ $ 105,660 $ 594,960 
Central, 16. ..cccccccce 4,050 315,550 
Equitable, N. Y........ 716,850 12,298,555 
rohn Hancock ......... 801,408 813,480 

ass. Mutual .........+. 330,110 2,708,423 
Motus, BH. V..cccccece 610,152 20,538,522 
New England Mut...... 423,98 5,125,214 
N. W. Nat’l, Minn...... 1,600,303 4,136,104 
Penn Mutual .......... 52,224 4,839,147 
Security Mutual ....... 178,966 1,066,546 
Union Central ......... 190,350 8,394,919 

ILLINOIS 

Company— New Business. In Force. 
American Central ...... $ 704,000 $ 1,865,024 

OMS ccccccccccccccce 314,598 6,557,124 
Fidelity Mut. .......... 193,997 8,906,114 

cocccccccooce 191,900 8,145,841 
Philadelphia ceccoccece 387,135 233,765 
Equitable, N. Y........ 2,770,685 49,642,380 
Northwestern Nat’l .... 427,24 2,468,238 
Security Mut. .......+. 173,992 1,584,998 
 ” f reaerees 1,412,250 2,370,250 
a 968,833 9,423,080 

MISSOURI 

Cae New Business. In Force. 
Equitable, N. Y........ $ 1,506,500 $26,066,916 
Fidelity Mutual ........ 453,253 3,599,157 

MIB ccccccccceccce 5,000 2,597,946 
Knt. T. & Mas. Mut. Aid 188,000 423,000 
Mutual, N. Pescccecece 424,359 46,283,257 
National Life & Acc.... 437,040 212,160 

SEE cascoew 5,107 4,731,848 
Mk sheeetesinee 112,000 1,923,905 

rican Central ...... 757,000 2,720,551 
Security Mutual ....... 106,045 684,030 
CRE BEES cccccccccve 334,628 387,628 
Connecticut Mutual .... 703,654 7,050,699 
Hartford Life ......... 595,447 4,084,827 
Reems LIC cccccccccces 112,885 1,331,434 
National Life, Vt....... 1,457,321 6,791,148 
National Life, U.S. A.. 539,537 2,010,568 
New England Mutual... 573,896 6,609,838 
Travelers cccccccccccce 503 8,180,967 


Are Leaving West Virginia 

The National Life, U. S. A., has noti- 
fied the West Virginia department that 
it will not ask for a renewal of its 
license in that state on March 1. The 
reason given for this action is that the 
West Virginia law requires a higher 
standard of valuation than that required 
by the laws of Illinois, and it is claimed 
by the company that unless the stand- 
ard of valuation of Illinois may obtain, 
on business hereafter written in West 
Virginia, it will not be able to continue 
business in the latter state. 

On account of the provisions of a 
recent act passed by the legislature of 
West Virginia prohibiting the issuance 
of nonparticipating policies by certain 
life insurance companies, the Maryland 





Life of Baltimore has withdrawn from 
the state. The Maryland issues a five- 
year distribution policy, and rather than 
discontinue this form, it will not apply 


*\ for renewal of license. 





PUTS BAN ON STOCK OPTIONS 
Illinois Department Takes Definite 
Stand as to the Practice, Claim- 
ing it Violates Law 





The Illinois department has shut 
down on the use of stock options in 
connection with the sale of life insur- 
ance. Superintendent Potter holds that 
under the Illinois antirebate law, op- 
tions are prohibited. The department 
has taken a definite stand and pro- 
poses to act whenever it finds options 
being used. After a conference with 
Superintendent Potter at Springfield, 
President Wise of the Commercial Life 
of Chicago instructed the agents of 
that company to cease selling stock op- 
tions with insurance. So far as the 
department is aware, the Columbia Life 
is the only other company involved. 





Hoffman Made Chicago Manager 

George Hoffman, for a number of years 
manager of the total abstinence depart- 
ment of the Security Mutual Life in Phil- 
adelphia, has been appointed manager of 
its Chicago office and will take charge 
about March 15. He is spoken of in the 
highest terms as a man of unusual en- 
ergy and ability. 

The office is now in charge of W. T. 
Shephard, western field superintendent. 


Rules Out Three Big Ones 

Superintendent Vandiver, of Missouri, 
has announced that he will refuse to 
renew the licenses of the Equitable Life 
of New York, Metropolitan and Pru- 
dential, when they expire on March 1, 
because of the act passed by the last 
legislature prohibiting the licensing of 
any company which pays a compensa- 
tion to any one person of more than 
$50,000 a year. The companies will at 
once contest the constitutionality of 
the law in the Missouri supreme court 
and ask a mandamus to compel issue of 
license. The companies claim among 
other things that the law applies only 
to Missouri companies. Superintendent 
Vandiver and the attorney-general will 
assist in getting the matter before the 
supreme court as soon as possible. 

A reading of the law shows that in 
language it is very broad in scope and 
could be made to apply to a company 
which has a general agent anywhere in 
the world getting more than $50,000 a 
year in net renewals. Mr. Vandiver, 
however, intends to only apply it 
against official salaries. 

Mr. Vandiver having ruled that he 
can not issue a renewal of license until 
the attorney-general has passed upon 
the constitutionality of the law and 
held it valid, the only course now open 
is for the companies to institute man- 
damus proceedings in the Missouri su- 
preme court attacking the law. But 
meanwhile the proceedings are liable to 
be dragged out a long time and the 
case would eventually go to the su- 
preme court at Washington if the de- 
cision was adverse to the companies in 








How to Sell One Policy Each Day at Least 
This is for Life Insurance Agents 


If you will drop us a postal we will give you free of charge, infor- 
mation that will lead to your being able to write 365 policies each year. 
It is a sure way to close every prospect you have immediately. 


Address BUSINESS MANAGER 


THE WESTERN UNDERWRITER COMPANY 
145 La Salle Street, Chicago, Ill. 
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The Columbia Life Insurance Co. 


CINCINNATI, 


OHIO. te 


FELIX G. CROSS, President. 


W. F. Robertson, Vice President. 
Dr. Charles Weber, Vice President. 


James A. Green, Vice President. 
C. B. Matthews, General Counsel. 


ANNUAL STATEMENT 








Dec. 31, 1907 
AUTHORIZED CAPITAL, $500,000. 
ASSETS. 

County and Municipal Bonds owned, extended at book 

WE, cca cciibenaphaadnda ded kb ebsdbauhudsbeteanten ewe $208,316.57 
I NN RE ON cic nants con eseeseseneseondanes 127,365.00 
Loans on Company’s policies.............+++: Rr er 8,944.92 
Cash in banks and trust companies..........+.-eseeeeeee 49,765,91 
Commuted premium loans to policyholders, bearing interest 59,315,94 
Due and unreported and deferred premiums............... 22,932.20 
EMOOTORE GEO BNE QOSTEOE 2 .o.s cccccenccvesccssvcecccccese 8,123.38 
I GN ck a congueedesaebeCededsataekedeun 3,227.28 
PE GS wb ie chs crcnvesdccneewesbennetes arivdaes 16,089.11 

SI ied cchndad conse tbneabe Naked tennediessweeneeed $504,080.31 


Deduct Items Not Admitted. 
Furniture and fixtures, agents’ balances, net premiums in excess of net 


value of policies and book value of bonds over market value...... 25,251.45 
$478,828.86 
LIABILITIES. 

SN a cdicdnchdened sessendanbeebeeeensanesakan es None. 
RA DUETS OE Ds 05. 0.56.00 istcccccsenvecssecsiseges $273,118.00 
I, WN is ig ckhcnceebeeseeen twee ees escn 3,189.00 
Linbilities on cancoled policies... ...cccccccsccecccccsccece 2,974.00 
IS A SUID con nsicec cscs siesecsevesdscevsce 635.28 
Cost of collection on uncollected and deferred premiums in 

I ie 5 5.0 9d 40000066509 6404-5005550 00000 1,135.03 
Unearned interest paid in advance.........ceeececceeeeecs 170.79 
SS Ns va cnanoo00n0 des ene bl tbinenven ventas 291.87 
eS GRE GF BO 00.4.0 ce kes etesnckeccncecceesccccesess 74.76 
DIvSGeds GUS POTCIROIGEIS sc. ccccccccvccecccccscccceseces 1,623.96 
Dividends apportioned for payment in 1908..............+. 5,238.29 
ES We I nha66d50000sence cts cecsongsendees 190,377.88 

$478,828.84 

CD T, DOG a ong is 6 rind 50506 005s codesscascesetenas $4,602,276, Gain $979,567 
Se Gh OEE OE WIRE oo.cssccrcncccacesesetocsacacs 39,202 
Increase in legal reserve in 1907..........eeeeeeeeeeee 53,163 
NE SE I cs nidtc00.000ss60Ks shanbenteenesean 12,603 





WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 


REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 
Operates under the 


Compulsory Deposit Law 


OF INDIANA 








Reliable Agents wanted. Address 


_ 








Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO, 


of lowa. 
Sue Stock $300,000.00. 
C. E. RAWSON, President. 

WRITES NON-PARTICiIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

Ww premium rates and high surrender values, 
based on a3 reserve. “’Tistrue. It's guaran- 
teed in the policy and secured by state de- 

sit.°’ Licensed in 20 states; Assets over 

2,200,000. Liberal contracts and good territory 
for —— agents. Not operating in New York. 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 





bother handli an entire 
h line of life policies, when a 
single Fidelity Policy more 
than covers the whole 
und by giving unique and complete 
nsurance 
Our Guaranteed Q. C. B. L. Policy insures 
a man’s income and all his insurance; pro- 
vides a cash estate; is self-paying and 
a life income if insured becomes totally and 
permanently + pays a life income in 
any event at end of limited-payment period. 
Send for agency terms to Alexander 
McKnight, Vice-President. 


Fidelity Mutual Life 


Insurance Co. 
Philadelphia 


L. G. POUSE, Pres't 











Pittsburgh Life and Trust Co. 


ENDORSED AT HOME 
Insurance in force in Pennsylvania over 
$10,000,000 
W. C. BALDWIN, President 


Solicitors’ Contracts Direct with the Company 


NO CENERAL ACENTS 
Assets Exceed Total Liabilities by lore Than 
$800,600 


PITTSBURGH LIFB BUILDING 
Pittsburgh, Pa, 


UNDERWRITER. 





The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 


FRANK P. MANLY” Vice-Pres. & Gen. Mex 
Indianapolis 
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the Missouri court. In view of this 
there seems to be no prospect that the 
companies can write new business in 
Missouri for some time. 


PLANS OF LINCOLN NATIONAL 








Indiana Company Is Now Increasing 
Its Agency Force and May 
Enter New States 





The Lincoln National Life of Fort 
Wayne, Ind., is now pushing its agency 
organization work. Heretofore it has 
gone along quietly writing but a mod- 
erate business on approved methods. 
During the last year or so it waited 
for the legislatures to get through their 
work and insurance departments to 
form a definite policy. ow it is out 
with a new line of policies and is seek- 
ing men. That it increased its surplus 
$30,000 or more than 22 percent last 
year speaks well for a new company. 
It uses no artificial stimulants to get 
business. It is satisfied to have $2,150,- 
000 in force of good business. It is 
now prepared to develop more rapidly. 

Since Jan. 1 it has been operating on 
the modified preliminary term plan as 
recommended by the Committee of 
Fifteen. Since organization its death 
losses have only been $6,000. 

The Lincoln National operates in 

Indiana, Ohio and Michigan, but is 
planning to enter other states. It ex- 
pects to write $2,000,000 or more this 
year. 
T. F. Ruhland, superintendent of 
agents, has been in Ohio recently, giv- 
ing that state his personal attention. 
J. Garr Brown, formerly manager of 
the Washington at Baltimore and pre- 
vious to that, agency director of the 
New York Life in Philadelphia, be- 
comes manager of the Lincoln National 
with headquarters in Cleveland. F. T. 
Betts & Son become northwestern Ohio 
managers with Toledo as headquarters. 
The company will have two other man- 
agers in Ohio, but will keep out of 
Cincinnati. 

The managers are on a salary, based 
on the amount of business they could 
probably produce. Contracts with 
agents are direct so that they get the 
full commissions. 

The Lincoln National has cut “ad- 
vances” from its vocabulary. However, 
it helps men through its influential 


stockholders and other connections. Its 
policy is to stay with a new man until 
he can work without help. He is not 
appointed and then left to drift. 

Mr. Ruhland, the agency manager, 
was formerly at the home office of the 
Northwestern Mutual and later in the 
field for it. Then he served with the 
Equitable and New York Life. 

Secretary A. F. Hall, to whom is 
largely due the organization and ma- 
chinery of the company, is a natural 
leader, who has before him a company 
that will be heard from. 


Dividends Not Taxable 

The Kentucky court of appeals holds 
that dividends reducing premiums on 
life insurance are not taxable as not 
being a part of the annual premium. 
If this rule can be made to hold good 
in other states the saving will be con- 
siderable. 


Franklin Life’s Figures 

The Franklin Life shows total assets 
$3,952,798, reserve $3,282,767, surplus 
$512,273. Among the items making up 
the assets are real estate $104,000, mort- 
gage loans $1,620,082, bonds $475,974, 
loans and liens on policies $1,360,089. 
Its insurance in force is $33,574,330. 











Business of Two Big Companies 

The total new business of the Mutual 
Life last year was $48,720,050. The 
amount in force is $1,452,752,408. 

The Equitable of New York wrote 
in new business last year $70,301,690 
and has in force $1,340,126,354. 

The assets of the Equitable are $432,- 
647,706 on the Dec. 31 basis. The sur- 
plus is $53,275,421. It paid policyhold- 
ers $45,305,831, of which $7,508,776 was 
dividends. 

Of the total disbursements by the 
society in 1907, 81.66 percent went to 
the policyholders. 

The ratio of expenses to premium in- 
come was 24.43 percent in 1904, 22.60 in 
1905, and 19.34 percent in 1906, this was 
reduced to 18.65 percent in 1907. 

The ratio of the society’s total ex- 
penses to its total income was 19.42 
percent in 1904, 17.36 in 1905, 14.45 in 
1906 and 13.62 in 1907. 

The society loaned more than $30,- 
000,000 to policyholders in 1907. The 
income of the society from its interests 





and rents was $873,420 greater than in 
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Have You Seen the New Standard 
Policies of the 


CENTRAL LIFE? 


Endorsed by the Chief Executives of 
the United States 


Reliable Agents Wanted in Every Community 


Addrese 


CENTRAL LIFE, DES MOINES, IA. 




















DO YOU BELIEVE 


in MASSACHUSETTS life insurance on 
the NON-PARTICIPATING plan with a 
DISABILITY CONTRACT? 


But One Company 


combines these three great advantages. 


For terms of District Managers 
and Agents write to 


The Columbian National Life 
Insurance Company 
176 Federal Street | BOSTON, MASS, 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


1S 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bldg. 
CHICAGO 





FORTY-FIRST ANNUAL STATEMENT 
a 


The Union Central Life Ins. Co. 


OF CINCINNATI, 
FOR THE YEAR ENDING DECEMBER 831, 1907. 


Paid-for Basis: 








ASSETS. 
ee i I NE SO oo nies se:bs0iaie wine's ocao% $ 147,831.94 
First Mortgage Loans on Real Estate................. 50,220,071.62 
ome Office Property and Other Real Estate.......... 448,767.00 
Cash Loans on Company’s Policies.................... 6,788,602.05 
—— mee Bonds, deposited with Treasurer of Vir- ° , 
ee cea es ee ek bd det eidinns oslae ad who aoa ee 6 1 7) 
Premium Notes and Loans on Policies in force........ 2,058;466,00 
Net Deferred and Unreported Premiums............... 365,748.24 
Interest and Rents due and unpaid.................- 150,197.39 
Interest accrued, not yet due...................22.... 2,057,282.86 
Admitted Assets December 31, 1907............... $62,242,453.60 
‘ LIABILITIES. 
emerve Wend reqwived By IAW... oc cccccccccsccceces 50,02 id 
Policy Claims in process of adjustment................ = heh 90 


Instalment Policy Death Claims not due............... 1163700 
wae ae 496,164.78 
8,390,363.00 59,731,833.90 
2,510,619.70 


ee ee ee 








$62,242,453.60 
RECEIPTS. , 
PEE: inne rages eeredes esas eebees adeddeeens cease $9,540,226.74 
SR re eet aor ee y »836.41 
ee ED MD Td 6 6065560500006 0406 de eeeee 20,657.88 
———————-_ 112, 928,721.03 
DISBURSEMENTS. 
CD cc Nevecanar eased eueedades rbeeeeseewees $2,013,342.38 
Matured Endowments and Annuities .................. 519.42 
Surrendered and Cancelled Policies ............eeeee08 695,889.46 
Dividends to Policy-holders ....cccccccccccsccccscsece 1,081,462.16 
Total Payments to Policy-holders ...........ceceeeeee8 $4,553.213.42 
Taxes, Commissions and all other expenses............. 2,010,204.41 
eo TS Te TTT ee Cee ee Tr Creer 6,563,417.83 
Excess of Receipts Over Disbursements.............. +E365, 303.20 
12,928,721.03 
INSURANCE ACCOUNT. . 
ee TRIE OE DUES GR Be ooo scccc cc tsccctacvesiesseascessne 137,123 
ee CS IE 6. ohn nba 0600: 066:060.500604 0-066. 000 0d Rae eCONe ES $256,564,566.00 
ee rs 2 Oe, CN, 655 6s so oeid'o0 006006 0b00s bob eeesees 695,775.00 
Policies Issued and Paid for in 1907, insuring...................c000- 30,709,538.00 


GAINS IN 1907. 








OFFICERS: 
JESSE RB. CLARE, President. 
E. P. MARSHALL, Vice-President. PAUL E. WILLIAMS, 24 Vice-President. 


JOHN D. SAGE, Secretary. LOUIS BREILING, Treasurer. 


CLARK W. DAVIS, M. D., Medical ALLAN WATERS, Superintend f 
Director. 7 Agents. - = Ss 


E. E. HARDCASTLE, Actuary. =. D. HAYNES, Auditor. 
L. A. STABLER, Assistant Secretary. BR. F. RUST, Assistant Treasurer. 
WM. MUHLBERG, M. D., Ass’t Medical J. BR. Lb. CARRINGTON, Ass’t Actuary. 


Director. 
MAXWELL & RAMSEY, Counsel. 








EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 
Company 


Home office, 633-37 Majestic bldg. 
DETROIT, MICH. 





Cc. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Seeretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company to organize under the new and stringent laws of 
Michigan. 

The Company for the agent because its policies are exceedingly liberal, 
eeadily understood and easily sold. 

If you have a clean record and are contemplating a change, we can 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 
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1906. The average rate of interest 
yielded by tlie society’s investments 
amounted to 4.39 percent as compared 
with 3.90 percent in 1904. 





Lafayette Life Examined 

The Indiana department has conclud- 
ed its examination of the Lafayette Life 
as of Jan. 1. Its premium income was 
$210,702, total income $213,454, total 
disbursements $114,825, assets $159,674, 
gain in assets $94,226, surplus $25,147, 
insurance in force $6,667,750. The de- 
partment says the company’s securities 
are excellent. The report says the 
management is careful and conservative 
and the agency contracts equitable. 





Investigating Pennsylvania Mutual 

The Pennsylvania department and at- 
torney-general are investigating the 
Pennsylvania Mutual Life, the com- 
pany whose backers acquired control 
of the Provident Savings. 

Commissioner Martin says that the 
company, in procuring amendments to 
its charter, accepted the provisions of 
the act of May 1, 1876. Section 22 of 
this act requires all mutual companies 
organized to transact a life or accident 
insurance business to have 50 per cent 
of the guarantee capital paid in. 

“The officers and directors of this 
company,” the commissioner continues, 
“have issued to themselves $1,000,000 
of the authorized capital upon which 
$6,000 only has been paid, and the in- 
dividual notes of the holders given for 
the unpaid moiety. By this action they 
have failed to comply with the require- 
ments of the charter or the laws of the 
state. Of the remaining $1,000,000 of 
the guarantee fund 3,825 shares of a 
par value of $10 per share has been 
sold for cash at par or over and the 
amount so received used for the pay- 





ment of losses and expenses and to pro- 


vide the requisite reserve.” 

The examiners state that the ex- 
nenses of the company on commissions, 
salaries and expenses of management, 
exceeded the premium income by $13,- 
375.05, and together with the death 
losses used up $20,554.60 of the capital 
and bonus paid in during the year 1907. 


A. O. U. W. Revises Rates 

After a five-day session in St. Paul 
last week the Minnesota A. O. U. W. 
adopted a new schedule of rates based 
on a sliding scale according to the age 
at the date of entry. The committee 
of fifteen which was appointed last 
year to prepare a report on the subject 
of rates recommended that ten assess- 
ments be levied a year in order to cre- 
ate a strong reserve fund. This provi- 
sion, however, was not adopted and 
only one extra assessment for the re- 
serve fund will be levied in addition to 
those required to pay the expenses and 
death claims during the year. 

M. C. Tifft, actuary of the Minnesota 
insurance department, was reelected 
grand master workman. He was also 
the chairman of the committee of fif- 
teen which prepared the new rate 
schedule. 


Rule As to Deaf Persons 

The New York Life’s new rule as to 
deaf mutes is: “Deaf mutes and those 
who are totally blind, if otherwise first- 
class risks, will be advanced in age 
seven years on all plans of insurance 
save term insurance, on which plan 
they will not be accepted. Persons who 
are totally deaf, although not deaf 
mutes, if otherwise first-class risks, will 
be advanced in age five years on all 
plans of insurance save term insurance, 
on which plan they will not be ac- 
cepted.” 











The German Mutual 
Life Insurance Company 














CHICAGO, 1M aS 


Has had 32 years of successfulness. 
Non-participating Mutual Company. 
$1,500,000.00 paid to policyholders. 


Men of character and ability wanted, willing to work. 
With experienced officers, etc., Al contract can be procured. 


——- Address 





The Company’s Home Office 


CHICAGO, ILL. 


Issuing all forms of 
confidential. 


licies as liberal as the 
most liberal reliable Company. 


Inquiries 





1660 47th Yea 1907 


Home Life Insurance Company of New York 





Assets, $19,009,550.82 


— 
im Fence, i 4 : 


GBORGE E. IDE, President 


LIABILITIES, $17,925,901.84 
$1,621.413.00 
. — 66,113,559. 





“hls, Hcafhco felled to hhding ext 0 daaie quettendle transaction.” 


New York Sun, 18-12-05 





THE YEAR 1906 SHOWS LARCEST CAIN OF 
INBURANCE IN FORCE IN COMPANY'S HISTORY. 








Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT: MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 
pet — Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 


5 tol 











Advantage to High Class Salesmen 
Selling Our 
Guaranteed Income Policy 


The Cleveland Life Insurance Co. 
Home Office: Rockefeller Bidg., CLEVELAND, OHIO 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 


WE CAN OFFER 


Splendid opportunities and top notch contracts to expe- 
rienced and successful managers able to show clean 
records. Territory open in Indiana, Ohio and Michigan. 


The Lincoln National Life In- 
surance Company 


OF Fort Wayne, INDIANA 








The company that invites annually a thorough examina- 
tion of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F. RUHLAND 
Secretary Superintendent of Agents 








The Company OF the Peopie, BY the Peopiz, FOR the People 


The Metropolitan Life Mnsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business In force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.84 per day in Increase of Aszets, 
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LIFE NOTES 


The New York department is examining the 
United States Life. 


The Northern Assurance of Detroit has en- 
-tered South Dakota and will enter Minnesota. 


Manager W. B. Carlile of the Mutual Life in 
Chicago will give a banquet to his agents 
March 38. 

Commissioner Love of Texas has waived the 
deposit feature of the Robertson law in the 
case of four companies. 

J. Thompson Paterson, the actuary, died sud- 
denly in Allentown, Pa., where he had been or- 
ganizing a new life company. 


W. H. Savage, formerly as agent for the 
Aetna Life, has been appointed manager of the 
St. Louis offices of the Great Western Life. 

J._T. McGiveran, formerly general agent of 
the Northwestern Mutual at Dayton, Ohio, be- 
comes manager of the North American Life at 
Milwaukee. 


The court of appeals in Kentucky decides that 
dividends on life policies are not taxable. Where 
oremiums are reduced by dividends the tax is to 
be only on the net. 

It is understood that suits will be begun in 
Wisconsin to test the power of the department 
to require companies having withdrawn from the 
state to file official reports. 

. E. Warner, general agent of the Central 
Life of Illinois at Chicago, has sold his agency 
to S. J. Winegar. Mr. Warner will spend two 
months on his plantation in Louisiana, 

The Northwestern Mutual Life will at once 
resume making loans on farm —— in Ne- 
braska. It stopped ~ yy | uring the panic 
because of the demand for policy loans, 

The Great Western Life Assurance Company 
of Canada, which has operated in North Dakota 
for about a year, has opened an office at Fargo, 
with Arthur J. Gehm as general agent. 

The Great Western Life of Kansas City has 
applied for admission to West Virginia, but the 
license is being withheld pending the report of 
the examination of the Missouri department. 

Denver life underwriters are planning to give 
members of the national association a great time 
as they pass through Denver on their way to 
— Angeles to attend the annual meeting in the 
all. 


The annual statement of the Modern Wood- 
men of America shows the association had an 
income of $10,175,385, of which $9,970,528 was 
from assessments. 
974,802, of which 


Its disbursements were $8,- 
$8,051,999 was for death 











claims. The admitted assets are $5,465,564 and 
the liabilities are $1,047,218. The association 
wrote $17,145,000 new business and ceased $6,- 
861,000 and has in force $131,031,500. 


The office which the Mutual Life has opened 
at Albuquerque, N. M., is a district office in 
charge of H. O, Snyder. It is under the super- 
= of E. R. Ferguson, manager at Pueblo, 

‘olo. 

Since the death of Col. R. P. Woods of Cin- 
cinnati, manager of the Manhattan Life for 
Ohio, it is understood the company will divide 
the state into two parts, appointing a general 
agent over each. 


At the meeting of the Association of Life In- 
surance Presidents which decided to no ac- 
tion on section 97 of the Armstrong law, Presi- 
dent Kingsley of the New York Life voted in 
the negative. . 

Edward Closs, formerly with the Missouri Pa- 
cific railway, was last week appointed superin- 
tendent of agencies by John S. Poindexter, gen- 
eral manager of the National Life of Vermont, 
at St. Louis. 


The ordinary life business written in Rhode 
Island last year was $7,706,414. The amount 
ceased to be in force was $5,526,593. 
miums were $2,655,438. 
1906 was $7,989,595. 


Charles E. Dewey, general agent of the Equi- 
table Life of New York at Jefferson City, Mo., 
has been made agency supervisor for the state 
of Missouri. Mr. Dewey has a strong record 
as a personal producer. 

J. R. Railey, Socmerty general agent in Texas 
for the National Life, U. S. A., which has with- 
drawn from that state, becomes Texas state agent 
of the St. Louis National Life, which has ar- 
ranged to enter the state on March 1. 


S. S. Brilles, representing the Aetna Life and 
other companies at Zanesville, Ohio, is reported 
to have left the city, and his whereabouts is un- 
known. W. P. Vicars, special agent of the com- 
pany, has been there going over the accounts. 


The National Life of Vermont and the Pa- 
cific Mutual Life have notified the Wisconsin de- 
partment that they will file the annual report re- 
quired by the Wisconsin laws, even though the 
companies have withdrawn from Wisconsin. 


The attorney-general of Wisconsin has ruled 
that the Great Western Life can not issue disa- 
bility insurance in that state in connection with 
life insurance under its present form of policy. 
The policy does not show a division of the pre- 
mium between the life and disability features, 
and thus the proper disability reserve can not 
be computed, 


The pre- 
The new business in 








- AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





SPRINGFIELD, 


ADDRESS: 


THE FRANKLIN LIFE INSURANCE COMPANY 


ILLINOIS 





The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Iilineis, Obie, Penns ytvania and Georgia 


Bpleadid opportunity f: of 
organised ier thelonnel 


to makes 
subject to 


eonnection with a well-known Company 
annual examinations. 


Do not delay investigation but at once to fit by selling the matchless contracts of this 
> y tiga: ” begin pro y ng 


vecompany. A 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 


Home Office: Rawson Building, Cincinnati, Ohie 
MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms of participating and aon-pesticlonting policies and secures them a deposit RA 4 


full value in appro’ with 


State Auditor with 


of Iowa. 


This is the law. A 


policy. 
Rate of interest corned 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 





COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio. 
OF AMERICA 


Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete cauipment. os 


Address the Home Office 


Jacksonville, Ill, 











Men Who 
EARNEST WORKERS Can 
WANTED IN meet the first i 
GOOD TERRITORY | fash e ccher 
TO SELL two 
PLAIN POLICIES | {yz?licd, be fhe 
Union 








changed to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Co. 
Portiand, Maine 


FRED E. RICHARDS, Pacsivent 


ADORESS EITHER 
Thornton Chase, Supt., 84 Adams St.. Chicago. Ill. 


Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 








CENTRAL LIFE INSURANCE COMPANY 
OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods, Our record, our standing and our connections, particularly 
in Illinois, are in some respects unequalled, and clean, energetic men who act promptly, 
have before them Permanently Profitable Positions such as only a Live Young 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 





HOME OFFICE CHICAGO OFFICE 
Ottawa Banking and Trust Building 829 First National Bank Building 
OTTAWA, ILL, CHICAGO 





of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


NATIONAL LIFE INSURANCE COMPANY 








Insurance in Force December 3lst, $50,066,932,77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,623.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lite 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 


i MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 














If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, t FRANK E. HITCHCOX, Field Manager 
DOUGLAS PUTNAM, tary WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
H. W. COCHNOWER, Actuary and DK. CHARLES D. PIPER, Med. Director 

Assistant Secretary 





ANNUAL DIVIDENDS 


and all other up-to-date, attractive features are provided 
for in our 1908 policies, 


We want experienced men as general agents in Illinois, 
Indiana, lowa, Nebraska, Minnesota, Scuth Dakota, Mich- 
igan and Pennsylvania, who can produce from one bundred 
fifty to two hundred thousand of paid for business annually. 


If you are not indebted to any other company, write us and 
we will submit a renewal contract that will intesest you. 


Scandia Life Insurance Company 











159 La Salle Street . + : Chicago, Illinois 
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Editorial Announcement of Midland 





REDUCED TO $1.00 A YEAR 


PUBLISHED MONTHLY 





@We have taken, as a name for our Magazine, the word MIDLAND. 


WHAT IT MEANS 


@This word is coming to have a new and a very big meaning. When 
we use it, we see on the map the space, cut up with pink and green states, 
bordered by the Alleghanies, the Lakes, the Mississippi, and the top out- 
line of the section we call the South. So much for the map. In fact, we 
see the Big Valley as it is, and we forget the state lines between the pink 
and green spots: the Midland of the Republic, in its breadth, its activity, 
its throbbing, romantic, prosperous, appealing life. 


THE MIDLAND IDEA 


QThat’s why we call this magazine MIDLAND. We intended, once, to 
make it a State Magazine, but we couldn’t keep to a single spot on the 
map, after the Midland idea once got hold of us. For this Midland, 
which we see and serve as a whole, is filled with common interests, and 
lives more in its natural boundaries than in its arbitrary state lines. 


AS A COMMUNITY 


@To awaken its self-consciousness; to guard its interests; to foster its 
ideals, and to develop that local pride which seems to be, and rightfully, 
we think, an element in our national life, is our mission. With all our 
hearts, we abhor mean sectionalism; but with all our hearts we cherish 
local pride. 


ACHIEVEMENTS AND ACTIVITIES 


When you think of this Midland as a field for a Magazine, you see at 
once the wealth of material which lies at hand. The history of the region 
is absorbingly interesting, because it is all constructive; it all deals with 
struggle to build, never to waste nor tear down; it rings with victory in 
that struggle; and recent as it all is, in the historical sense, it is filled 
with such a rush of events that the older epochs of activity are slow in 
comparison. 


HISTORY AND ROMANCE 


@When you stop to think that back of all this lies a wealth of Indian 
tradition and legend, the romantic French and Spanish period—and the 
beginnings of our own civilization in the midst of unbroken forest and 
prairie; when you consider all this in the environment of our inland seas, 
our beautiful rivers which make seaports of our cities and enhance the 
charms of a varied landscape, you may appreciate the rich vein of his- 
torical and descriptive matter we hope to open. 


MAGAZINE OF THE PRESENT 


@QMIDLAND, however, lives more in the present than in the past. The 
publishers purpose to furnish, at a low price, a high-standard magazine— 
not necessarily large—which shall typify the best present-day develop- 
ment of the Middle West, which shall reflect in its several departments 
something of the fresh, new and vigorous life which is finding expression 
along distinctive lines in social, commercial, political, literary and artistic 
growth. 


SOME LEADING FEATURES 


@it will seek to become an avenue to the public of young and aspiring 
writers in prose or verse, as well as of those already recognized and 
known. 


WORK OF NATIVE AUTHORS 


@Books by Middle Western authors, in all departments of literature— 
particularly such as reflect in any way the history and traditions of the 
region: its life, its romance, its manners and customs, its characteristic 


natural features, its picturesque scenery, etc.—these will be carefully 
examined and receive liberal as well as critical appreciation in the pages 
of MIDLAND. 


THE CITY BEAUTIFUL 


@Many of our Midland cities and towns have done much towards becom- 
ing Cities-Beautiful. Much remains to be done. A notable series in 
MIDLAND during 1908, written by Charles Frederic Goss and others, 
will, when completed, constitute practically a text-book for a model City- 
Beautiful. The articles will be illustrated and full of interest, not merely 
instructive. 


REFORESTING AND GOOD ROADS 


@iIn the country the question of Good Roads is coming to vie in im- 
portance with that of Reforesting. Both are subjects which will be treated 
to the fullest extent in MIDLAND. Both are essential to the Midland- 
Beautiful. 


INLAND WATERWAYS 


@By the time the Panama Canal is completed most of our lake and river 
cities and towns should be practically inland seaports. MIDLAND will 
do its share in furthering this great movement, already safely under way. 


OUR COLLEGES AND UNIVERSITIES 


QThere will be a series on the higher educational institutions of the 
Midland which have helped to shape its history and tendencies. These 
articles will be full of college story and tradition and will tap one of the 
great veins of Midland interest. 


ART, MUSIC AND DRAMA 


@Do you know that we have right here at home a group of men who 
are working out the artistic possibilities of the section, whose work 
comes home to us with especial force because they deal with the art of 
our own region and because they belong to the Midland? We have a 
notion that the Middle West wishes to know about its own art and litera- 
ture and music and drama and history because they are its own, whether 
it is especially interested in all these subjects generally or not. The 
editors in charge of these departments for MIDLAND will pay particular 
attention to “native talent.” 


LAST BUT NOT LEAST 


@The remarkabe resources of the Middle West and the achievements of 
its many noted men and women will not be overlooked. 


@These are a few of the features that will make MIDLAND of interest 
and value to every one in the Middle West. 


It is true that Midland has been much written about. The general 
magazines of the East have been filled with our people and the work of 
our writers for years; it seems to us curious that the record of our activi- 
ties should have been so scattered; that there has not been some definite 
place for the literature of the Middle West—— 


@But it is a common trick to say that we wonder nobody has thought 
of it before. 


@As for the writers who will make MIDLAND, they are the same men 
who have been writing the section for the Eastern publications. If you 
will take up any single number of the great magazines, you will find its 
contents liberally sprinkled with the work of Midland writers—men and 
women with messages vigorous enough to carry far beyond our borders. 
These are the men and women who will write the things that are nearest 
and dearest to them for MIDLAND. 
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GENERAL [OWA SITUATION 


(CONTINUED FROM PAGE 1) 


into a scramble for cut rate business. 
They figured that it was better to lose 
premiums by losing business than by 
taking on liability at cut rates. Under 
the first plan they at least stood to es- 
cape losses, while under the second 
they had nothing to gain. This posi- 
tion looked pretty hard to agents. They 
saw a few of their best companies ap- 
parently deserting them in time of trou- 
ble. Companies that refused to cut 
rates materially saw the business go off 
their books. Bye and bye, however, 
those agents who had lost their heads 
began to see that there was no bottom 
to this cut-rate proposition. Whatever 
cut they might make or meet, somebody 
would be ready with a deeper one. 
They must either take a stand or do 
business for nothing. They might as 
well stand on the tariff as-on any other 
rate. Companies that had stood for 
tariff saw their business begin to come 
back and before many months their 
incomes were larger than when the 
boards broke up, and those incomes 
were from business written at a rate 
with a profit in it. 
Demoralization Still Continues 

The demoralization still continues, 
but the situation is regarded by some 
as improving. One field man I talked 
with thinks this experience has not 
been without its advantages. It has 
thrown men upon their own resources 
and compelled them to deal with condi- 
tions unaided by organizations. In 
some places where chaos reigned the 
agents have seen there was nothing in 
it for them and one after another they 
have taken a stand for adequate rates. 
When an agent has insisted upon being 
a disturber, other agents, whose busi- 
ness he was injuring, have refused to 
recognize him as entitled to business 
courtesies. Some of the agents that 
had large carrying facilities refused to 
accept brokerage from him. Being 
treated as an outlaw and a renegade is 
not pleasant nor profitable in the long 
run, and some agents are learning this 
by bitter experience. 

Nerve Is Needed 

According to one man I talked with, 
the main thing needed is nerve on the 
part of agents and field men, individ- 
ually, to stand for tariff. Of course 
that is hard to do. Some of the most 
prominent companies in the business 
are charged with being the worst of- 
fenders. Outside of the larger towns, 
most of the agents are side-liners and 
many of them have such small interest 
in the insurance business that they do 
not care whether they maintain rates 
or not. If companies individually 
would stand for tariff, or, if they con- 
sider the tariff too high, then for what 
they regard as reasonable rates, the 
situation would soon right itself, al- 
though some companies that are 
chronic bushwhackers would grow fat 
by shaving rates enough to get the 
business. Some of the companies that 
have kept their heads and refused to 
be stampeded are showing fine gains 
in business. 

Demoralization Possibly Desired 

It has been intimated from time to 
time that some of the big companies 
were very willing that demoralization 
should continue in Iowa for a time, 
believing that it would break the hold 
of the local companies, which have no 
other state in which to make up what 
they lose in Iowa. That conclusion is 
open to much doubt. The backbone 
of the business of most of the Iowa 
companies is farm insurance. It con- 
stitutes 75 per cent of the volume on 
the books of some. Farm rates are 
scarcely being cut at all. As nearly as 
I can learn, the Towa companies gen- 
erally are not rate cutters. They are 
not in business for fun or glory. With 
some of them it is of vital importance 
at this time that they make money, as 
they must have their capital paid up 
within a certain time and they are de- 





pending largely on profits to do this. | existence. This year special attention 


Therefore, to a very large extent, they 
are standing pat, as nearly as I can 
learn. 
Loss Ratios Low 

Unfortunately for the plans of any 
which may have figured that two or 
three years of cut rates would give 
some companies all they wanted, the 
loss ratios refuse to go above a normal 
point. Last year was profitable for 
most of the companies in Iowa. In 
the opinion of some very well informed 
men, the profits are too great. 
know that the fire insurance business 
can not stand prosperity. It always 
goes to pieces under it.- I asked one 
man if the basis rate is not too high. 
He answered, “Yes and No.” In his 
opinion—and it looks very reasonable— 
there should be two basis rates in 
Iowa, a lower one for the small town 
and country business, where the profits 
now are large, and a higher one for 
about twenty cities of 20,000 inhabi- 
tants or more. 

Losses Heavy in Cities 


In these centers where there are large 
business enterprises the companies 
have in many cases lost money heavily. 
Many of them are exposed to a serious 
conflagration hazard. Sometimes the 
losses have been due to the actual de- 
struction of large property values, but 
what makes them unprofitable to insur- 
ance companies is the fact that any loss 
of much consequence is likely to be 
total to insurance. Most of the large 
risks in Iowa are greatly underinsured. 
As coinsurance is unlawful, the mer- 
chants and manufacturers have the 
insurance companies largely at their 
mercy and carry in many cases less 
than 50 per cent to value. To equalize 
rates in the state, some underwriters 
believe that they should be raised where 
this underinsurance most prevails and 
reduced elsewhere, so that companies 
would stand to make a fair profit all 
around and an abnormal one on no one 
class of business. 

No rate within reason will enable the 
companies to come out even on some 
cities in the state considering their 
past record. One field man told me 
that some companies will not play even 
in Council Bluffs in 500 years. 


MIDYEAR MEETING IS HELD 


(CONTINUED FROM PAGE 1) 
internal affairs of the association, such 
as finances. 

A resolution was adopted expressing 
strong disapproval of the action of any 
agents, who in any place or under any 
pretext place insurance for themselves 
or others under conditions different 
from those to which the risk is subject 
locally, and instructing the grievance 
committee to report any such cases 
with names at the next annual meet- 
ing. Only a very few instances have 
been reported where members of the 
association have been guilty of this 
practice, but the organization does not 
propose to stand for action by its mem- 
bers which it would condemn on the 
part of companies. 

Takes Over Agency Bulletin 

The following action was taken re- 
garding the American Agency Bulletin: 

In conformity with the instructions of the 
Richmond convention, it is voted that the Amer- 
ican Agency Bulletin hereafter be printed by the 
National association as its official organ, and that 
the National association assume all the liabilities 
and obligations of the publications. 

There was an extended discussion on 
the subject of legislation, especially in 
anticompact states. It was brought out 
that the agents are taking more interest 
in this subject than the companies are. 
In the east the agents and companies 
have an effective working organization, 
but in the west the agents regret that 
there exists practically no cooperation 
and that the companies show but little 
desire that there should be any. 

Officers to Visit South 

The National association is making a 
steady growth in membership. Before 
the end of the year it is expected that 
thirty-five state associations will be in 
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is to be given to strengthening the or- 
ganization in the south, and to that end 
President Offenhauser and Secretary 
Putnam will make a trip throughout the 
south, attending meetings of the various 
state associations, probably in May. 

Among those present at the meeting 
were the following: 

F. W. Offenhauser, Texarkana, Tex.; Henry 
H. Putnam, Boston; W. H. Mandeville, Olean, 
N. Y.; W._A. Eldridge and Fred Guenther, De- 
troit; M. D. Geer, Saginaw; E. H. Forry, In- 
dianapolis; J. Vene Dorland, La Porte, Ind.; 
Merwin Jackson, Toledo; D. F. Collingwood, 
Pittsburg; R. T. Manley, Birmingham, Ala.; Wm. 
N. Force, Sheovepert. La.; F. J. Hummel, Lou- 
isville; W. Carlton and T. A. Camman, 
Owensboro, Ky.; George D. Markham, St. Louis; 
“a H. ween, jas. 3 Lo a ag = E. J. For- 
ester, inneapolis; oge W. G. 
Strickland and F. G. Woeue, St. Saul; ‘ef 
Manson, Wausau, Wis.; O. S. Morse, Janesville, 
Wis.; E. d: Tapping and G. Y. Wilkinson, Mil- 
waukee; D. Sexton, East St. Louis; E. B. 
Case, B. F. Rogers and L. M. Drake, Chicago. 


MARKHAW’S STRONG TALK 
(CONTINUED FROM PAGE 2) 

find that they are successful men. 
There is an inspiration in mingling 
with successful men in the same line 
of business. Brought to one point 
are grievances and suggestions to be 
threshed over. Agents become broader 
in their opinions after they hear the 
issues discussed by their fellows. 

Mr. Markham showed what the as- 
sociation had accomplished in prevent- 
ing overhead writing. Before the move- 
ment started, companies felt free to 
invade the territory of resident agents 
through the big city offices. Thus the 
so-called country agents were being de- 
prived of what rightfully belonged to 
them. The companies needed to have 
this injustice pointed out. It is now 
an acknowledged wrong and the com- 
panies in most part are co-operating 
with the association in complying with 
its rules in this respect. 

Multiple Agency Problem 

Mr. Markham told of his attempt 
while president of the National asso- 
ciation to get the companies together 
on the sole agency question. He be- 
lieved that if all acted at once some- 
thing could be accomplished. However, 
the “annex” was the barrier that pre- 
vented any results. It was a problem 
that could not be solved. Mr. Mark- 
ham expressed the opinion, however, 
that the single agency system was be- 
ing viewed with more favor than ever. 

He told of the state organizations 
and the spread of the movement to 
unorganized states. The American 
Agency Bulletin, he asserted, was doing 
a great work in publicity. The na- 
tional secretary gives his entire time 
to the work of the association and has 
accomplished much. 

What Has Been Done in Rate Wars 

Mr. Markham called attention to the 
fact that a few years ago it was not 
infrequent for companies to settle pri- 
vate grievances in a town by opening 
rates and destroying the business of all 
agents. There was no principle at 
stake, but it was simply a means of 
seeking revenge. The agency associa- 
tion has succeeded in putting a stop 
to this practice by pointing out the ab- 
solute injustice and injury to innocent 
agents. Rate wars are few and far be- 
tween and the association as a mediator 
has succeeded in warding off threatened 
demoralization in a number of points 
where the companies even really 
thought they had a general grievance. 

Bate Question Is Paramount 

The rate question is the paramount 
one today, in Mr. Markham’s opinion. 
It is the one that brings the agents 
and companies into direct contact with 
the public. The western country is at 
the verge of public revolt where estab- 
lished and useful rating institutions 
are threatened. Something will have 
to be done to ward off the hostility, 
and Mr. Markham believes that it is 
up to the agents to do something. 

“The agent is not alone the servant 
of his companies,” said Mr. Markham. 
“He is just as closely bound to the as- 








sured. The premium payer places ab- 
solute trust in his agent. He expects 
him to look after his insurance inter- 
ests. We are just as responsible to the 
assured as to our companies. We 
should be loyal to both.” 

_The insurance people will have a big 
bill to pay, Mr. Markham declared, 
unless they get this rate issue perma- 
nently settled. The public is pretty 
much aroused over the matter and 
prosecutions are becoming common. 
More drastic legislation is threatened. 
The self-interest of the agent is tied 
up in the matter. 

Three Methods of Handling Legislation 

Mr. Markham explained the three 
methods that have been tried by local 
agents in dealing with legislation. First 
is the plan of going to the state politi- 
cal bosses. The second is the appoint- 
ment of a legislative committee, one 
or more members being located at the 
capital, who can work in a general way 
on the insurance committees. 

Neither of these have been effective 
as they should. Mr. Markham believes 
that every county should be organized 
with a county chairman, who will work 
up sentiment among the agents of his 
county. They can go to the prominent 
men and explain the situation and urge 
that the representative be advised at 
once of their sentiments. Each sena- 
torial district can have a chairman who 
can work in a similar manner. By se- 
lecting influential local agents who are 
close to the important business inter- 
ests of the county, Mr. Markham be- 
lieves that a sound business man will 
appreciate their frank and definite 
statements. Telegrams or letters to 
legislators are a potent weapon. 

Comments on the Western Union 


Mr. Markham in high terms paid his 
respects to the Western Union as be- 
ing the most efficient and strongest 
business organization with which he 
was acquainted. Its members are men 
of high intelligence and able under- 
writers. It has done much good for 
the business. At the same time he 
added that in his opinion the Western 
Union had endeavored to centralize 
too much and had disregarded outside 
influences that could reach the public. 
It has not taken the policyholders into 
consideration as it might. He believes, 
however, that the Western Union is 
seeing a new light and feels that some 
plan must be adopted whereby the com- 
panies and the public can co-operate. 

Public Demands a Fair Rate 

The public in insurance, as well as 
everything else, demands a fair rate. 
It wants to be convinced that the rate 
it pays is reasonable and that the 
method of getting the rate is accurate 
and just. Just now it is not convinced 
and the insurance men are called on 
to meet the issue. 

“This rate question must be fought 
out,” declared Mr. Markham. “It is 
here and is thrust upon us. We are 
threatened. The agents and companies 
are alike interested. The companies 
want to be fair in this matter. They 
are anxious to treat with the public 
equitably. They possibly have gone 
about it in a wrong way. We all should 
fight this issue to the very end along 
lines that will heal the situation per- 
manently. We must convince our cus- 
tomers in a way that will leave no 
doubt. I believe in this crisis before 
us the two factors that will bring vic- 
tory are the missionary work of the 
agent and the scientific measurement of 
the rate.” 


POTTER SOUNDS KEYNOTE 
(CONTINUED FROM PAGE 3) 


this method, if carried to the extreme, 
would create dissatisfaction, as the sub- 
agents would not get the full privileges. 
He said: 3 
If the local agent would deal more fairly. with 
the companies represented by him, in giving a 
fair division of the business he controls to each 
and every company in his agency, then the com- 
panies, as a rule, w be and con- 
tented; but, instead, it very often happens that 
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help him carry his large lines, special hazards, 
or the least desirable business of his agency. 
How Dual Agencies Come About 

After a while the companies receiving the 
least desirable business either make a change, or 
in order to obtain a fair classification out of a 
given town or city, establish a dual agency; and, 
as I have above stated, the local agent is very 
often to blame for such a move. 

The companies that receive a satisfactory busi- 
ness from a town rarely, if ever, plant dual agen- 
cies. 

To my mind, the fair way to treat companies 
in a local agency would be to divide the business 
proportionately as to classification and volume, 
on the basis of the length of time each company 
has been in the agency, taking into considera- 
tion, of course, the value of each company te 
the agency. Those companies which have been 
the longest in the agency are, as a matter of 
fact, and in justice, entitled to the larger vol- 
ume, but not to a better classification, than 
those which might have been more recently added 
to the agency. 

As a general proposition, I think that more 
than one agent representing the same company in 
a given town or city does not produce the best 
results, from either the standpoint of the com- 
pany or the agent. 





Late Life Insurance News 


By a vote of thirty to nineteen the 
New York senate this week defeated 
the attempt of Governor Hughes to re- 
move Superintendent of Insurance Otto 
Kelsey from office. Last year but twen- 
ty-seven senators voted in favor of Kel- 
sey on the same issue. 

The Hamn bill permitting life com- 
panies to enter into reorganization 
agreements to protect their interests 
has passed the New York senate by a 
vote of thirty to seven. The bill now 
goes to the governor. 

W. Sherwood Doyle, manager of the 
Great Western Life at St. Louis, re- 
signs to become vice-president of the 
Great American Life, in process of or- 
ganization. 

C. W. Dorsey, former vice-president 
of the Intersouthern Life of Louisville, 
is appointed inspector of the southern 
department of the Philadelphia Life, 
with headquarters in Louisville. 


MISCELLANEOUS NOTES 
The Western Adjustment Company of Chi- 
cago has increased its capital to $20,000. 
W. A. Reeds and Bell Bros. have combined 
at Oakland, Ill., under the name of Reeds & 
Bell Bros. 


General Manager James Clunes of the London 
Assurance will arrive in New York in March 
on his way to San Francisco. 


The Standard Publishing Company, 93 Broad 
street, Boston, has just issued the 1908 edition 
of the Standard Fire Insurance Tables. Price 
25 cents per copy. 

The Fire Insurance Pocket Index for 1908 
has just issued from the press of the Spectator 
Company, 135 William street, New York. The 
price is 25 cents a copy. 


W. Bennett Gough, a fire insurance man 
formerly well known in Philadelphia and New 
York, has located in Seattle, and has no doubt 
general agency plans in view. 

C. S. Best, formerly of the A. M. Best Com- 
pany, of New York, has taken up his perma- 
nent residence in Seattle, and will open a gen- 
eral insurance business with that city as head- 
a es 





ooper, North Dakota insurance com- 
r, has appointed H. E. Miller of Towner, 
deputy commissioner in place of A. Rolling, re- 
signed. Mr. Miller was formerly editor of the 
Towner Tribune. 

Manager E. M. Sellers of the Indiana Inspec- 
tion Bureau addressed the members of the 
Muncie (Ind.) Commercial Club Tuesday on 
ways to improve the fire department and streets 
so as to secure lower rates. 


The two Indiana field organizations had their 
conference committees meet this week in an 
effort to get together and reestablish the old 
relations. Recent large losses in Indiana are 
said to cause the desire for better cooperation. 


Dr. Z, Orto, president of the Simmons Na- 
tional Bank of Pine Bluff, Ark., has been elected 
president of the Travelers Fire of that city, vice 
John F. Rutherford, who resigned to give his 
time to his other interests. 

Jefferson Johnson, colored, and Hilliard Jones, 
white, were sent to the Mansfield reformatory, 








burglary. 

J. C. Prioleau, who has been stamp clerk for 
the Southeastern Tariff Association for North 
Carolina and South Carolina, has resigned to be- 
come special agent for the Continental, covering 
the North and South Carolina field under Spe- 
cial Agent C. F. Hard. 

While the lumber and shingle mills of Wash- 
ington have been closed down through various 
causes, some four months, not a single fire has 
occurred among the mills not in operation, im- 
plying either an excellent moral hazard or an 
extraordinary optimism. 


POINTERS wt 


FOR LOCAL AGENTS. 














The common faults in buildings 
which invite conflagration are: 

Open stairways and elevator shafts. 

Internal openings in brick dividing 
walls. 

Absence of fire shutters, or metal 
sash with wired glass. 

Low parapet walls. 

Shingle roofs. 

Hot air and steam pipe too near 
wood. 

Unprotected metal floor supports. 

Chimneys less than the length of a 
brick in thickness and unlined by burnt 
clay or terra-cotta pipe. 

Each of these errors in building, ex- 
cept the chimney, can be corrected for 
a sum the interest on which would be 
much less than the saving that would 
result from a reduction of the insur- 
ance premium, for each of the above 
mentioned defects is charged for. 

The vertical opening is the greatest 
producer of total losses because it fur- 
nishes an inflammable flue for flames. 

Openings in dividing walls should be 
furnished with automatic iron doors or 
filled with brick. 

Either metal sash with wired glass or 
tin-clad shutters should be placed in ex- 
posed windows. A window shutter cov- 
ered with tin will not warp from heat 
so as to let in sparks, as an iron shutter 
may. 

Parapet walls should be built up to 
three feet. 

Stairways if enclosed should be fitted 
with spring doors, if not enclosed they 
should have trap doors. 

Elevator shafts should be enclosed 
or have a trap door at each floor. 

The shingle roof adds so much to the 
insurance rate that one cannot afford 
to let one remain on an expensive build- 
ing. 

Wood should be cut away from hot 
air and steam pipes. Either may be- 
come red hot. Against wood they con- 
vert the surface into charcoal and then 
fire it. 

Metal pillars or joists if not protected 
by some burnt clay product or concrete, 
spring when heated and let down the 
seiling of the burning room. 

A conflagration danger that it is 
hardly worth while to preach against 
is the immense size of rooms in whole- 
sale and department stores. A partition 
will ordinarily hold back a fire until the 
firemen can get water to it. Such 
rooms should have sprinklers—Ohio 
Fire Marshal. 


Question—I beg to call your atten- 
tion to the questions and answers in 
the February issue under the head of 
“Pointers for Local Agents.” The first 
question I have reference to being the 
one in which a policy was issued for 
three years for $300 at 1% percent, 
dated June 13, 1906, removal permit on 
same Oct. 2, 1906, new rate $2.50, and 





WHAT DO YOU WANT? 


There is probably a vacancy in your a 
would like 


HERE IS A CHANCE TO INCREASE YOUR ANNUAL INCOME 


THE WESTERN UNDERWRITER COMPANY 


145 LA SALLE STREET 


TT lecaex<+ OF Fano 


CHICAGO, ILLINOIS 
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miums are figured in our office, the 
assured would be entitled on a pro rata 
basis to a return premium of $5.50, and 
on a short rate basis to $3.75. 

The second question, one of policy 
for $700, written for a term of three 
years, from Feb. 5, 1906, rate $1.20, re- 
moval permit April 30, 1906, new rate 
of 80 cents, and a removal permit May 
10, 1907, new rate $5.50, and cancelled 
Sept. 1, 1907. I would say the assured 
is entitled to a return premium on a pro 
rata basis of $18.32, and if cancelled at 
short rates $9.63. 

I beg your pardon for taking this 
matter up with you in this way, but if 
we have been figuring our return pre- 
miums incorrectly, the sooner we find 
it out the better for all parties con- 
cerned. 

Answer—The question of return pre- 
mium hinges on the question whether 
the earned premium be deducted from 
the premium actually paid or from the 
annual premium at the current rate in 
force when policy is cancelled. Some 
companies use one method and some 
another. Investigation seems to indi- 
cate that the return premium should be 
taken from the rate in vogue at time 
of cancellation, hence the above calcu- 
lation would be proper, except when 
policies are issued for short term at 
short rate. Then the short rate earned 
premium is deducted from the premium 
actually paid. 

Question.—W hat 
credit insurance? 

Answer.—London Guarantee & Acci- 
dent, 315 Dearborn street, Chicago; 
Ocean ‘Accident & Guarantee, 350 
Broadway, New York; American Credit 
Indemnity, St. Louis; Philadelphia 
Casualty, Philadelphia. 


Want Column 


One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 


WANTED—In a general fire insurance 
office at Chicago, a young man experi- 
enced in checking agents’ accounts. 
a experience and salary expected. 

25. 


companies write 

















WANTED—By a daily report examiner 
having seven years’ experience, position 
in a general agency. Address D 7 





WANTED—To purchase, by a young 
man, half interest in a good paying in- 


Surance agency. Address X 11, Western 
Underwriter. 


FOR SALE— Oliver typewriter, with 
policy carriage. Address George M. Har- 
vey Company, 159 La Salle St., Chicago. 


WANTED—By an American nonunion 
company, a special agent for Ohio and 


es ee Give references and experience. 
0. 


WANTED—To buy an established in- 
surance business, in thriving city of from 
5,000 to 25,000. Would prefer location sur- 
rounded by good farming territory, middle 
west or southwest. Must bea good bargain 
and a reasonably agreeable location for 
permanent residence. Address 624 Acad- 
emy street, Kalamazoo, Mich. 














WANTED—Personal accident writers in 
every town and city in Ohio. Liberal con- 
tract and commissions. Address Bartley 
J. Doyle, Manager, Personal Accident 
Department, Casualty Company of Amer- 
ica, Chamber of Commerce Building, 
Cleveland, Ohio. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 
FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets, December 31, 1907, 
$107,811.44. 


Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 
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Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company ef America. 
RITCHELL, MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
Sole Agents: Pheonix of Lendon; 








irden; 
Camden; Teutonla, La.; Pelican; 
serve; Commercial Union; Commonwealth. 





@ J. ULLMASA Cc. a. NEWwTeR 


J. ULLMANN & CO. 
159 La Salle St., Chicago 


ts for 
NEWARK FIRB «+ = Newark, N. J. 
CAPITAL FIRE - = Concord, N. i. 
STATE FIRE(Ltd.) - Liverpool. Bag. 


Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 

General Insurance Agents and Brokers 
943.948 Century Bldg, St. Loule 
solicited. Commissions paid non-reai 














Star, Delaware, Aurtin Franktort, Ni, Plate Giaes Oot. 
umbla, and U. 8. Fidelity and Guaranty of Md. 





CHURCHILL WHITTEMORE CO. 


a Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Lou's properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L. PETTIBONE & CO., Managers. 


D, ™- MARTIN & CO,, Inc. 
209 So. 13th St., OMAHA, NEB. 








Commission allowed non-resident 
Agents on Omaha 
property. 


Actuartal. 


M M. DAWSON, F. I. A. 
. CONSULTING ACTUARY 
Member of the Actuarial Society of A 


Fellow of the Institute of Actuaries, Member 
the Deutscher Verein fuer Versic W issea- 











No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D. 
(in mathematics) 





Consulting Actuary 


1312 Geddes Avenue - 
J H. NITCHIE, ; 
“ ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 


TELEPHONES: 


Ann Arbor, Mich. 





Central 789. Automatic 2999 


tnsurance Attorneys. 
Hartwell Cabel. 


CABELL & KOHL 


Attorneys at Lew 


810 First Nat'l Bank Bidg., Cincinmati, O. 


Special attention given to insurance cases. 








J. Louis Kohl 








In answering advertisements please men- 
tion THE WESTERN UNDERWRITEE. 
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—— The Fob Hancock WYLAL | saeco mone ee 
I ¥ L I N O I S L I F E Life Tusurance Co. Franklin 4. Zane,Sec'y Frank P. Deering, Counsel 
INSURANCE COMPANY :: et agi St Unlimited Liability of Stockholders 


FORT DEARBORN BUILDING 











CHICAGO 


JAMES W. STEVENS, President 


Off i inducements to reliable and whe in or who would like 
‘ere exceptional i: Aaperant qnemeems eocapirtnest or 


Address the HOME OFFICE; 


134 MONROE STREET 








Massachusetts Mutual 


Life Insurance Co. 


SRRINGFIELD, MASS, 
Incorporated 1851 


-- General Agency Opportunities 
for a few Al Personal Writers. 


New policies, splendid annual dividend record, 
"low expense ratio. 


= x, 316 Merchants Loan and Frust, Chicago 
Shatner ney, Maleem 
Columbus Agency, 1003 Outlook Butlding 





THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 





Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of lew expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyholders higher dividends than most of our competitors do. 


It is easy to build up a clientele of satisfied policyhol 


rs for a company like ours. 


gQoD TERRITORY 4ddress Bankers Life Insurance Co., Lincoln, Neb. 





A POLICY 


YOU CAN SELL 


from 18 to 55, in amounts from one to five thousand. 

District Managers are wanted in sichigna, - 
ana, lowa, Missouri, Oklahoma, Kansas, Nebraska- 
Colorado, Wyoming, Wisconsin, North and Sout! 
Dakota, ‘Texas, ennessee, — and West 
Virginia, Utah, Pennsylvania, New Jersey and 
Delaware. 

If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars. 


National Life Association 
DES MOINES, 10OWA 


THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, $312,000.00 
S ctesieedienenmell r 


Productive and successful 
Western and Southwestern 
attractive policy issue) today. 


We Are Ditterent 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members dbring Aim a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 














wanted in Middle, 
to sell the most 











Indorsed by Business and Professional 
Men North—South—East—West 


THE PRUDENTIAL RATES 


NEW Low-Cost 
Policy are the 


SS a we 
Lowest, 





with 
and 
by 


Safety 
Company f 
Sercesnen ing 


Importance 


We want YOU! 
THE PRUDENTIAL INSURANCE COMPANY} 
OF AMERICA 
Incorporated asa Preck Company by the State 


of New Jersey 
JOHN FP. DRYDEN, Home Office, 
President. NEWARK, N. J. 














INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





Provident Life and Trust Company 


OP PHIBADELPHIA 


Insurance in Force, $191,986,786.00 

The NEW POLICIES of the Provident <io un- 

euappeeed for conciseness and simplicity of form 
for adaptability and liberality in a)! essentials 


Assets, $61,033,581.50 


The premium rates of the Provident are exceed- 
tngly low and are still further reduced by large 
annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


Yarosr & Extis, General 
SaFro 


W. Janwny, General Agent. |. 
Raexsz, General Agents . 


+ 812 Union Trust Building, Cimcinnati, Ohio 
- 706-710 Garfield B , Cleveland, Ohio 
- pitzer Buil . Toledo, Ohio 

. . 825 Marquette Ch 





ay 1 ee eee ete Mich: 





8. H. Ruopzs, Pres. Ro.anp O. Lams, Vice-Pres 
Watton L. Crocker, Sec’y 





Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies. Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 

see our policies and terms before engaging 
elsewhere. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Sta Agen} for Ohio and West Virginia, Board o! 
yrade Building. Columbus. Ohio 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


? Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 
H. S. WARNER, Gen’l Agent 
CHICAGO, ILL. 








MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 





Yearly dividends have been increased for the last three years 


1906-7-8 at a rate equalled 


by no other company. 


y 
Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 
Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 





For Information Address 


THE MUT 


GEO. T. DEXTER, 2d Vice President 


UAL LIFE 


Insurance Company of New York. 


34 Nassau Street, 


New York, N. Y. 





Union Central Life 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 


Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


All policies now issued by the BERKSHIRE give 
to the insured all the oaven e of the perfected 





———_ iw 4 ; a 
lore insuring your life or an exe 
ASSETS, $55:619.517.39 amine the new policy contract mow being issued by 

LIABILITIES, 53,7094,524.89 the BERKSHIRE. 

A. K. Hannen, Gen’! : t Merthess Ohio _ 

JESSE R. CLARK B. P. MARSHALL, amson -» Cleve! 

President son Puastient uN A. RINGOLD, Gen’! t Sou Ohio 
io 1uiam D. W Gini Agent feilincie 

ALLAN TERS, Sup't . WyManR, f 

— ‘ - ‘ 100 Washington St., Chicago 





WM. D. FAIRBANKS, 
President 


LORISTON M, FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








I ircs ch apbanksetianed<cntessqesdigeal $100,000.00 
(RSE Se: Pe ee Oe oe Se 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
SN Ti chakahdd aged ones be <s.neensd epadvowneis 62, 793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 


rar Tre ee sears rae, oS ee 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








HE bane of the insurance business 

is the side-line agent. Legitimate 

agents who make insurance their 
chief business are constantly menaced by 
the competition of men who are doing just 
a little insurance as a side issue. Apparently 
there is no cure for this, but it rests with 
the agents themselves to improve the situa- 
tion somewhat. In small cities and towns 
casualty and surety companies generally 
find it very difficult to get good agents. 
There may be one or two men in a town 
who do a good business in this line, but 
they already have all the companies they 
want, as a rule. Accordingly new com- 
panies entering the town are forced to 
seek outsiders. Some surety company 
tepresentatives claim that they find it so 
difficult to get fire agents to handle their 
business satisfactorily that they generally 
seek lawyers as agents. When a lawyer 
has taken on a surety company it is only 
another step to take a couple of fire com- 
panies “to handle business that comes 
in.” Then he becomes a side-line insur- 
ance agent and is interfering with other 
agencies. If fire agents in smaller cities 
would treat the casualty and surety busi- 
ness more seriously, push them as hard 
as possible and learn to handle them in- 
telligently, they could find profitable em- 
ployment for their time without so much 
dabbling in real estate, loans and collec- 
tions and they could, by taking care of 
casualty and surety companies, do much to 
keep the entire insurance business, except 
life and disability, in the hands of a few 
men, interested in maintaining rates and 
good practices. 





The line between gambling and insur- 
ance is an indistinct one. If A bets B 
that B will not be injured or that his 
plate glass window will not be broken 
or his cashier become an embezzler with- 
in a certain time, that is gambling. If 
A makes the same bet with a dozen more 
men, it is still gambling; but if he makes 
the bet with a thousand men, it ceases to 
be gambling and becomes insurance, for 
on a thousand similar risks A can get an 
average. In all probabilitiy he will lose 
some of his bets every year, but on that 
number of risks the losses will come with 
sufficient regularity so that A can com- 
pute on a scientific basis the odds he may 
safely give. When A can do this, he 
ceases to be a gambler and becomes an 
underwriter or an insurance company, as 
the case may be. 

The various states recognize this fact 
when they provide by law that a mutual 
company may not issue a policy till it has 
applications for, say 200 policies, and is 
ready to issue them all at once. So, also, 
the laws provide that if the number of 
policies in force drops below a certain 
figure the company shall be wound up, for 
the law of average is not effective on a 
small number and the company would be 
engaged in a gambling business—merely 
taking chances on an unscientific basis, 
trusting to luck, so to speak. 

A big railroad system with a thousand 
section houses, way stations and water 
tanks, can afford to carry its own fire 
insurance on them—it has enough struc- 
tures of somewhat similar value and char- 
acter to give it an average. The owner of 
one small home cannot afford to do this. 
He is simply gambling with fate if he 
allows his property to go uninsured. So, 
if he is prudent, he unites with a thousand 
or ten thousand others similarly situated, 
and, through the medium of a fire insur- 
ance company, gets advantage of the law 
of average, 

Civilization has been said to consist 
largely of eliminating the element of 
chance. Civilized nations frown upon 
pouting because of its demoralizing ef- 
fects upon their citizens. The individual 
is born into a gamble. He may live or 





he may die, he may be injured or he may 
not, his property may be destroyed or it 
may not. In barbarous countries each 
individual continues to take his own 
chances. Under civilization he seeks to 
eliminate them, to change the unknown 
chance of an overwhelming loss into a 
known small loss, which he can stand. 
Instead of standing in constant jeopardy 
of losing his home, worth $1,000, by fire, 
he pays, say $10, every three years. This 
is where the prudent, civilized man differs 
from the barbarian. He has learned to 
co-operate with his fellowman for the 
general good. 

Insurance is merely co-operation among 
individuals to eliminate the element of 
chance. 
ment in favor of insurance is that the 
individual can not afford to take his own 
chances if, in case they went against him, 
the loss would be crippling. A wealthy 
man may see fit to take his own chances, 
just as he may indulge in luxuries. The 
poor man may refuse to reduce his un- 
certain chances of great loss to a small 
certain loss, but he can not justify such 
a course on the ground of prudence. 


The one unanswerable argu-. 





tion this month was of great interest. 
He pointed out the reasons fire agents 
should represent casualty companies. 
He was talking chiefly to men of the 
medium-sized cities and larger towns. 
In some of these points the casualty 
companies have their own men. Presi- 
dent Armstrong’s plan is to make the 
fire man the general insurance man 
insofar as the fire, casualty and surety 
business is concerned. The agents who 
have devoted themselves exclusively to 
fire have not appreciated the develop- 
ment and possibilities of casualty lines 
and have allowed others to build up a 
good business. President Armstrong 
argued that in time these casualty men 
would be in a position to command all 
lines of a man’s insurance unless the 
fire agents educated themselves in cas- 
ualty insurance so that they could han- 
dle it intelligently. Again President 
Armstrong pointed out the advantage 
of having an income from casualty busi- 
ness to be an anchor to the windward 
in a fire business became demoral- 
ized. 

The fire interests have taken excep- 





““*There’s no chance for any business te 


et away 


Srom the Agent who sells CONTINENTAL 
policies of accident and health insurance.” 


THE POLICIES OF THE 


ontinental Zasualty Qompany 


CHICAGO, ILLINOIS 


Cover all Phases of Accident and Health Insurance. 





A greater variety of better policies than ever before, © 
enabling Continental representatives to meet every 
demand for disability protection. 





LIBERAL COMMISSIONS, GOOD TERRITORY, 
GIVEN TO PRODUCERS. 


ACTIVE CO-OPERATION 
ADDRESS 


H. G. B. ALEXANDER, President and General Manager. 
1208 Michigan Avenue, Chicago, IIl. 





The danger of loss from fire has been 
constantly before people so long that al- 
most everybody appreciates it, and guards 
against it by means of fire insurance. Mil- 
lions of men protect their families by life 
insurance. But the public does not so 
thoroughly appreciate the danger of a 
crippling loss by an injury to an employe, 
by the explosion of a boiler or flywheel, 
by the defalcation of a trusted cashier, 
by the illness or injury of a man whose 
constant oversight is necessary to the 
success of his business or whose weekly 
wages are required to keep his family from 
actual want. The work of the casualty 
and surety agent is to make this danger 
appreciated and then to convince the pros- 
pect that he can not afford to gamble 
for such big stakes, but, as a matter of 
prudence, must co-operate with others to 
eliminate the element of chance which 
may cause him serious embarrassment, if 
not ruin. 





The address of President Armstrong 
of the Philadelphia Casualty before the 
Illinois Fire Insurance Agents Associa- 





tion to casualty connections because 
the way was opened for indirect rate 
cutting. For instance, a fire agent be- 
longs to a local board which maintains 
rates. He can not cut fire rates for fear 
of penalty or being disciplined by his 
companies. He therefore rebates on 
plate glass, liability, accident, burglary 
or other casualty lines. Therefore 
agents have been forced to secure a 
casualty company to be able to meet 
this kind of competition. 

Of course the casualty companies ap- 
preciate the insidious nature of such 
methods of producing business. The 
strength of the home office of such 
companies as are seeking connections 
in fire agencies will be thrown against 
such practices. They will want to be 
on the same foundation as the fire com- 
panies and get one hundred cents on 
the dollar. The casualty companies 
are not anxious to be considered a 
means of rebating on fire risks, but 
wish to be as valuable to an agency as 
the fire companies. 

It would pay the executives and man- 








agers of the casualty companies to use 
their strongest influence to prevent the 
rebating of casualty premiums in order 
to secure fire business. 





“Polished” men, like polished fur- 
niture, produce an agreeable effect; but, 
like furniture, they don’t wear well un- 
less there’s sturdy, genuine material 
under the veneer. 


SELLING ACCIDENT INSURANCE 
SOME PERTINENT SUCCESTIONS 


(CONTINUED FROM JANUARY SUP- 
PLEMENT) , 








It is manifestly impossible to pre- 
scribe a definite form of words and re- 
quire salesmen to use that in all cases 
when they approach people at the first 
interview. What would be proper to 
say to one man under given circum- 
stances might be unsuitable to say to 
another under different circumstances. 
Much must be left to the discretion of 
the salesman. At the same time there 
are certain leading statements to be 
made, and certain ways of making them, 
which experience has shown to be well 
adapted to the end in view. Some of 
these forms are here given in order 
that beginners may profit by them. 

Among the suggestions given in a 
recent issue, four stages of the sale 
were outlined. Just how to present the 
various stages is often a puzzle. The 
following suggestions have been found 
useful by many successful agents: 


The First Stage 


A prospect must be made to appre- 
ciate the general statement that acci- 
dents do happen. A glance at any 
morning’s paper is sufficiently convinc- 
ing. (have one on hand for use). So 
study your customer that you may il- 
lustrate how an accident may happen 
to him. Have a number of accidents 
at your tongue’s end to tell him about 
—either experiences of your own or of 
others. The best to mention are con- 
cerning some person in the prospect’s 
own community. Ask him if in his per- 
sonal experience he has not met with 
an accident or had very narrow es- 
capes, or if some friend has not suffered 
an accident. Most men will be able to 
tell you something from their personal 
experience. No matter how careful we 
are, a mistake is bound to occur sooner 
or later—a hurried dash for a car; a 
step in the dark; the slippery pave- 
ment; the sharp end of a tack; the 
Travelers’ experience of forty-two 
years showing one in eight injured, etc., 
ad infinitum. 


The Second Stage 


After fully convincing the prospect 
that he is liable to suffer an accident, 
ask him if he has provided any way to 
meet the inevitable loss of time and the 
increased expense. He may have a bank 
account, but that may be called his cap- 
ital, which should not be touched. That 
is his old age fund. Show him that any 
corporation whose capital is impaired 
is nominally, if not actually, bankrupt. 
Picture to him the weeks of idleness, 
to say nothing of the permanent dis- 
ability due to loss of sight, limbs, etc., 
possibilities too awful to mention. Show 
him how one week’s disability, causing 
loss of time and added expense, would 
cost more than the premiums for one 
year’s insurance; that he need not be 
totally disabled, but that the contract 
provides payment for partial disability, 
surgeon’s fees, and the elective benefits. 
Tell him of the peace of mind you have 
on thinking that an insurance company 
pays the bills when accidents happen, 
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that the wife and babies (if he has 
them) can have the usual good living 
and clothes. Most men can be reached 
through the heart, some through the 
head. 

The Third Stage 


The fact that the best men in the 
country and in his town carry accident 
contracts should influence him. Have 
a list handy. If you have not a list in 
his town, have some of the neighbor- 
ing towns, or name some big men 
known nationally who carry policies or 
who have received indemnities. 

The Fourth Stage 

The prospect is then ready for the 
fourth step—a conviction that he should 
get a policy now—immediately. It is 
a simple proposition that if others suf- 
fer accident he is likely to; the quicker 
he gets the insurance the better off he 
is. You have shown him that a very 
important phase of his financial system 
is weak and needs support. Illustrate 
something that would apply to him—a 
leak in the roof of his home, which 
would ruin valuable furnishings and 
grow large; a bursted pipe he would 
not hesitate one minute to have re- 
paired; and yet he hesitates to guaran- 
tee the inome that makes the home pos- 
sible. If his wife, children, father or 
mother were ill or injured he would 
not say, “Tomorrow will do,” in send- 
ing for a physician, and yet he now 
hesitates to protect the great waste 
made possible through accidents, the 
occurrence of which would make the 
care of home and loved ones a serious 
burden and deprive him and others of 
many joys of living. 

He must be made to realize not only 
that a policy pays for itself in the long 
run, but that it begins to pay for itself 
immediately after he gets it; that it 
Saves more than enough to pay for the 
first year premium. A thorough under- 
standing of this proposition offsets the 
objection so frequently made that the 
prospect has some other special ex- 
pense to meet before he can afford the 
policy. 

He should be impressed with the fact 
that a thing which pays for itself is 
never an expense; that not only can he 
always afford a thing which makes 
money for him, but he cannot afford to 
go without it a single day. 

Stick to this one idea, always come 
back to it, and come down hard on it 
—a thing that pays. 


Settle Each Point Thoroughly 


Don’t fire your arguments along too 
fast; fire a good one into him and see 
if he feels it. Let it sink in. If it isn’t 
enough, give him another—on the same 
question, though. Don’t change from 
one point till you’ve made it; then, 
when your man is convinced, drop it. 
If you hammer a nail after it’s driven 
home, you only loosen it. 

Try to make a man’s mind completely 
satisfied and convinced of the logical 
truth of what you say. That is vastly 
better than merely getting him to say 
_yes” to it, when a doubt still lingers 
in his mind. “A man convinced against 
his will is of the same opinion still”— 
and he may countermand his order. 


When to Present Application 


Usually the hardest time an agent ex- 
periences in closing a sale is after the 
application is presented. If this is true, 
then improve the very first opportunity 
to place the order before him. Never 
ask a man bluntly for his order. When 
you think he is about ready to close, 
ask him for a copy of his billhead or 
card, so that you may get his correct 
address, etc., so that a man may get 
used to it and will not balk when you 
get ready to secure his signature. 

Good judgment and tact on the part 
of a salesman are necessary in present- 
ing an application to a probable pur- 
chaser. If the right moment is chosen 
when he is in the proper mood, he does 
not hesitate to sign it. A bright sales- 
man will learn when the proper time 
comes and present the order for sig- 
nature. 


It is important to have the order as 





nearly filled out as possible in advance, 
so that there need be no delay when 
the prospect has made up his mind. It 
is always best to get a signed applica- 
tion, but if it is impossible to induce 
the prospect to sign, get his consent 
to having a policy sent to him. Many 
times an agent is able to get the man 
to consent that such a policy be deliv- 
ered, and at the time of delivery gets 
the acceptance, but this should not be 
done except as a last resort, _when all 
other means have been tried in vain. 

As a rule, very few merchants will 
speak out and say, “You may send me 
one.” Experience has proven that the 
majority of them are to be influenced 
largely by the actions of the salesman. 
When your judgment tells you the time 
has arrived, take up your application 
and say, “Now, Mr. Blank, this is the 
form of order which is sent to the home 
office for this policy. The company re- 
quires it for the protection of its cus- 
tomers and to prevent mistakes. It 
embodies the price and terms under 
which this policy is sold to you, to- 
gether with the name of your benefi- 
ciary in case of your death.” . 

It is all important that at the time 
you present your application to receive 
the data you be absolutely earnest, an 
impress your earnestness upon the pros- 
pect. The slightest inclination on your 
part to be jocular or to let up in your 
earnestness will be taken advantage of by 
the prospect. Hold yourself well in re- 
serve for this final decision. After the 
deal has been closed you can relax with 
perfect propriety and thank your man for 
the courtesies extended. 


N PREACHES COOD 
HEMT RMON ON TIME ECONOMY 


The Fieldman, the company paper of 
the Pennsylvania Casualty, has the fol- 
lowing on time economy: 

“In soliciting, talk insurance. In com- 
petition, talk contract.”—Northern Life 
Bulletin. 

The above quotation is just about as 
full of meat for the insurance salesman 
as any two sentences in the English 
language. : 

We are very likely to spend entirely 
too much time in talking. i 

We waste time talking about our poli- 
cies and about our companies and about 
this and that, and frequently we talk 
ourselves out of favor and out of a 
commission. 

In soliciting, talk insurance. 

Get your uninsured prospect to feel 
and admit the value of insurance. 

Then explain that it makes little dif- 
ference in what company one is insured 
—they are all good companies—yours 
is as good as the best and as financially 
strong as necessary. 

Tell him that it is merely a question 
of whether or not you have the partic- 
ular form of protection he desires. 

Then explain the contract you believe 
best adapted to his needs. Present your 
proposition clearly and then ask him 
the direct question, “Why don’t you 
take this policy today?” 

There is but one reply that can ter- 
minate the interview and that is his 
statement that he hasn’t the money and 
will not have it. 

Any other answer can be met and 
every objection overcome, and if you 
are in this business for a living you will 
be able to meet and overcome them. 

In competition, talk contract. 

If you find the prospect is consider- 
ing a policy in another company, don’t 
waste time talking the value of insur- 
ance; get busy with your comparison of 
the two contracts. 

And you should be so well posted on 
your own and your competitor’s con- 
tracts that you can instantly put your 
mental finger on the superior clause in 
your own. 

Then it is a mere question of persua- 
sion — personality — salesmanship — 
whether or not you can make the pros- 
pect come around to your way of think- 
ing. 

In soliciting, talk insurance. 
petition, talk contract. 





In com- 





Liability Insurance 


As to its attitude on liability claims, 
the Maryland Casualty says: 

“Liability insurance claims, adjust- 
ments and losses retain their place as 
the most difficult to handle. The dispo- 
sition to make of the employer an in- 
surer of his employes finds increasing 
expression in legislation in the advo- 
cacy by high authorities of legislation, 
and in the rulings of judges and the 
findings of juries. In the face of all 
this it appears to be the part of wis- 
dom to “agree with thine adversary 
quickly while he is in the way with 
thee”; and so wherever there have been 
found opportunities to settle upon rea- 
sonable bases we have continued and 
extended the policy determined upon 
by us some years ago, of cleaning up 
and keeping cleaned up as closely as 
practicable the liability docket. While 
this course results in a larger liability 
loss ratio on the business of a given 
year during the first twelve or twenty- 
four months subsequent to the writing 
of that business, it reduces to a greater 
extent the unadjusted claims and out- 
standing suits, probably results in a 
lower ultimate or completed loss ratio, 
and certainly conduces to the comfort 
and peace of mind of our liability pol- 
icyholders, by saving them in many in- 
stances from the annoyance and loss of 
time involved in litigation. These con- 
clusions are illustrated by the follow- 
ing figures. 

We had liability suits pending 











Oe IE, Bey Bic ccc ccccccvsess 994 
There were new suits insti- 
tuted during 1907............... 854 
1848 
There were won in 1907..... 290 
There were lost in 1907..... 77 


There were settled in 1907.. 635—1002 


Leaving still pending Dec. 
DE stiches nweehendiesaseses 
“Our reserve for liability claims, cal- 
culated in accordance with the New 
York law, is $119,443.04 less than it was 
a year ago. These reductions in the 
number of outstanding suits and in re- 
quired claim reserves, notwithstanding 
the large increase ($329,936.91) in our 
liability premiums, illustrate the good 
work of the claim division and, we be- 
lieve, demonstrate the wisdom of our 
method of handling liability claims. 





From a broker’s standpoint there is 
considerable difference between liabil- 
ity companies. Some brokers are look- 
ing only for the cheapest; others, who 
have more regard for the interests of 
their customers, look at the financial 
standing and the service also; while all 
brokrs want to deal only with offices 
which respect their ownership of the 
business. However, among offices 
otherwise much alike there are impor- 
tant differences. One office may accept 
brokerage very much as it comes, not 
having the facilities to inspect the risk 
and learn whether the policy, if writ- 
ten as the broker suggests, would prop- 
erly cover. Other offices have men who 
look into every brokerage case before 
the policy is issued. They give the 
assured all the assistance which an 
expert can give to understand exactly 
what he is paying for and to just what 
extent he is covered. Business written 
in this way is much less likely to re- 
sult in misunderstanding and dissatis- 
faction than if a man who is not very 
familiar with the liability business is 
permited to write it without assistance. 





An experienced liability underwriter 
says that one of the most serious mis- 
takes that agents and brokers make is 
in getting risks on their books at the 
lowest possible rate. Frequently under 
stress of competition or through un- 
familiarity with a risk a manager or 
company will accept it at too low a 
rate. A year’s experience results in a 
loss to the company and an advanced 
rate is demanded at renewal. This al- 
most always makes the assured “sore.” 





As a rule he does not appreciate what 
his risk has cost the company to carry 
and he does not believe it has lost 
money on it, unless there have been 
some bad accidents or heavy judg- 
ments. He thinks the company is not 
telling the truth in claiming that his 
risk is profitable at the rate or else he 
concludes that the company does not 
know its business or it would not have 
quoted a losing rate in the first place. 
Being dissatisfied with the company’s 
action, he is not overpleased that the 
broker should have placed him in such 
a company and is in a fit mood to place 
the line in other hands. To be sure, 
the broker may find another company 
which will take the risk at the old rate. 
but the chances are that it, too, will 
lose money and demand an advance at 
the end of the year. It does not take 
long to exhaust the list of companies 
that are taking business at questionable 
rates even in a large city. When a 
risk has acquired a bad reputation with 
all of them it is hard to place even at 
a reasonable rate. 

If on the other hand, the risk is writ- 
ten at a good rate the first time, giving 
the company a favorable experience on 
which it is justified in making a reduc- 
tion at the end of the first year, the 
assured is pleased. He feels that the 
company is treating him fairly, that it 
showed good judgment in demanding 
enough at first to make it safe and is 
willing to make a reduction as soon 
as it is justified. Being pleased with 
the company, he also is pleased with 
his broker in placing him in such a 
company. 





Ordinarily a man gets about what he 
pays for. If he pays low prices, he 
gets cheap goods. If he patronizes cut 
rate insurance companies, he gets cheap 
insurance, as a rule. In liability insur- 
ance it is not enough to have a com- 
pany pay its claims. To the assured 
whose policy has a $10,000 limit the 
assured is just as much interested in 
having a case promptly settled and not 
permitted to grow into a suit resulting 
in a judgment for $15,000 as he is that 
the company stands ready to satisfy a 
claim for $5,000. Unless the judg- 
ments are kept within the limit the as- 
sured must pay the excess just as surely 
as he would have to pay the small 
claims if he had no insurance. The 
wise assured or the one who has the 
subject properly presented to him does 
not buy insurance alone; with the one 
premium he pays for the insurance in 
case of loss and for the services of 
the company in handling claims for him 
and preventing losses, which may ex- 
ceed the limit of the policy if not han- 
dled promptly and properly. The com- 
pany which takes care of every acci- 
dent case immediately upon it being re- 
ported, which employs the highest class 
of legal talent to defend suits, which 
has representatives competent to ad- 
vise the assured how to avoid accidents 
or reduce their number, gives the as- 
sured something which costs money 
and is worth money to him. This sort 
of service can not be given for a pre- 
mium which is only sufficient to pay 
for insurance. 





An abuse which is sometimes permit- 
ted to exist in the liability business is 
the practice of deferring the auditing 
of pay-rolls. It is related that in one 
western city, a company put off the 
audit for six or seven years to avoid 
friction with the assured. When it was 
made, it showed that there was due the 
company about $7,000 in extra premi- 
ums. The call for this money came at 
a time when the assured was short and 
almost swamped him. 





HAS MORE ADJUSTERS 


The Maryland Casualty extended last 
year its salaried and home office claim ad- 
justers into new localities. The company 
requires that the business in a district 
be sufficient to keep the adjuster employed. 
A resident adjuster adds to the service 
given the assured and the system is a 
success. 
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Surety and Fidelity 


Those who are letting contracts for 
buildings or other large undertakings 
should demand that the contractors fur- 
nish corporate surety. With the com- 
petition that exists among surety com- 
panies, a contractor who can not get a 
bond from one of them may safely be 
set down as unfit for the job in ques- 
tion. It does not mean necessarily 
that he is either incompetent or of poor 
credit, but often it means that the surety 
company has found that he is seek- 
ing a contract too large for his re- 
sources or that he has bid at too low 
a figure. Conversely, when a contractor 
can give a corporate bond it establishes 
a presumption that he can carry the 
contract out, and it is worth much to 
the person or corporation giving out 
the contract to know that a large finan- 
cial institution is ready to back with its 
money its opinion of the capacity of the 
contractor. 

But if the contractor fail, the advan- 
tage of a corporate over a personal 
bond is still more evident. The surety 
company, as a rule, meets its obliga- 
tions promptly. Even in times of 
stringency, when the personal bonds- 
man could not raise money, the surety 
company is ready with the cash to 
carry the contract to completion. 








On the subject of government con- 
tracts, the Title Guaranty & Surety 
says: 

“It is remarkable how little is gener- 
ally known of the heavy losses sus- 
tained on work let on competitive bid 
systems by the various departments of 
the United States government. Surety 
underwriters ought, perhaps, to let it 
be more generally known that this line 
is a most hazardous one to bond and we 
are perfectly frank in saying that it is 
without exception the hardest class of 
risks to secure reinsurance on. We 
have been coming more and more to 
view it as nearly prohibitive and find 
many of our competitors viewing the 
line in the same light. A close analysis 
of the subject is warranted and we call 
on our agents to follow the subject 
carefully and warn our contractor cus- 
tomers of the dangers in this appar- 
ently attractive work. 

The whole system, perfectly right in 
form, works entirely wrong in practice. 
This no right thinking federal official 
from the President down can deny. The 
excessive number of failures on gov- 
ernment work stand out as irrefutable 
evidence to substantiate such claim. 
Some petty officer, puffed up with false 
pride, will tell you that contractors bid 
with a view of beating the government 
and that when they are forced in a los- 
ing contract the United States is the 
gainer. The narrowness of such a view 
is contemptible. The American people 
do not want their public work at the 
expense of private contractors. The 
loss is too soon equalized among the 
whole people and is hurtful to general 
conditions. It is a jolt to general pros- 
perity. We feel that none of the high- 
er authorities are at all inclined to this 
view. The contractor in fact does not 
(exceptions of course there may be) 
plan to defraud. He figures the work 
with the idea that reason and fairness 
are to be exercised in the interpretation 
of the specifications. He bids because 
he feels competent to do a creditable 
job. He has done many such and un- 
fortunately does not know the differ- 
ence that may result from being in near 
relations with the owner and of having 
a long line of subs and sub-subs to pass 
orders on to him, one or more of whom 
may be deluded with the idea that they 
can ‘make good’ by sharp practice at 
his expense. Even the officer who sees 
the injustice of the ruling must sustain 
his subordinate as he hopes to be sus- 
tained if he commits an unintentional 
error. The result is the people of the 
United States pay the cost either in ex- 
cessive bids by wise contractors or in 
sharing the losses of bankruptcies 








forced from government undertakings. 

“Warn your contractor against that 
specification ‘as good as.’ Tell him 
to figure on furnishing the specified for 
nothing else will be accepted as ‘as 
good as’ or ‘equal to’ because the in- 
spector won’t have time to investigate 
anything else, though the contractor 
may offer a really better article which 
he can buy at a lower price. Until these 
things are changed the public must pay 
the monopolistic price which the dealer 
gets for the patented material because 
of Ney prestige the specifications estab- 
lish.” 

A good story is told of a manager of 
a well known surety company. The 
names for obvious reasons are sup- 
pressed. He was recently induced by 
the ex-mayor of a large city in Indiana 
to visit another city at a distance where, 
so the ex-mayor assured him, he would 
find the administrator of the large es- 
tate of a recently deceased lady, and 
where a good bond would surely be the 
result. 

On arriving at the city in question 
he promptly looked up the adminis- 
trator and introduced the object of 
his visit. The administrator patiently 
heard all he had to say and then said: 

“Well, I s’pose I shall eventually 
have to administer that estate, but—” 

“Yes,” said the agent. 

“But there’s one difficulty.” 

“Oh,” said the agent, “leave that in 
our hands, we will smooth all diffi- 
culties.” 

“But,” said the administrator, “I 
don’t see how you can, at least not le- 





“Legally? I don’t understand. Please 
explain.” 

“Well, you see the lady isn’t dead 
yet.” 

What the agent said is not recorded. 





It is not enough that the losses by 
dishonest employes or public officials 
and by incompetent feduciaries be made 
good; it is much better that there be no 





losses. 
good the losses, if they prove able to 
do so; but surety companies do much 
to prevent them. The service ren- 
dered by surety companies by investi- 
gating applicants for bonds and by 
watching those who are bonded, insist- 
ing upon safe depositories for public 
funds and exercising joint control with 
fiduciaries is of much value in prevent- 
ing dishonest or incompetent men from 
being placed in positions of trust and 
in preventing losses which frequently 
would not be covered by bonds. 





Different companies’ practices in re- 
gard to statements of employers on re- 
newal of fidelity bonds vary greatly. 
The Fidelity & Casualty quotes the 
following as the form one company 
uses: “This is to certify that since the 
issue of the above bond Mr. —— [the 
‘risk’] has faithfully, honesty, and 
punctually accounted to me for all 
money and property in his control or 


| custody as my employé, has always had 


proper securities and funds on hand to 
balance his accounts, and is not now in 
default to me.” 

As a matter of fact, the employé was 
in default at the time this statement 
was made, but the employer did not 
know it. When the default was discov- 
ered and claim made, liability was de- 
nied on the ground that at the time of 
renewal the employer had misrepre- 
sented. The Fidelity & Casualty’s 
form does not require a warranty from 
the employer, but merely asks him to 
make the statement that the employé 
is honest as far as he knows. 





Some men get business and then get 
an office system to handle it; others 
give so much time to the system they 
don’t have any time to get the business. 





Everything in your life will depend 
upon what you are, what is in you, and 
how you use the power and the talent 
you possess. 





FINANCIAL STATEMENT OF 


The Metropolitan Surety Company 


At the Close of Business December 31, 1907. 
HOME OFFICE: 38 PARK ROW, NEW YORK CITY. 


ASSETS. 

Municipal and first mortgage railroad bonds..............0.0eeceeeee $501,681.25 
Guaranteed first mortgages on improved New York City real estate 48,850.00 
Se MI bs bo teiases oussuseenerSacsev anes t6esdenussaeneserene 85,234.63 
Cash on hand in Home Office and Branch Offfices..............-000% 12,249.81 
Premiums in course of collection (under ninety days)...........-..+4. 59,062.74 
Ok ED CONN oii nce ra eseiccd econneeswerseus conus 35,131.04 
NE EOP Or Oe eee eee Ee TT tee ere eee 15,975.42 
ee TENS GE CWI oo. 0 5.5.5 onc cases dace deanensertecses 7,009.80 

$765,194.69 


LIABILITIES. 


Reserve for estimated loss on defaulted contracts and claims, in 


process of adjustment............. 
Claims resisted (in suit)..:........... 
Commissions on outstanding premiums (under ninety days) 
Unadjusted premiums..............++. 
Reinsurance and co-surety due (less commission).........-.++.0+e0+ 
POCOUNNG POGTN oso icikicsccescccsseeses 
= SE re ee er 
RREIMOUTRRCE TODETVE sn ococc ccc ccsecces 
Capital stock paid in in cash.......... 


Surplus 


Surplus to policyholders............... 


ay 


ee 
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REEL, MT ee NES $142,451.85 


2,621.82 
11,348.44 
4,816.35 
4,355.93 
10,546.77 
41,221.59 


00805808 550s ess coe tenebenes 225,016.72 


72,815.22 


Che these seenecgueeseanenseuee 322,815.22 


$765,194.69 


M. JOSEPH McCLOSKEY, President. 





Western Managers. 
FRED L. GRAY COMPANY, Guarantee Bldg., Minneapolis. 
H. H.-LOVELL, 529 Rookery, Chicago. 
JAMES M. SPRAGUE, 402-6 Union Trust Bldg., Cincinnati. 


. | 
Personal sureties will make 





Miscellaneous Lines 


In Chicago there is one broker who 
writes nothing but plate glass. He is 
said to have about $10,000 in premiums 
n his books, which on a basis of 25 
percent commission is worth to him 
about $2,500 a year. This shows the 
possibilities in this line in a large city. 
Very much of his business is in com- 
paratively small lines outside of the 
congested district. 








A fly-wheel at Bath, Pa., exploded 
on Jan. 22, causing $6,643 damage. This 
is a sufficient comment on the need of 
insurance of fly-wheels. 





It is our desire to impress upon the 
agents of the plate glass department 
the most important fact that during 
March, April and May the expiring 
business is greater than in any other 
three months of the year. It is there- 
fore during these months that the most 
effective work can be done. The com- 
pany’s volume of nremiums and the 
agent’s volume of commissions can be 
greatly swelled if he will start in now 
to look after this expiring business.— 
Pennsylvania Casualty. 





Agents doing a large plate glass 
business are not playing fair with their 
companies unless they give them a rea- 
sonable classification. Plate glass in- 
surance is somewhat like fire insur- 
ance in that some classes of the busi- 
ness are profitable at prevailing rates 
while others are not. There is one 
company which has operated in Chi- 
cago for many years which is said to 
make a good profit on plate glass in- 
surance. Its business, however, is 
carefully selected and almost entirely 
outside the congested district. An- 
other company, which probably charged 
about the same rates had a loss ratio 
part of last year in excess of 70 per- 
cent. Its business was largely ordi- 
nary downtown business, showcases, 
etc., on which the chances of profit are 
small. 





The recent explosion of the boiler of 
a hot-water heating system at Bruns- 
wick, Maine, by which two persons 
were killed and $8,000 damage done to 
property, calls attention to the fact that 
these boilers may explode and should 
be insured. An inspection by an insur- 
ance company’s inspector would often 
result in their condemnation until they 
are supplied with safety valves. 





Speaking of the increase in the num- 
ber of burglaries, the Maryland Cas- 
ualty says: “More robberies have 
been committed within the last three 
months than during any similar period 
of the country’s history. New York, 
as usual, is the center of activity. Few 
persons realize the magnitude of the 
annual loss to New Yorkers by bur- 
glary and theft. To illustrate how 
serious this loss is, we call attention to 
the fact that while the loss from 8,214 
fires in a single year has reached a 
total of $9,816,000, there were in the 
same period 35,289 robberies, with $15,- 
875,000 recorded as the total value of 
the property stolen. This does not take 
into account the unreported cases of 
which there are thousands each year, 
with millions in losses. The ‘salvage’ 
as a usual thing amounts to anywhere 
from 1 to 3 percent, and is therefore a 
neglible quantity.” 





Good advice that you hear and read 
but do not put into practice does your 
mind as much good as the meal that 
another fellow eats does your body. 





Concentration is the giving of your 
whole life to what you are doing now, 
and is attained by being deeply inter- 
ested in the task of the present mo- 
ment. 





Misery loves company and it never 
gets lonesome. 
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Accident and Health 


There is more demand today for good 
first class accident men than ever before. 
An agent who can get out and write per- 
sonal accident insurance on a sound basis 
is much sought after. Personal accident 
is a line which companies desire to write 
and on which there is a nice profit if the 
underwriting is carefully done. 

In addition to the demand for personal 
accident agents there is also a demand for 
accident men who have enough executive 
ability to manage the personal accident 
business of large city general casualty 
agencies. It would seem that there is a 
magnificent field in this direction for 
young men to enter accident work, de- 
velop themselves into successful solicitors, 
acquire something of a renewal list and 
educate themselves along lines that will 
eventually lead them into the management 
of a personal accident agency. At the 
present time THe WeEsTeERN UNDERWRITER 
would be able to place on a moment’s no- 
tice two dozen first class accident men 
who are capable of handling a large city 
business or general agency. 











A Chicago casualty manager, who for 
months has been looking for one or two 
men to become special agents and work 
up accident business outside of the city, 
said recently: “What I want is to get 
hold of a man who is familiar with the 
accident business and is a solicitor. One 
can get all sorts of men who claim to 
know the business, but never have written 
much of it. How can a man teach others 
to solicit when he is not a solicitor him- 
self?” 





The man engaged in a hazardous occu- 
pation may think that he can not afford 
accident insurance, because the rates are 
too high. The rates are adjusted to cover 
the hazard the company assumes in in- 
suring him. The adjustment is made on 
an experience covering thousands of 
lives. The individual workman may not 
regard his occupation as very hazardous— 
the writer remembers hearing a miner 
at Butte, Mont., say that mining was no 
more dangerous than crossing the street; 
but there are the records to show that 
it actually is a dangerous occupation. 
That being true he needs insurance the 
more because the rates are high. The 
chances that he will be injured or killed 
are greater than those that individuals in 
low-rated classes are taking. 





We have heard it said that the limits 
to which policy benefits can be extended 
have nothing like been reached. Any 
underwriter who holds this view has, in 
our opinion, a very poor conception of 
what the word “benefit” means. It is one 
thing to fill up a contract with promises 
to pay for impossible happenings, but 
quite another to cover liberally for in- 
juries the result of every-day occurences. 
It is our observation that the insuring 
public is not fooled for long by prom- 
ises which do not entail any liability upon 
the company; in fact, the average man 
has a very fair idea of what can be given 
him for the premium charged; in other 
words, not many of them are caught, or, 
if so, held for long, by chaffy nonsense, 
however well it may be played-up in glar- 
ing headlines, or otherwise brought to his 
attention—John T. Stone. 





Be ambitious for more and better re- 
sults all the time. Never let yourself 
become in any way discouraged. Rain or 
shine, cold or hot, no matter what the 
weather is, keep on trying. It is a poor 
sort of a salesman who grumbles about 
the cold, the heat, the rain or the snow. 
One such sat in a hotel in Wisconsin one 
day and growled: “Great Scott, here it 
has been raining for four days, every one 
is gloomy and I cannot sell an order.” 
A young fellow who had just come in 
damp and muddy, and who knew the 
growler had not made any effort to get 
business, said: “Well, I like this sort of 
weather to do business in, as it gives me 
a chance to catch the people in that I do 
business with, and I have got a bunch of 
orders today. If a salesman cannot ab- 





sorb enough sunshine into his system 
when the sun is shining to last him over 
a week of rainy weather and have some 
left over to distribute among his custom- 
ers, he had better quit the road.” 

When discouragement gets into one’s 
system there is no room left for ambi- 
tion and it quickly dies—and the death of 
ambition is one of the most solemn trage- 
dies of life. Lack of judgment or intelli- 
gence coupled with antiquated methods 
are reasons why many a solicitor loses 
heart, fails miserably and becomes a “has 
been.” 





In the central west the Travelers paid 
more accidents and health benefits in 
Ohio than any other state, the amount 
being $112,656. In Missouri the figure 
is $95,890. Next comes Illinois, $69,- 
495. Other western states are: West 
Virginia $15,915, Indiana $26,647, Iowa 
$27,180, Michigan $20,927, Wisconsin $23,- 
750, Minnesota $30,156, Kansas $4,112, 
Nebraska $8,972, North Dakota $8,110, 
South Dakota $13,226. 





The introduction of the writing of acci- 
dent insurance in this country is of inter- 
est. In the year book of the Travelers 
for 1908 there — a brief history of 
the company in the pioneer days of per- 
sonal accident. It says: 

“While traveling in England in 1859, 
James G, Batterson, granite builder, 
philologist, and art critic, saw and pur- 
chase an accident ticket of the Railway 
Passenger Assurance Corporation of 
London, insuring against death and in- 
jury, during the journey from Liverpool 
to Leamington. He immediately recog- 
nized the value of such insurance broadly 
applied in the United States, and after 
consulting several insurance authorities 
in England, he returned home with the 
determination to put his idea to a prac- 
tical test. 

“The plan was greeted with general 
amazement, the company was chartered 
amid the derision of most insurance men, 
and the founder had to appeal in person 
on the floor of the New York assembly 
for the right to do business in that state, 
the insurance department being strongly 
opposed to the project as visionary and 
of no value. 

“The company, which was chartered in 
the previous year, began business in 1864. 
The first policy was written on the life 
of Col. James Bolter, afterwards presi- 
dent of the Hartford National Bank, and 
a director of the Travelers, and insured 
Colonel Butler in the sum of $5,000 while 
journeying from the post office to his 
home. The second policy, issued on the 
life of E. S. Tyler, was for a policy of 
$5,000, insuring against accident while 
journeying from Hartford to Washington 
and return. 

“The first rates, based on English sta- 
tistics, were found inapplicable to Ameri- 
can risks, and the company was compelled 
to experiment with great caution and 
gather its own experience. A series of 
disastrous railroad and steamship acci- 
dents, however, during 1865 and 1866, 
called public attention to the value of ac- 
cident insurance, and the Travelers im- 
mediately leaped into prominence. Acci- 
rent insurance was soon taken up by 
other companies, over seventy being or- 
ganized within two years. Most of these 
failed, the few survivors were absorbed 
by the parent company, and the Travelers, 
gradually developing the business to in- 
clude accidents of all kinds, held the field 
for many years as the only company. 

“In 1866 the Travelers took up the busi- 
ness of life insurance, and the original 
object of building up an excellent class of 
business, aiming at quality instead of 
quantity, has been constantly pursued. 

“In 1889 the Travelers enlarged its 
sphere of operations and took up the 
broad business of liability insurance, a 
development of the principles of insur- 
ance against accidents brought about by 
modern industrial conditions.” 





Undoubtedly you would have more 
friends if they were sure they could 
use you before you had occasion to 
use them. 


wnYrYtrrm aa 7T"°" om rer iY. 





Industrial Disability 


The weekly payment disability policy 
of the United States Accident Asso- 
ciation insures against accidents of all 
characters and every kind of sickness; 
pays double benefits if the insured is 
killed or injured while riding in a street 
or steam car or any public convey- 
ance; pays partial benefits if the in- 
sured is not confined within the house 
from sickness or not wholly disabled 
from accident; pays sick benefits for 
the first week; increases benefits ten 
percent annually, and insures the bene- 
ficiary in case of accidental death. 
Benefits are paid weekly. The policy 
fee is $1. The following are the rates: 


Double 
Weekly Weekly Double Accid’l Death 








Rate. cost. benefits. benefits. death. benefits. 

Liccceecs 15 cents $4 $8 $200 $400 

Beccccce 25 cents 7 14 300 

S.ccee «+35 cents 10 20 400 800 

4.......50 cents 14 28 500 1,000 
SPECIAL FEMALE POLICY. 

Secccces 25 cents $65 $10 $200 $400 





Whenever an agent does not collect 
the premium when he delivers the pol- 
icy he runs great danger. If an acci- 
dent occurs and the policy is not paid 
for, the company is not liable. If it 
pays anything it is merely a contribu- 
tion. Such incidents do as much to dis- 
rupt an agent’s business as any thing 
that can happen. The claimant, de- 
spite the policy condition, holds he is 
entitled to indemnity. He does not see 
any difference between buying a policy 
and groceries. 

He buys groceries on time. Often it 
is the fault of the agent that the policy- 
holder does not understand the situa- 
tion. The latter is not told what are 
likely to be results if a settlement is 
not made when the policy is delivered. 
The agent fears the man will drop the 
policy if payment is insisted on. He 
runs the chance of no claim arising 
during the period of credit. The agent 
thus deliberately jeopardizes his entire 
business. 





“It is inexcusable for an agent to de- 
liver a policy during the illness of the 
applicant, or while he is suffering from 
an accident. In such case the policy 
should be returned at once for cancella- 
tion, with a letter setting forth the 
facts. The agent should, at the same 
time, return to the applicant any money 
that may have been advanced pending 
the issue of the policy.” 





Take a store keeper, a farmer or me- 
chanic. Observe the number of hours 
each puts in a day at work and com- 
pare their hours of labor with yours. 
If an agent worked intelligently and 
faithfully six hours a day, he will soon 
have an elegant business. The steady 
plodder is sure to get results. The 
working habit is a good one to con- 
tract. Well directed effort is sure to 
count. The agent who goes forth with 
a singleness of purpose will get appli- 
cations. Some agents seem to be afraid 
people will not think so much of him 
if he solicits them. This is entirely er- 
roneous. This is a day of soliciting 
and selling. The various activities 
dovetail into each other. The disabil- 
ity agent has just as an honorable occu- 
pation as the store keeper, the lawyer 
or any other legitimate trade. 





An insurance salesman’s job is no va- 
cation stunt. It’s true he has no “ten- 
minute whistle” to jar him loose from 
his half-finished breakfast; no boss to 
keep tab on his time; no foreman’s 
grouch or whim to cater to; no one to 
“dock” him for idlenéss; no cutting off 
a half hour’s pay for not reporting on 
time; no semi-monthly pay envelope 
with its limited specified number of dol- 
lars and cents. The life of an insurance 
salesman is that of liberty, freedom, 
ae, That is why ‘so many 
ail. 

Few men have the character, the 
stamina, the backbone to “boss” them- 
selves; the enthusiasm to get up early; 


Trarrareyre tirTTe Tere 





the energy to work—actually work— 
eight hours or more a day without a 
driver. Most men need a driver. Lazi- 
ness, not lack of ability, causes most 
failures. Men wish for easier work, 
better pay, more freedom; but when it 
comes to a pinch you find their wish- 
bones where their backbones ought to 
be. The insurance salesman is not 
limited as to time; he is not limited as 
to pay; and every day is pay-day if he 
works. Did you every think of that?— 
H. A. Luther. 





Selection is always an important fac- 
tor in insurance, and especially in our 
particular branch of it. Somebody must 
select, or the company cannot succeed. 
Selection may be made in three ways— 
by the agent when he is soliciting, by 
the company when the business comes 
into the home office, or by the adjuster 
when he settles the claims. If the 
agent does his share of the selecting, 
there will be less of it for the company 
or the adjuster to do, and it doesn’t 
take a scholar to figure out what is 
gained and what is saved if the selec- 
tion is made at this point. This is not 
to be construed as meaning that the 
agent should determine the selection 
for the company. This is too often at- 
tempted in a way to bring much unde- 
sirable business to the company. The 
agent should have a pretty well de- 
fined idea of what an acceptable risk 
is and he should see to it that only 
that kind are represented in the appli- 
cations he writes. He should bring 
himself to realize that he has an inter- 
est in the business beyond that of im- 


mediate profit or commission. There 
are two important reasons, out of 
many, why he should do this. One, 


for the general welfare of the com- 
pany, and the other, for his own wel- 
fare. His work is easier when he rep- 
resents a prosperous company, and the 
company that gets the best class of 
business on its books, other things be- 
ing equal, will be the most prosperous. 
Then, if he exercises care in selection, 
he will keep his business up with less 
difficulty, and besides there will be 
more profits to share. Every agent 
should realize clearly that the place to 
secure profit is in writing the right 
kind of risks rather than in depending 
upon the claim department to lessen 
the cost of his carelessness. If a bad 
risk is kept off the books of the com- 
pany, then it will trouble nobody. The 
poor risk, however, will be a source of 
trouble from the time the annlication 
is signed until the claimant signs his 
receipt, and even then, unless proper 
discrimination is exercised, it will con- 
tinue causing trouble. If a bad risk is 
once insured, the only proper thing to 
do when it has been found to be bad is 
to drop it—quick.—Standard Bulletin. 





Some men drop their policies for rea- 
sons beyond their control, but the ma- 
jority of lapses can be prevented by 
showing a little interest in the insured. 
Let him think that he is a little neglected, 
or fail to make a personal effort to retain 
him, and often you will lose a risk upon 
whom you have spent time and effort, and 
who if kept in touch would very probably 
have brought you directly, sooner or later, 
an additional amount of insurance for 
himself, or indirectly influenced others by 
his good opinion of your contracts and 
company to insure with you. The satis- 
fied policyholder’s good word carries 
weight in many cases of which you know 
nothing.—Horace B. Meininger. 


AGENCY MANAGER 
WANTED 


A live western Company wants an ex- 
perienced and successful accident and 
healthinsurance producer to handle agents. 


A splendid opening for a competent man. 





Address 
N 14, Western Underwriter. 


March &% 10028 








